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S P E C I A L  A D V E R T I S I N G  S E C T I O N

W
ell over half of the consumer responses 
in the Boston area indicated it is 
difficult to find a wealth manager 

they trust and rely on.(1) Wealth managers, 
broadly defined, are those individuals who 
help you manage your financial world and/or 
implement aspects of your financial strategies. 
Common examples of wealth managers are 
financial advisors, life insurance agents, 
accountants, tax advisors, attorneys, etc. 

With more than 14,600 wealth managers 
in the Boston area, how do you find someone 
who listens to you, represents your interests 
and operates with an emphasis on integrity 
and service? Boston magazine can help.  The 
magazine recently formed a partnership with 
Crescendo Business Services, an independent 
research firm, to find out which wealth 
managers successfully satisfied key client 
satisfaction criteria and scored the highest in 
overall satisfaction.

The Selection Process
In July, Crescendo surveyed, by mail and 
phone, 105,000 high-net-worth residents 
in the Boston area and subscribers of 
Boston Magazine. An additional 10,200 
surveys were sent to financial services industry 
professionals. 

On the surveys, recipients were asked 
to evaluate only wealth managers whom 
they knew through personal experience, and 
to evaluate them based upon nine criteria: 
customer service, integrity, knowledge/
expertise, communication, value for fee 
charged, meeting of financial objectives, post-
sale service, quality of recommendations and 
overall satisfaction. 

Only original surveys — no copies —
returned in their specially designed envelopes 
were accepted as valid. By August, stacks of 
surveys had arrived and Crescendo began 

carefully scoring each wealth manager. Both 
positive and negative evaluations were included 
in the scoring. Only wealth managers with five 
years of experience in the financial services 
industry were considered. 

Next, each wealth manager was reviewed 
for regulatory actions, civil judicial actions and 
customer complaints as reported by FINRA 
(the Financial Industry Regulatory Authority) 
and other regulatory agencies. 

Then, before finalizing the list, wealth 
managers were reviewed by a blue-ribbon 
panel. The blue-ribbon panel was comprised of 
individuals from within the financial services 
industry. Although panelist comments were 
incorporated into the final score, safeguards 
were built into the review process to reduce 
the ability of panel members to influence the 
composition of the final list on the basis of 
company affiliation. 

An Elite Award
The resulting list of 2010 FIVE STAR Wealth 
Managers is an elite group, representing less 
than 4 percent of the wealth managers in the 
Boston area.  Only 536 of the top-scoring 
wealth managers made this year’s list.  For a 
more user-friendly listing, wealth managers 
have been grouped based upon their primary 
financial service. Each wealth manager has also 
listed up to three additional financial services 
that they provide their clients.

Although this list will certainly be a useful 
tool for anyone looking for help in managing 
their financial world or implementing aspects 
of their financial strategies, it should not be 
considered exhaustive. Undoubtedly, there 
are many other excellent wealth managers 
who, for one reason or another, are not on 
this year’s list.

R E S E A R C H  D E C L A R AT I O N S :

As with any research or recognition program, it is 

important that we provide you the following 

declarations: 

•  The 2010 FIVE STAR Wealth Managers do not pay a 
fee to be included in the research or the final list of 
FIVE STAR Wealth Managers. 

•  The overall evaluation score of a wealth manager 

reflects an average of all respondents and may not be 

representative of any one client’s evaluation. 

•  The FIVE STAR Award is not indicative of the wealth 

managers’ future performance.

•  Wealth managers may or may not use discretion in 

their practice and therefore may not manage their 

clients’ assets.

•  The inclusion of a wealth manager on the FIVE STAR 

Wealth Manager list should not be construed as an 

endorsement of the wealth manager by Crescendo 

Business Services or Boston magazine. 

•  Working with a FIVE STAR Wealth Manager or any 

wealth manager is no guarantee as to future 

investment success nor is there any guarantee that 

the selected wealth managers will be awarded this 

accomplishment by Crescendo in the future.

•  The research process for the FIVE STAR Wealth 

Manager Program, managed by Quantitative 

Market Intelligence (QMI), incorporates a 

statistically valid sample in order to identify the 

wealth managers in the local market that score 

highest in overall client satisfaction. QMI does not 

include wealth managers on the list unless their 

score is statistically valid. At least fifty percent of the 

wealth managers in the market have a statistically 

valid score.

•  For more information on the FIVE STAR Award and 

the research/selection methodology, go to:

fivestarprofessional.com/wmresearch.

(1) 2009 Consumer Survey, Quantitative Market Intelligence

Boston 2010
FIVE STAR Wealth Managers.
We surveyed consumers, financial service professionals and  

Boston magazine subscribers to find wealth managers in 

the Boston area who scored highest in overall client 

satisfaction. Here they are.
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score is statistically valid. At least fifty percent of the Bscore is statistically valid. At least fifty percent of the 

wealth managers in the market have a statistically Bwealth managers in the market have a statistically 

uMarket Intelligence (QMI), incorporates a uMarket Intelligence (QMI), incorporates a 

statistically valid sample in order to identify the ustatistically valid sample in order to identify the 

wealth managers in the local market that score uwealth managers in the local market that score 

highest in overall client satisfaction. QMI does not uhighest in overall client satisfaction. QMI does not 

include wealth managers on the list unless their uinclude wealth managers on the list unless their 

ss•  The research process for the FIVE STAR Wealth s•  The research process for the FIVE STAR Wealth 

Manager Program, managed by Quantitative sManager Program, managed by Quantitative 

Market Intelligence (QMI), incorporates a sMarket Intelligence (QMI), incorporates a 

statistically valid sample in order to identify the sstatistically valid sample in order to identify the ssii
the selected wealth managers will be awarded this ithe selected wealth managers will be awarded this 
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BEST IN CLIENT SATISFACTION
2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

I N D E X  O F  W E A LT H  M A N AG E R S

List compiled by Crescendo Business Services. Names in boldface also appear in the profiles that follow.  Wealth Manager additional financial services:  AC=Accounting; BK=Banking; BP=Business Planning; 

CG=Charitable Giving; EP=Estate Planning; FP=Financial Planning; IN=Insurance; IV=Investments; LC=Long-Term Care; TS=Trust Services; TX=Taxation; WP=Will Preparation

ACCOUNTING ESTATE PLANNING ESTATE PLANNING ESTATE PLANNING FINANCIAL PLANNING

ACCOUNTING

Dennis Barbo
Darmody Merlino & 
Company
TX

Kelsey Korbey
Day Korbey & Murphy
BP, EP, TX

William Pappafotopoulos
Milton Financial Group
BP, FP, TX

Craig Peacock
Powers & Sullivan
TX

Donald Sandler
Donald R. Sandler
EP, TS, TX

Christopher Sulmonte
Sulmonte & Frenier
BP, EP, TX

BUSINESS 
PLANNING

Mark Scheier
Scheier & Katin
EP, WP

ESTATE 
PLANNING

Julia Abbott
Orsi Arone Rotherberg
CG, TS, WP

Elizabeth Bailey
Kotin Crabtree & Strong
TS, TX, WP

Jeffrey Baron
Northwestern Mutual
BP, IN, IV

Harry Christensen
The Law Offices of Harry 
Christensen
TS, WP

Peter T. Clark
Law Offices of Peter T. 
Clark
BP, TS, WP

Lawrence Cohen
Edwards Angell Palmer & 
Dodge
TS

Leo Cushing
Cushing & Dolan
LC, TX, WP

Richard Dailey
Dailey & Associates
LC, TX, WP

Brenda Diana
Ropes & Gray
TS

John R. Dunnell
Russell Plummer and 
Rutherford
TS, TX, WP

Michael L. Fay
Wilmer Hale
BP, CG, TS

Ann Meissner Flood
Flood, Sheehan & Tobin
TS, TX, WP

Judith Flynn
Elder Law Office of Judith 
M. Flynn
FP, LC, TS

David P. Frenette
Frenette & Dukess
LC, TS, WP

Jonathan Graham
Law Office of Jonathan M. 
Graham & Associates
TS

Donald Greenough
Law Office of Donald M. 
Greenough
BP, CG, WP

Robert G. Holdway
Fiduciary Trust Company
FP, IV, TS

Lawrence Hunt
Partridge Snow & Hahn
BP, TX, WP

John Hwee
Centinel Financial 
Group
BP, IN, LC

Micheal Kehoe
Partridge Snow And Hahn
BP, WP

Samuel Liang
Rubino & Liang
IN, LC, TS

Todd Lutsky
Cushing & Dolan
LC, TX, WP

Leiha Macauley
Day Pitney
CG, TS, TX

Christopher Mahoney
Rubin Hay & Gould
BP, TX, WP

Howard Mandelcorn
Hutchings Barsamian 
Mandelcorn & Zeytoonian
TX, WP

Harry S. Margolis
Margolis & Bloom
LC, TS, WP

Dennis McHugh
The Law Office of Dennis 
E. McHugh
BP

Theresa Meehan
Meehan Financial 
Services
FP, IN, IV

Evelyn V. Moreno
Nixon Peabody
CG, TS, WP

Daniel Nye
Doherty Ciechanowski 
Dugan and Cannon
TS, TX, WP

Suzann Ordile
Law Offices of Suzann 
Ordile
TS, WP

Stanley Romaine, Jr.
Romaine Financial 
Services Corp
CG, FP, LC

Merek Rubin
Rubin Hay & Gould
BP, TX, WP

Richard Rubino
Rubino & Liang
BP, IN, TS

Jeffrey Skerry
Hays & Skerry
BP, IV , TS

Jennifer Snyder
Wilmer Cutler Pickering 
Hale and Dorr
CG, TS

Scott Squillace
Squillace & Associates 
P.C. Principal
CG, TS, WP

Marjorie Suisman
Davis, Malm & D’Agostine
TS

Robert Vigoda
Rubin and Rudman
BP, CG, TS

Jing Wang
New York Life
FP, IN, IV

Lucy West
Rackemann Sawyer & 
Brewster
BP, CG, WP

Hank Whittenberg
Whittenberg Knudsen
CG, TS, WP

Robert Wilkinson
New England Trust 
Services
FP, IN, TS

David Wolicki
Law Offices of David P. 
Wolicki
BP, LC, WP

Byron E. Woodman
Woodman & Eaton
FP, TS, WP

FINANCIAL 
PLANNING

Dean Agelopoulos
Ameriprise Financial
IV, LC, TX

Harvey Albert
RBC Wealth 
Management
EP, IN, IV

Abigail Allen
Securities America
EP, LC, TS

William Almond
Strategic Financial 
Partners
IN, IV

Marc Altenhoff
Ameriprise Financial
IN, IV, LC

Justin Amaral
Morgan Stanley Smith 
Barney
BP, EP, IV

Stuart Armstrong
Centinel Financial 
Group
IN, IV, LC

Lisa M. Austin
UBS Financial Services
BP, CG, LC

William Baldwin
Pillar Financial Advisors
EP, IV

Regina Ballinger
Ballinger Financial Service
IV

Constance Barber
Barber Financial
IN, IV, LC

Christopher W. Battersby
Atlantic Planning 
Group

Warren Beckman
IFP/Lincoln Financial 
Advisors
BP, EP, IV

Spencer Betts
Bickling Financial 
Services
BP, IN, IV

Charles M. Beynon
Ameriprise Financial
BP, EP, IV

Dorothy Bickling
Bickling Financial 
Services
BP, IN, IV

Robert Bodio
GW & Wade
EP, IV, TX

Rocco Bombardieri
Ameriprise Financial
EP, IN, IV

Bob Brandt
Ameriprise Financial
EP, IN, IV

Michael Broad
Michael Broad Attorney
EP, IV, WP

Michael F. Broderick
Atlantic Planning 
Group
BP, EP, IN

David Bross
DS Bross Financial 
Advisory
CG, IV, TX

Susan Brown
Back Bay Financial Group
EP, IN, IV
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Dennis BarboBDennis Barbo
Darmody Merlino & BDarmody Merlino & 

uuACCOUNTINGuACCOUNTING

ACCOUNTINGuACCOUNTING
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Craig Peacock

d
Craig Peacock

Powers & SullivandPowers & Sullivan
TXdTX

Donald SandlerdDonald Sandler
Donald R. SandlerdDonald R. Sandler
EP, TS, TXdEP, TS, TX

oBP, FP, TXoBP, FP, TX

Craig PeacockoCraig Peacock
Powers & SullivanoPowers & Sullivan

BB
Day Korbey & Murphy

B
Day Korbey & Murphy

William PappafotopoulosBWilliam Pappafotopoulos
Milton Financial GroupBMilton Financial Group

uuTSuTS

John R. DunnelluJohn R. Dunnell
Russell Plummer and uRussell Plummer and 
RutherforduRutherford

sBrenda DianasBrenda Diana
Ropes & GraysRopes & Gray
TS sTS

iDailey & AssociatesiDailey & Associates
LC, TX, WPiLC, TX, WP

Brenda DianaiBrenda Diana
Ropes & GrayiRopes & Gray

nnRichard DaileynRichard Dailey
Dailey & AssociatesnDailey & Associates
LC, TX, WP nLC, TX, WP

eCG=Charitable Giving; EP=Estate Planning; FP=Financial Planning; IN=Insurance; IV=Investments; LC=Long-Term Care; TS=Trust ServeCG=Charitable Giving; EP=Estate Planning; FP=Financial Planning; IN=Insurance; IV=Investments; LC=Long-Term Care; TS=Trust ServeeESTATE PLANNINGeESTATE PLANNING sI N D E X  O F  W E A LT H  M A N AG E R SsI N D E X  O F  W E A LT H  M A N AG E R S

List compiled by Crescendo Business Services. Names in boldface also appear in the profiles that follow.  Wealth Manager additisList compiled by Crescendo Business Services. Names in boldface also appear in the profiles that follow.  Wealth Manager additi

CG=Charitable Giving; EP=Estate Planning; FP=Financial Planning; IN=Insurance; IV=Investments; LC=Long-Term Care; TS=Trust ServsCG=Charitable Giving; EP=Estate Planning; FP=Financial Planning; IN=Insurance; IV=Investments; LC=Long-Term Care; TS=Trust ServsssssssI N D E X  O F  W E A LT H  M A N AG E R SsI N D E X  O F  W E A LT H  M A N AG E R S

List compiled by Crescendo Business Services. Names in boldface also appear in the profiles that follow.  Wealth Manager additisList compiled by Crescendo Business Services. Names in boldface also appear in the profiles that follow.  Wealth Manager additi
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ESTATE sESTATE 
PLANNINGsPLANNING

Julia AbbottsJulia Abbott
Orsi Arone RotherbergsOrsi Arone Rotherberg

cEP, WPcEP, WP

ESTATE cESTATE 
PLANNINGcPLANNING

eMark ScheiereMark Scheier
Scheier & KatineScheier & Katin
EP, WP eEP, WP nPLANNING nPLANNING

Mark Scheier nMark Scheier
Scheier & Katin nScheier & Katin

ddDavid P. FrenettedDavid P. Frenette
Frenette & DukessdFrenette & Dukess
LC, TS, WPdLC, TS, WP

ooElder Law Office of Judith oElder Law Office of Judith 
M. FlynnoM. Flynn
FP, LC, TSoFP, LC, TS

David P. FrenetteoDavid P. Frenette
Frenette & DukessoFrenette & Dukess

B
Ann Meissner Flood

B
Ann Meissner Flood

Flood, Sheehan & TobinBFlood, Sheehan & Tobin
TS, TX, WP BTS, TX, WP

Judith Flynn BJudith Flynn
Elder Law Office of Judith BElder Law Office of Judith 

uuAnn Meissner Flood uAnn Meissner Flood
Flood, Sheehan & TobinuFlood, Sheehan & Tobin

ssDennis McHughsDennis McHugh
The Law Office of Dennis sThe Law Office of Dennis 
E. McHughsE. McHugh
BPsBP

iiMargolis & BloomiMargolis & Bloom
LC, TS, WPiLC, TS, WP

Dennis McHughiDennis McHugh
The Law Office of Dennis iThe Law Office of Dennis 

nHarry S. MargolisnHarry S. Margolis
Margolis & BloomnMargolis & Bloom
LC, TS, WPnLC, TS, WP

Dennis McHughnDennis McHugh

eHutchings Barsamian eHutchings Barsamian 
Mandelcorn & ZeytoonianeMandelcorn & Zeytoonian

Harry S. MargoliseHarry S. Margolis
Margolis & BloomeMargolis & Bloom

sHoward MandelcornsHoward Mandelcorn
Hutchings Barsamian sHutchings Barsamian 
Mandelcorn & ZeytooniansMandelcorn & Zeytoonian

ssJing WangsJing Wang

S
CG=Charitable Giving; EP=Estate Planning; FP=Financial Planning; IN=Insurance; IV=Investments; LC=Long-Term Care; TS=Trust Serv
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SSSESTATE PLANNINGSESTATE PLANNINGSRobert VigodaSRobert Vigoda
Rubin and RudmanSRubin and Rudman
BP, CG, TSSBP, CG, TS
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Harry Christensen

C
Harry Christensen

The Law Offices of Harry 

C
The Law Offices of Harry 
ChristensenCChristensen
TS, WPCTS, WP

Peter T. ClarkCPeter T. Clark
Law Offices of Peter T. CLaw Offices of Peter T. 

rHarry ChristensenrHarry Christensen
The Law Offices of Harry rThe Law Offices of Harry 
ChristensenrChristensen

eNorthwestern MutualeNorthwestern Mutual

Harry ChristenseneHarry Christensen
The Law Offices of Harry 

e
The Law Offices of Harry 

ssNorthwestern MutualsNorthwestern Mutual
ccKotin Crabtree & Strong cKotin Crabtree & Strong
Lawrence HuntcLawrence Hunt

Partridge Snow & HahncPartridge Snow & Hahn
BP, TX, WPcBP, TX, WP

eRobert G. HoldwayeRobert G. Holdway
Fiduciary Trust CompanyeFiduciary Trust Company
FP, IV, TSeFP, IV, TS

Lawrence HunteLawrence Hunt

nGreenoughnGreenough
BP, CG, WPnBP, CG, WP

Robert G. HoldwaynRobert G. Holdway
Fiduciary Trust CompanynFiduciary Trust Company

dDonald GreenoughdDonald Greenough
Law Office of Donald M. dLaw Office of Donald M. oo
Law Office of Jonathan M. oLaw Office of Jonathan M. 

Law Offices of Suzann oLaw Offices of Suzann 
OrdileoOrdile

BB
CG, TS, WP

B
CG, TS, WP

Daniel NyeBDaniel Nye
Doherty Ciechanowski BDoherty Ciechanowski 
Dugan and CannonBDugan and Cannon
TS, TX, WPBTS, TX, WP

u
Evelyn V. Moreno

u
Evelyn V. Moreno

Nixon PeabodyuNixon Peabody
CG, TS, WP uCG, TS, WP

Daniel Nye uDaniel Nye
Doherty Ciechanowski uDoherty Ciechanowski 

sEvelyn V. Moreno sEvelyn V. Moreno iiMeehan Financial iMeehan Financial 

David WolickiiDavid WolickinnRobert WilkinsonnRobert Wilkinson
New England Trust nNew England Trust 
ServicesnServices
FP, IN, TSnFP, IN, TS

David WolickinDavid Wolicki

eWhittenberg KnudseneWhittenberg Knudsen
CG, TS, WPeCG, TS, WP

Robert WilkinsoneRobert Wilkinson
New England Trust eNew England Trust 
ServiceseServices

sHank WhittenbergsHank Whittenberg
Whittenberg KnudsensWhittenberg Knudsen
CG, TS, WP sCG, TS, WP

Robert WilkinsonsRobert Wilkinson

sHank WhittenbergsHank Whittenberg
Whittenberg KnudsensWhittenberg Knudsen

SSRackemann Sawyer & SRackemann Sawyer & 
Regina BallingerSRegina Ballinger

Ballinger Financial ServiceSBallinger Financial Service
IVSIV

eWilliam BaldwineWilliam Baldwin
Pillar Financial AdvisorsePillar Financial Advisors
EP, IVeEP, IV

Regina BallingereRegina Ballinger

rBP, CG, LCrBP, CG, LC

William BaldwinrWilliam Baldwin
Pillar Financial AdvisorsrPillar Financial Advisors

vUBS Financial ServicesvUBS Financial Services
BP, CG, LC vBP, CG, LC

William BaldwinvWilliam Baldwin

iices; TX=Taxation; WP=Will Preparation iices; TX=Taxation; WP=Will Preparation iFINANCIAL PLANNINGiFINANCIAL PLANNINGiUBS Financial ServicesiUBS Financial Services

conal financial services:  AC=Accounting; BK=Banking; BP=Business Planning; conal financial services:  AC=Accounting; BK=Banking; BP=Business Planning; cFINANCIAL PLANNINGcFINANCIAL PLANNING
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©
Leo Cushing

©
Leo Cushing

Cushing & Dolan©Cushing & Dolan
LC, TX, WP ©LC, TX, WP

CCEdwards Angell Palmer & CEdwards Angell Palmer & 
Todd LutskyCTodd Lutsky

Cushing & DolanCCushing & Dolan
LC, TX, WPCLC, TX, WP

Leiha MacauleyCLeiha Macauley

rRubino & LiangrRubino & Liang
IN, LC, TSrIN, LC, TS

Todd LutskyrTodd Lutsky
Cushing & DolanrCushing & Dolan

eSamuel LiangeSamuel Liang
Rubino & LiangeRubino & Liang
IN, LC, TSeIN, LC, TS

sPartridge Snow And HahnsPartridge Snow And HahncPartridge Snow And HahncPartridge Snow And Hahn
eeJeffrey SkerryeJeffrey Skerry

Hays & SkerryeHays & Skerry
BP, IV , TSeBP, IV , TS

nnRichard RubinonRichard Rubino
Rubino & LiangnRubino & Liang
BP, IN, TSnBP, IN, TS

Jeffrey SkerrynJeffrey Skerry
Hays & SkerrynHays & Skerry

d
Merek Rubin

d
Merek Rubin

Rubin Hay & GoulddRubin Hay & Gould
BP, TX, WPdBP, TX, WP

Richard RubinodRichard Rubino
Rubino & LiangdRubino & Liang

oRubin Hay & GouldoRubin Hay & Gould

BB
Dean Agelopoulos

B
Dean Agelopoulos

Ameriprise FinancialBAmeriprise Financial
IV, LC, TXBIV, LC, TX

Harvey AlbertBHarvey Albert
RBC Wealth BRBC Wealth 

uPLANNINGuPLANNING

Dean AgelopoulosuDean Agelopoulos
Ameriprise FinancialuAmeriprise Financial
IV, LC, TXuIV, LC, TX

sFINANCIAL sFINANCIAL 
PLANNINGsPLANNING

Dean AgelopoulossDean Agelopoulos

iWoodman & EatoniWoodman & Eaton

FINANCIAL iFINANCIAL 
nnWoodman & Eaton nWoodman & Eaton eeSpencer BettseSpencer Betts

Bickling Financial eBickling Financial 
ServiceseServices
BP, IN, IVeBP, IN, IV

sAdvisorssAdvisors
BP, EP, IVsBP, EP, IV

Spencer BettssSpencer Betts
Bickling Financial sBickling Financial 

sWarren BeckmansWarren Beckman
IFP/Lincoln Financial sIFP/Lincoln Financial 
Advisors sAdvisors

SChristopher W. BattersbySChristopher W. Battersby
Atlantic Planning SAtlantic Planning eChristopher W. BattersbyeChristopher W. Battersby
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Marjorie SuismaneMarjorie Suisman
Davis, Malm & D’AgostineeDavis, Malm & D’Agostine
TSeTS sCG, TS, WPsCG, TS, WP

Marjorie SuismansMarjorie Suisman
Davis, Malm & D’AgostinesDavis, Malm & D’Agostine

cSquillace & Associates cSquillace & Associates 
P.C. PrincipalcP.C. Principal
CG, TS, WP cCG, TS, WP

Marjorie SuismancMarjorie Suisman

eScott Squillace eScott Squillace eSquillace & Associates eSquillace & Associates nnJustin AmaralnJustin Amaral
Morgan Stanley Smith nMorgan Stanley Smith 
dd

IN, IV

d
IN, IV

Marc AltenhoffdMarc Altenhoff
Ameriprise FinancialdAmeriprise Financial
IN, IV, LCdIN, IV, LC

Justin AmaraldJustin Amaral

o
Strategic Financial 

o
Strategic Financial 
PartnersoPartners
IN, IV oIN, IV

Marc AltenhoffoMarc Altenhoff
Ameriprise FinancialoAmeriprise Financial

BBSecurities America BSecurities America

Strategic Financial BStrategic Financial 

uu
EP, IV, TX

u
EP, IV, TX

Rocco BombardieriuRocco Bombardieri
Ameriprise FinancialuAmeriprise Financial
EP, IN, IVuEP, IN, IV

Bob Brandt
u
Bob Brandt

sGW & WadesGW & Wade
EP, IV, TXsEP, IV, TXsRocco BombardierisRocco Bombardieri

iBP, IN, IV iBP, IN, IV

Robert BodioiRobert Bodio
GW & WadeiGW & Wade n
Bickling Financial nBickling Financial 

BP, IN, IV nBP, IN, IV

Robert Bodio nRobert Bodio
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ddStuart Armstrong dStuart Armstrong

Centinel Financial dCentinel Financial 
AdvisorydAdvisory
CG, IV, TXdCG, IV, TX

Susan BrowndSusan Brown

oooBP, EP, INoBP, EP, IN

David BrossoDavid Bross
DS Bross Financial oDS Bross Financial 
AdvisoryoAdvisory
CG, IV, TXoCG, IV, TX

B
Michael Broad Attorney

B
Michael Broad Attorney

Michael F. BroderickBMichael F. Broderick
Atlantic Planning BAtlantic Planning 

uMichael Broad AttorneyuMichael Broad Attorney

Michael F. BroderickuMichael F. Broderick
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2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

I N D E X  O F  W E A LT H  M A N AG E R S

List compiled by Crescendo Business Services. Names in boldface also appear in the profiles that follow.  Wealth Manager additional financial services:  AC=Accounting; BK=Banking; BP=Business Planning; 

CG=Charitable Giving; EP=Estate Planning; FP=Financial Planning; IN=Insurance; IV=Investments; LC=Long-Term Care; TS=Trust Services; TX=Taxation; WP=Will Preparation

FINANCIAL PLANNING FINANCIAL PLANNING FINANCIAL PLANNING FINANCIAL PLANNING FINANCIAL PLANNING

Georgia Bruggeman
Meridian Financial 
Advisors
EP, IV , TX

George Burdick
Morgan Stanley Smith 
Barney
IN, IV, TS

Brian Callery
1017 Financial Group
IN, IV, LC

Stephen Camarro
Baystate Financial 
Services
EP, IN, IV

Thomas Cappucci
Strategic Financial 
Partners
EP, IN, IV

Nicholas Carlin
Ameriprise Financial
EP, IN, IV

David Carpenter
Carpenter Associates
IV, TX

Matthew Carron
Heritage Financial 
Services
IV

Joseph Casale
Ameriprise Financial
BP, EP, IV

Bev Chapman
Values Financial 
Counseling & Education
CG

Basil Chigas
Morgan Stanley Smith 
Barney
EP, IN, IV

Nicholas Chigas
Morgan Stanley Smith 
Barney
BP, EP, IV

Robert Clower
Clower Insurance & 
Financial Strategies
EP, IN, IV

Michele Colarusso
DCU Financial
EP, IN, IV

Domenic Colasacco
Boston Trust & Investment 
Management Company
EP, IN, IV

Neil Collins
Collins Financial Advisors
BP, IV

Richard Colman
Colman Knight Advisory 
Group
BP, EP, IV

Richard Colman
Colman Knight Advisory 
Group
BP, EP, IV

William J. Condon
Commonwealth Planning 
Group
EP, IN, IV

Lou Conrad
COMPASS Wealth 
Management
BP, IV, TS

Ronald Cooper
New York Life
IN, IV

Jefferson Correia
Ameriprise Financial
IN, IV

Kevin Daley
Ameriprise Financial
EP, IN, IV

Lucy Damiani
Commonwealth Financial 
Group/MML Investors 
Services
IN, IV, LC

Alexander Davis
Morgan Stanley Smith 
Barney
EP, IV

Christopher DeCilio
FSC Securities 
Corporation
EP, IN, IV

George Desaulniers
UBS Financial Services
CG, IV, TS

James Doherty
Ameriprise Financial
IN, IV

Robert Dolliver
Ameriprise Financial
EP, IN, IV

Peter Donohoe
PRW Wealth Management
EP, IN, IV

David Donovan
Ameriprise Financial
BP, IN, IV

Robert Donovan
UBS Financial Services
EP, IV

Beata Dragovics
Ameriprise Financial
BP, EP, IV

Joe Dudek
Boston Partners Financial 
Group
IN, IV

Denise Duffy
The Colony Group
EP, IV, TX

Patrick Durkin
Cambridge Investment 
Research
EP, IN, IV

Craig DuVarney
Craig DuVarney
IN, IV

Blake Ellison
Morgan Stanley Smith 
Barney
EP, IV

David Erwin
Erwin & Gresci Financial 
Group
EP, IN, IV

Jerald Facey
Baystate Financial 
Services
BP, IN, IV

Lee Ann Fatalo
Strategic Financial 
Partners
IN, IV, LC

Tom Feenan
Feenan Financial Group
IN, TX

Stephen Feinberg
Morgan Stanley Smith 
Barney
CG, IV

Erica Feldblum
E. F. Financial & Participant 
Level Advice Network
IV

Joseph Ferrara
AXA Advisors 
EP, IN, IV

Avi Finder
Ameriprise Financial
BP, EP, IV

James Fong
Morgan Stanley Smith 
Barney
EP, IV, TS

Kelly Fox
Ameriprise Financial
BP, IN, IV

Paul Fragala
Ameriprise Financial
EP, IN, IV

Neville Frankel
Financial Strategy 
Associates
IN, IV, LC

Marc Freedman
Freedman Financial
IN, IV, LC

Douglas Gage
Ameriprise Platinum 
Financial/Gage & 
Wilson
IN, IV , LC

Christopher Gallagher
Ameriprise Financial
EP, IV, LC

Cary Geller
Mintz Levin Financial 
Advisors
CG, EP, IV

Nick Giacoumakis
New England Investment 
and Retirement Group
BP, IN, IV

Robert C. Giargiari
AspenCross Financial 
Group
EP, IV, LC

Richard Gilman
The Bulfinch Group
BP, EP, IN

Robert Glovsky
Mintz Levin Financial 
Advisors
EP, IV, TX

Steven Goodman
Goodman Advisory 
Group/LPL Financial
EP, IN, IV

Barnet Goverman
Financial Solutions 
Associates
BP, EP, IV

Robert Graff
Morgan Stanley Smith 
Barney
IV

Jill Greenberg
Financial Strategy 
Associates
IN, IV, LC

Richard Greene
Centerpoint Advisors
IV, LC

James Greenho
Morgan Stanley Smith 
Barney
IV

Rick Greenwood
Horizon Financial Services
IN, IV, TX

Walter L. Guertin
First Financial Trust
EP, IV, TX

Heidi Hanson
Hanson Financial Group
IN, IV, LC

Craig Harsfield
Ameriprise Financial 
Services/Miller, Allen & 
Associates
IN, IV, LC

Matthew Havens
Global Vision Advisors
EP, IN, IV

Timothy Higgins
Ameriprise Financial
IV

Brian J. Hill
Capital Analysts of New 
England
EP, IN, IV

Eric Hoertdoerfer
UBS Financial Services
BP, IN, IV

Gary W. Holland
Ameriprise Financial
EP, IV, LC

James Hoogasian
Strategic Financial 
Partners
IN, IV, LC
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BGeorgia BruggemanBGeorgia Bruggeman
Meridian Financial BMeridian Financial 
AdvisorsBAdvisors
EP, IV , TXBEP, IV , TX

uuFINANCIAL PLANNINGuFINANCIAL PLANNING

Georgia BruggemanuGeorgia Bruggeman
Meridian Financial uMeridian Financial 
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Strategic Financial nStrategic Financial 
PartnersnPartners
d

Stephen Camarro

d
Stephen Camarro

Baystate Financial 

d
Baystate Financial 
ServicesdServices
EP, IN, IVdEP, IN, IV

Thomas CappuccidThomas Cappucci
Strategic Financial dStrategic Financial 

oStephen CamarrooStephen Camarro
Baystate Financial oBaystate Financial 
ServicesoServices
EP, IN, IVoEP, IN, IV

BB1017 Financial GroupB1017 Financial Group
uu
Neil Collins

u
Neil Collins

Collins Financial AdvisorsuCollins Financial Advisors
BP, IVuBP, IV

Richard ColmanuRichard Colman
Colman Knight Advisory uColman Knight Advisory 

sEP, IN, IVsEP, IN, IV

Neil CollinssNeil Collins
Collins Financial AdvisorssCollins Financial Advisors

iBoston Trust & Investment iBoston Trust & Investment 
Management CompanyiManagement Company
EP, IN, IV iEP, IN, IV

Neil CollinsiNeil Collins

nnDomenic ColasacconDomenic Colasacco
Boston Trust & Investment nBoston Trust & Investment 
Management CompanynManagement Company

eCG=Charitable Giving; EP=Estate Planning; FP=Financial Planning; IN=Insurance; IV=Investments; LC=Long-Term Care; TS=Trust ServeCG=Charitable Giving; EP=Estate Planning; FP=Financial Planning; IN=Insurance; IV=Investments; LC=Long-Term Care; TS=Trust ServeFINANCIAL PLANNINGeFINANCIAL PLANNINGeBoston Trust & Investment eBoston Trust & Investment 
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Joseph CasalesJoseph Casale
Ameriprise FinancialsAmeriprise Financial
BP, EP, IVsBP, EP, IV

cHeritage Financial cHeritage Financial 
ServicescServices
IV cIV

Joseph CasalecJoseph Casale

eMatthew CarroneMatthew Carron
Heritage Financial eHeritage Financial nCarpenter AssociatesnCarpenter Associates

Matthew Carron nMatthew Carron
Heritage Financial nHeritage Financial 

ddAmeriprise Financial dAmeriprise Financial
ManagementdManagement
BP, IV, TSdBP, IV, TS
ooEP, IN, IVoEP, IN, IV

Lou ConradoLou Conrad
COMPASS Wealth oCOMPASS Wealth 
ManagementoManagement

B
BP, EP, IV

B
BP, EP, IV

William J. CondonBWilliam J. Condon
Commonwealth Planning BCommonwealth Planning 

uuColman Knight Advisory uColman Knight Advisory ssBP, EP, IVsBP, EP, IV

Joe DudeksJoe Dudek

iiEP, IViEP, IV

Beata DragovicsiBeata Dragovics
Ameriprise FinancialiAmeriprise Financial
BP, EP, IViBP, EP, IV

nRobert DonovannRobert Donovan
UBS Financial ServicesnUBS Financial Services
EP, IV nEP, IV

Beata DragovicsnBeata Dragovics
Ameriprise FinancialnAmeriprise Financial

eAmeriprise FinancialeAmeriprise Financial

Robert DonovaneRobert Donovan
UBS Financial ServiceseUBS Financial Services

sAmeriprise FinancialsAmeriprise Financial ssPRW Wealth ManagementsPRW Wealth Management

Avi FindersAvi Finder

S
CG=Charitable Giving; EP=Estate Planning; FP=Financial Planning; IN=Insurance; IV=Investments; LC=Long-Term Care; TS=Trust Serv

S
CG=Charitable Giving; EP=Estate Planning; FP=Financial Planning; IN=Insurance; IV=Investments; LC=Long-Term Care; TS=Trust Serv
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AXA Advisors SAXA Advisors 
EP, IN, IVSEP, IN, IV
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EP, IN, IV

C
EP, IN, IV

Nicholas Chigas

C
Nicholas Chigas

Morgan Stanley Smith CMorgan Stanley Smith 
BarneyCBarney
BP, EP, IVCBP, EP, IV

Robert ClowerCRobert Clower

rEP, IN, IV rEP, IN, IV

Nicholas ChigasrNicholas Chigas
Morgan Stanley Smith rMorgan Stanley Smith 

eMorgan Stanley Smith eMorgan Stanley Smith ssMorgan Stanley Smith sMorgan Stanley Smith 
ccCounseling & Education cCounseling & Education Group/MML Investors cGroup/MML Investors 

ServicescServices
IN, IV, LCcIN, IV, LC

eLucy DamianieLucy Damiani
Commonwealth Financial eCommonwealth Financial 
Group/MML Investors eGroup/MML Investors 
ServiceseServices

nKevin DaleynKevin Daley
Ameriprise FinancialnAmeriprise Financial
EP, IN, IV nEP, IN, IV

Lucy DamianinLucy Damiani
Commonwealth Financial nCommonwealth Financial 

d
Jefferson Correia

d
Jefferson Correia

Ameriprise FinancialdAmeriprise Financial

Ameriprise FinancialdAmeriprise Financial

ooAmeriprise Financial oAmeriprise Financial Blake EllisonoBlake Ellison

BB
Cambridge Investment 

B
Cambridge Investment 
ResearchBResearch
EP, IN, IVBEP, IN, IV

Craig DuVarneyBCraig DuVarney
Craig DuVarneyBCraig DuVarney

uPatrick DurkinuPatrick Durkin
Cambridge Investment uCambridge Investment 

sThe Colony Group sThe Colony Group iinn
Paul FragalanPaul Fragala

Ameriprise FinancialnAmeriprise Financial
EP, IN, IVnEP, IN, IV

Neville FrankelnNeville Frankel
Financial Strategy nFinancial Strategy 

eAmeriprise FinancialeAmeriprise Financial
BP, IN, IVeBP, IN, IV

Paul FragalaePaul Fragala
Ameriprise FinancialeAmeriprise Financial
EP, IN, IVeEP, IN, IV

sAmeriprise FinancialsAmeriprise FinancialsAmeriprise FinancialsAmeriprise Financial

SSMorgan Stanley Smith SMorgan Stanley Smith 

BarneySBarney
IVSIV

Jill GreenbergSJill Greenberg

eRobert GraffeRobert Graff
Morgan Stanley Smith eMorgan Stanley Smith 
BarneyeBarney

rAssociatesrAssociates
BP, EP, IVrBP, EP, IV

Robert GraffrRobert Graff
Morgan Stanley Smith rMorgan Stanley Smith 

vBarnet GovermanvBarnet Goverman
Financial Solutions vFinancial Solutions 
Associates vAssociates
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CCJames DohertyCJames Doherty

Ameriprise FinancialCAmeriprise Financial
IN, IVCIN, IV

rGeorge DesaulniersrGeorge Desaulniers
UBS Financial ServicesrUBS Financial Services
CG, IV, TSrCG, IV, TS

James DohertyrJames Doherty

eEP, IN, IV eEP, IN, IV

George DesaulnierseGeorge Desaulniers
UBS Financial ServiceseUBS Financial Services
CG, IV, TSeCG, IV, TS

sFSC Securities sFSC Securities 
Corporation sCorporation

George DesaulnierssGeorge Desaulniers

cChristopher DeCilio cChristopher DeCilio eeStrategic Financial eStrategic Financial 
PartnersePartners
IN, IV, LCeIN, IV, LC

nnServicesnServices
BP, IN, IVnBP, IN, IV

Lee Ann FatalonLee Ann Fatalo
Strategic Financial nStrategic Financial 
PartnersnPartners

d
EP, IN, IV

d
EP, IN, IV

Jerald FaceydJerald Facey
Baystate Financial dBaystate Financial 
ServicesdServices
BP, IN, IVdBP, IN, IV

oErwin & Gresci Financial oErwin & Gresci Financial 

Baystate Financial oBaystate Financial 

BB
Morgan Stanley Smith 

B
Morgan Stanley Smith 

Erwin & Gresci Financial BErwin & Gresci Financial 

Christopher GallagherBChristopher Gallagher
Ameriprise FinancialBAmeriprise Financial
EP, IV, LCBEP, IV, LC

Cary GellerBCary Geller

u
Financial/Gage & 

u
Financial/Gage & 
WilsonuWilson
IN, IV , LCuIN, IV , LC

Christopher GallagheruChristopher Gallagher
Ameriprise FinancialuAmeriprise Financial

sDouglas GagesDouglas Gage
Ameriprise Platinum sAmeriprise Platinum 
Financial/Gage & sFinancial/Gage & iDouglas Gage iDouglas Gage
Ameriprise Platinum iAmeriprise Platinum 
Financial/Gage & iFinancial/Gage & 

nnFreedman FinancialnFreedman Financial

Ameriprise Platinum nAmeriprise Platinum 

Walter L. GuertinnWalter L. GuertineeRick GreenwoodeRick Greenwood
Horizon Financial ServiceseHorizon Financial Services
IN, IV, TXeIN, IV, TX

Walter L. GuertineWalter L. Guertin

sBarneysBarney
IV sIV

Rick GreenwoodsRick Greenwood
Horizon Financial ServicessHorizon Financial Services

sMorgan Stanley Smith sMorgan Stanley Smith 
Barney sBarney

SRichard Greene SRichard Greene
Centerpoint AdvisorsSCenterpoint Advisors

Morgan Stanley Smith SMorgan Stanley Smith 
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E. F. Financial & Participant eE. F. Financial & Participant 
Level Advice NetworkeLevel Advice Network
IVeIV sErica FeldblumsErica Feldblum
E. F. Financial & Participant sE. F. Financial & Participant 
Level Advice NetworksLevel Advice Network

cErica FeldblumcErica Feldblum
E. F. Financial & Participant cE. F. Financial & Participant 

eMorgan Stanley Smith eMorgan Stanley Smith nnThe Bulfinch GroupnThe Bulfinch Group
BP, EP, INnBP, EP, IN
ddd

Robert C. Giargiari

d
Robert C. Giargiari

AspenCross Financial 

d
AspenCross Financial 
GroupdGroup
EP, IV, LCdEP, IV, LC

Richard GilmandRichard Gilman
The Bulfinch GroupdThe Bulfinch Group

oRobert C. GiargiarioRobert C. Giargiari
AspenCross Financial oAspenCross Financial 
Group oGroup
EP, IV, LCoEP, IV, LC

BBNick Giacoumakis BNick Giacoumakis
New England Investment BNew England Investment 
and Retirement GroupBand Retirement Group

uuMatthew HavensuMatthew Havens
Global Vision AdvisorsuGlobal Vision Advisors
EP, IN, IVuEP, IN, IV

Timothy HigginsuTimothy Higgins

sAssociatessAssociates
IN, IV, LCsIN, IV, LC

Matthew HavenssMatthew Havens
Global Vision AdvisorssGlobal Vision Advisors

iAmeriprise Financial iAmeriprise Financial 
Services/Miller, Allen & iServices/Miller, Allen & 
AssociatesiAssociates
IN, IV, LC iIN, IV, LC

nCraig Harsfield nCraig Harsfield
Ameriprise Financial nAmeriprise Financial 
Services/Miller, Allen & nServices/Miller, Allen & 

eHanson Financial GroupeHanson Financial Group sHanson Financial Group sHanson Financial Group
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Group/LPL FinancialeGroup/LPL FinancialnGoodman Advisory nGoodman Advisory 
Group/LPL FinancialnGroup/LPL Financial

dd
Mintz Levin Financial 

d
Mintz Levin Financial 

James HoogasiandJames Hoogasian
Strategic Financial dStrategic Financial 

ooGary W. HollandoGary W. Holland
Ameriprise FinancialoAmeriprise Financial
EP, IV, LCoEP, IV, LC

James HoogasianoJames Hoogasian

B
EP, IN, IV

B
EP, IN, IV

Eric HoertdoerferBEric Hoertdoerfer
UBS Financial ServicesBUBS Financial Services
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BEST IN CLIENT SATISFACTION
2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

I N D E X  O F  W E A LT H  M A N AG E R S

List compiled by Crescendo Business Services. Names in boldface also appear in the profiles that follow.  Wealth Manager additional financial services:  AC=Accounting; BK=Banking; BP=Business Planning; 

CG=Charitable Giving; EP=Estate Planning; FP=Financial Planning; IN=Insurance; IV=Investments; LC=Long-Term Care; TS=Trust Services; TX=Taxation; WP=Will Preparation

FINANCIAL PLANNING FINANCIAL PLANNING FINANCIAL PLANNING FINANCIAL PLANNING FINANCIAL PLANNING

James Horrocks
LPL Financial
EP, IN, IV

Carolyn Howard
Pegaesus Advisors
EP, IN, IV

Raymond Jacques
New England Schooner
IN, IV, LC

John Jawor
SSB Investment Services
EP, IN, IV

Peter Jaworski
Caturano and Company
BP, IV, TX

Paul Joyce
Commonwealth Financial 
Group
EP, IV

Mark Kaizerman
Kaizerman & Associates
AC, IV, LC

Eric Kaplan
Banc of America 
Investment Services
IN, IV

Andrew Katz
Morgan Stanley Smith 
Barney
EP, IV

Martin Kawadler
Martin Kawadler
IN, IV, LC

Patricia Konetzny
The Practical Planner
IV, TX

Randy Laakso
Fidelity Investments
CG, EP, IV

Paul Lamb
Ameriprise Financial
EP, IV, LC

Jennifer Lane
Compass Planning 
Associates
BP, CG, IV

Carolyn Launie
Ameriprise Financial
IN, IV

Dana Levit
Paragon Financial 
Advisors
EP, IV, TX

Craig Lewis
Morgan Stanley Smith 
Barney
BP, IN, IV

Lisa Fitzgerald Lewis
Morgan Stanley Smith 
Barney
CG, EP, IV

Ed Lizotte
Ameriprise Financial
EP, IN, IV

Charles LoBue
Ameriprise Financial
EP, IV, LC

Raymond J. Lucas, Jr.
IFP/Lincoln Financial 
Advisors
EP, IN, IV

Judith Ludwig
Braver Wealth 
Management
EP, IV, TX

Rick MacDonald
Mintz Levin Financial 
Advisors
EP, IN, IV

Sandeep Madhavan
Ameriprise Financial
CG, EP, IV

Ronald Majewski
Ameriprise Financial
EP, IN, IV

Deborah Maloy
Maloy Financial 
Services
CG, IV , LC

Marioleni “Lena” Mandelis
ALENA Wealth
EP, IN, IV

Kevin Manning
Morgan Stanley Smith 
Barney
IV

Michael Marchese
Axial Financial Group
BP, CG, IV

Robert Matson
Robert A. Matson 
EP, IN, IV

Brendan McCarthy
New York Life
IN, IV

James McDonald
UBS Financial Services
IV

Thomas J. McFarland
Darrow Company
IV, TS

Michael McIntyre
Ameriprise Financial
IN, IV

Christopher Mehne
B & D Advisors
EP, IV, TS

Gregg Miles
Charter Oak Insurance 
& Financial
EP, IN, IV

Richard R. Miller
Miller, Allen & Associates 
of Ameriprise Financial
BP, IN, IV

Susan Miller
Aurora Financial 
Advisors
EP, IV, TX

C.J. Millett
Commonwealth Financial 
Group
EP, IN, IV

Peter Mitrano
Mintz Levin Financial 
Advisors
CG, EP, IV

Derek Mohamed
UBS Financial Services
CG, EP, IV

John Morgan
Royal Alliance Associates
IN, IV

James Morris
J.M. Morris Capital 
Management
IN, IV, TX

Christopher Moschella
Ameriprise Financial
IN, IV, LC

Kenan Nacar
Ameriprise Financial
EP, IV, TS

Darren Norton
GW & Wade
EP, IV, TX

Daniel F. O’Brien
LPL Financial
BP, EP, IV

Michael O’Keeffe
Oakdale Wealth 
Management
IV, TS, TX

Alexandre Oliveira
Northeast Planning 
Associates
EP, IV, TX

Robert Panessiti
Morgan Stanley Smith 
Barney
BP, IV

Duke Pascucci
Morgan Stanley Smith 
Barney
BP, IN, IV

Joshua Paul
Bartholomew & 
Company/
Commonwealth Financial 
Network
CG, EP, IV

Gary Peters
Wellesley Financial 
Group/Park Avenue 
Securities
IN, IV, LC

Peter Petrella
Cambridge Invest 
Research
BP, TX

Ruth Petty
Centinel Financial Group
BP, CG, EP

Jack Phelps
The Relaxing Retirement 
Coach
IV

Stephen Piotte
Constellation Financial 
& Wealth Mgmt 
Services
AC, BP, TX

Daniel Rabatsky
Morgan Stanley Smith 
Barney
EP, IN, IV

Rick Radesky
Ameriprise Financial
EP, IN, IV

Peter Ramsay
Ameriprise Financial
EP, IN, IV

Ianka Rando
BG Financial Planning
IV, TX

Ira Rapaport
New England Private 
Wealth Advisors
EP, IN, IV

Peter Raskin
Raskin Planning Group
EP, IN, IV

Sharon Rich
Womoney

Thomas Tirrell Riquier
The Retirement 
Financial Center
BP, EP, IV

Charlie Roberts
New England 
Investment and 
Retirement Group
BP, IV, LC

Paul L. Roche III
Morgan Stanley Smith 
Barney
EP, IN, IV

Daniel Romaine
Romaine Financial
EP, IV, LC

Eric Rosenberg
GW & Wade
EP, IV, TX

David Rourke
Strategic Planning Group
IV

Mark Russo
Ameriprise Financial/
Russo & Associates
BP, EP, IV

Paul Ryan
Flagship Financial 
Advisors
EP, IV, WP

Adam Sachs
Centinel Financial 
Group
IN, IV, LC

MaryAnn Saurino
Ameriprise Financial
IN, IV, LC
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BJames HorrocksBJames Horrocks
LPL FinancialBLPL Financial
EP, IN, IVBEP, IN, IV

Carolyn HowardBCarolyn Howard

uuFINANCIAL PLANNINGuFINANCIAL PLANNING

James HorrocksuJames Horrocks
LPL FinancialuLPL Financial
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Paul JoycenPaul Joyce

Commonwealth Financial nCommonwealth Financial 
GroupnGroup

d
Peter Jaworski

d
Peter Jaworski

Caturano and CompanydCaturano and Company
BP, IV, TXdBP, IV, TX

Paul JoycedPaul Joyce
Commonwealth Financial dCommonwealth Financial 

oSSB Investment ServicesoSSB Investment Services
EP, IN, IVoEP, IN, IV

Peter JaworskioPeter Jaworski
Caturano and CompanyoCaturano and Company
BP, IV, TXoBP, IV, TX

BB
Raymond Jacques

B
Raymond Jacques

New England SchoonerBNew England Schooner

SSB Investment ServicesBSSB Investment Services

uu
Lisa Fitzgerald Lewis

u
Lisa Fitzgerald Lewis

Morgan Stanley Smith uMorgan Stanley Smith 
BarneyuBarney
CG, EP, IVuCG, EP, IV

Ed LizotteuEd Lizotte

sBP, IN, IVsBP, IN, IV

Lisa Fitzgerald LewissLisa Fitzgerald Lewis
Morgan Stanley Smith sMorgan Stanley Smith 
BarneysBarney

iMorgan Stanley Smith iMorgan Stanley Smith 
Barney iBarney
BP, IN, IV iBP, IN, IV

Lisa Fitzgerald LewisiLisa Fitzgerald Lewis

nnMorgan Stanley Smith nMorgan Stanley Smith eCG=Charitable Giving; EP=Estate Planning; FP=Financial Planning; IN=Insurance; IV=Investments; LC=Long-Term Care; TS=Trust ServeCG=Charitable Giving; EP=Estate Planning; FP=Financial Planning; IN=Insurance; IV=Investments; LC=Long-Term Care; TS=Trust ServeFINANCIAL PLANNINGeFINANCIAL PLANNINGeMorgan Stanley Smith eMorgan Stanley Smith 
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BarneysBarney
EP, IVsEP, IV

Martin KawadlersMartin Kawadler
Martin Kawadler
s
Martin Kawadler

cAndrew KatzcAndrew Katz
Morgan Stanley Smith cMorgan Stanley Smith 
BarneycBarney
EP, IVcEP, IV

eInvestment ServiceseInvestment Services

Andrew KatzeAndrew Katz
Morgan Stanley Smith eMorgan Stanley Smith 

nBanc of America nBanc of America 
Investment ServicesnInvestment Services

ddKaizerman & AssociatesdKaizerman & Associates EP, IV, TXdEP, IV, TX

Rick MacDonalddRick MacDonald

ooJudith LudwigoJudith Ludwig
Braver Wealth oBraver Wealth 
ManagementoManagement
EP, IV, TXoEP, IV, TX

BRaymond J. Lucas, Jr.BRaymond J. Lucas, Jr.
IFP/Lincoln Financial BIFP/Lincoln Financial 
Advisors BAdvisors
EP, IN, IV BEP, IN, IV

uuAmeriprise FinancialuAmeriprise Financial

Raymond J. Lucas, Jr.uRaymond J. Lucas, Jr.
IFP/Lincoln Financial uIFP/Lincoln Financial 

ssEP, IV, TSsEP, IV, TS

Gregg MilessGregg Miles

iiChristopher MehneiChristopher Mehne
B & D AdvisorsiB & D Advisors
EP, IV, TSiEP, IV, TS

nMichael McIntyrenMichael McIntyre
Ameriprise FinancialnAmeriprise Financial
IN, IV nIN, IV

Christopher MehnenChristopher Mehne
B & D AdvisorsnB & D Advisors

eDarrow CompanyeDarrow Company

Michael McIntyreeMichael McIntyre
Ameriprise FinancialeAmeriprise Financial

sThomas J. McFarlandsThomas J. McFarland
Darrow Company sDarrow Company ssMichael O’KeeffesMichael O’Keeffe
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Paul Lamb

C
Paul Lamb

Ameriprise FinancialCAmeriprise Financial
EP, IV, LCCEP, IV, LC

Jennifer LaneCJennifer Lane
Compass Planning CCompass Planning 
AssociatesCAssociates

rPaul Lamb rPaul Lamb
Ameriprise FinancialrAmeriprise Financial

eFidelity InvestmentseFidelity Investments sscc
ServicescServices
CG, IV , LCcCG, IV , LC

Marioleni “Lena” MandeliscMarioleni “Lena” Mandelis

eDeborah MaloyeDeborah Maloy
Maloy Financial eMaloy Financial 
ServiceseServices
CG, IV , LCeCG, IV , LC

nRonald MajewskinRonald Majewski
Ameriprise FinancialnAmeriprise Financial
EP, IN, IVnEP, IN, IV

Deborah MaloynDeborah Maloy
Maloy Financial nMaloy Financial 

d
Sandeep Madhavan

d
Sandeep Madhavan

Ameriprise FinancialdAmeriprise Financial
CG, EP, IV dCG, EP, IV

Ronald Majewski dRonald Majewski
Ameriprise FinancialdAmeriprise Financial

ooSandeep Madhavan oSandeep Madhavan
Ameriprise Financial oAmeriprise Financial

GroupoGroup
EP, IN, IVoEP, IN, IV

BB
Susan Miller

B
Susan Miller

Aurora Financial BAurora Financial 
AdvisorsBAdvisors
EP, IV, TXBEP, IV, TX

C.J. MillettBC.J. Millett

u
of Ameriprise Financial

u
of Ameriprise Financial

Susan MilleruSusan Miller
Aurora Financial uAurora Financial 

sMiller, Allen & Associates sMiller, Allen & Associates 
of Ameriprise Financialsof Ameriprise Financial iiMiller, Allen & Associates iMiller, Allen & Associates nnBP, IVnBP, IV

Duke PascuccinDuke Pascucci
Morgan Stanley Smith nMorgan Stanley Smith 
BarnenBarne

eMorgan Stanley Smith eMorgan Stanley Smith 
BarneyeBarney
BP, IV eBP, IV

Duke PascuccieDuke Pascucci

sRobert PanessitisRobert Panessiti
Morgan Stanley Smith sMorgan Stanley Smith 

sNortheast Planning sNortheast Planning SSIra RapaportSIra Rapaport
New England Private SNew England Private 
Wealth AdvisorsSWealth Advisors

eIanka RandoeIanka Rando
BG Financial PlanningeBG Financial Planning
IV, TXeIV, TX

Ira RapaporteIra Rapaport

rEP, IN, IVrEP, IN, IV

Ianka RandorIanka Rando
BG Financial PlanningrBG Financial Planning

vPeter Ramsay vPeter Ramsay
Ameriprise FinancialvAmeriprise Financialiices; TX=Taxation; WP=Will Preparation iices; TX=Taxation; WP=Will Preparation iFINANCIAL PLANNINGiFINANCIAL PLANNING
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Paragon Financial 
Advisors
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Advisors
EP, IV, TX ©EP, IV, TX

CCAmeriprise Financial CAmeriprise Financial EP, IN, IVCEP, IN, IV

Brendan McCarthyCBrendan McCarthy
New York LifeCNew York Life

rBP, CG, IVrBP, CG, IV

Robert MatsonrRobert Matson
Robert A. Matson rRobert A. Matson 
EP, IN, IVrEP, IN, IV

eAxial Financial GroupeAxial Financial Group
BP, CG, IVeBP, CG, IV

Robert MatsoneRobert Matson
Robert A. Matson eRobert A. Matson 

sMichael MarchesesMichael Marchese
Axial Financial GroupsAxial Financial Group

cMorgan Stanley Smith cMorgan Stanley Smith eeMorgan Stanley Smith eMorgan Stanley Smith 
J.M. Morris Capital eJ.M. Morris Capital 
ManagementeManagement
IN, IV, TXeIN, IV, TX

nnRoyal Alliance AssociatesnRoyal Alliance Associates
IN, IVnIN, IV

James MorrisnJames Morris
J.M. Morris Capital nJ.M. Morris Capital 
ManagementnManagement

d
UBS Financial Services

d
UBS Financial Services
CG, EP, IVdCG, EP, IV

John MorgandJohn Morgan
Royal Alliance AssociatesdRoyal Alliance Associates

oDerek Mohamed oDerek Mohamed
UBS Financial ServicesoUBS Financial Services

BBMintz Levin Financial BMintz Levin Financial 

IN, IV, LCBIN, IV, LC

Peter PetrellaBPeter Petrella
Cambridge Invest BCambridge Invest 
ResearchBResearch

uWellesley Financial uWellesley Financial 
Group/Park Avenue uGroup/Park Avenue 
SecuritiesuSecurities
IN, IV, LCuIN, IV, LC

Peter PetrellauPeter Petrella

sGary Peters sGary Peters
Wellesley Financial sWellesley Financial 
Group/Park Avenue sGroup/Park Avenue 

iWellesley Financial iWellesley Financial 

nnCommonwealth Financial nCommonwealth Financial eeCharlie RobertseCharlie Roberts
New England eNew England 
Investment and eInvestment and 
Retirement GroupeRetirement Group

sFinancial CentersFinancial Center
BP, EP, IVsBP, EP, IV

Charlie RobertssCharlie Roberts
New England sNew England 

sThomas Tirrell RiquiersThomas Tirrell Riquier
The Retirement sThe Retirement 
Financial CentersFinancial Center
BP, EP, IVsBP, EP, IV
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Raskin Planning Group

Thomas Tirrell RiquierSThomas Tirrell Riquier
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EP, IV, TXeEP, IV, TXsGW & WadesGW & Wade
EP, IV, TXsEP, IV, TX cDarren NortoncDarren Norton
GW & WadecGW & Wade

eAmeriprise FinancialeAmeriprise Financial nnDaniel RabatskynDaniel Rabatsky
ddd

Stephen Piotte

d
Stephen Piotte

Constellation Financial dConstellation Financial 
& Wealth Mgmt d& Wealth Mgmt 
ServicesdServices
AC, BP, TXdAC, BP, TX

oStephen PiotteoStephen Piotte
Constellation Financial oConstellation Financial 
& Wealth Mgmt o& Wealth Mgmt 

BB
Centinel Financial Group

B
Centinel Financial Group

The Relaxing Retirement BThe Relaxing Retirement 

uuCentinel Financial Group uCentinel Financial Group

EP, IV, TXuEP, IV, TX

David RourkeuDavid Rourke
Strategic Planning GroupuStrategic Planning Group
IVuIV s

Eric RosenbergsEric Rosenberg
GW & WadesGW & Wade
EP, IV, TXsEP, IV, TX

iRomaine FinancialiRomaine Financial
EP, IV, LC iEP, IV, LC

Eric RosenbergiEric Rosenberg
GW & WadeiGW & Wade

nDaniel RomainenDaniel Romaine
Romaine FinancialnRomaine Financial e
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MaryAnn SaurinodMaryAnn Saurino
Ameriprise FinancialdAmeriprise Financial

ooAdam SachsoAdam Sachs
Centinel Financial oCentinel Financial 
GroupoGroup
IN, IV, LCoIN, IV, LC

MaryAnn SaurinooMaryAnn Saurino

B
Paul Ryan

B
Paul Ryan

BFlagship Financial BFlagship Financial 
Advisors BAdvisors
EP, IV, WP BEP, IV, WP

Adam SachsBAdam Sachs

uFlagship Financial uFlagship Financial 
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Scott E. Saxton JD
LPL Financial
IN, IV, LC

Michael Schreiber
Michael A. Schreiber & 
Associates
EP, IN, IV

Johanna Schulman
Ameriprise Financial
IN, IV , LC

Barbara Shapiro
HMS Financial Group
IV, LC

Philip J. Sher
The Sher Wealth 
Management Group
EP, IV

Robert Siefert
Back Bay Financial Group
CG, EP, IV

Ronald Siggens
Boston Hill Advisors
IV

Robin SilverGrace
Morgan Stanley Smith 
Barney
IV

Mark Singer
Safe Harbor Retirement 
Planning
EP, IV, TX

Jason Skolnick
First National Corporation
CG, IN, IV

Ronald Smith
IFP/Lincoln Financial 
Advisors
IN, IV, LC

Dawn Smith Maloney
Ameriprise Platinum 
Financial
EP, IN, IV

Joseph Somerset
Beantown Financial 
Advisors
BP, IV, TX

Richard A. St. Jean, Jr.
Commonwealth Financial 
Group
EP, IN, IV

Andrea Stackland-Winterer
Ameriprise Financial
IN, IV, LC

Maria Staffiere
Weston Financial
EP, IN, IV

Stanley Startzell
Lincoln Investment 
Planning
EP, IN, IV

Kenneth Steele
MetLife
IN, IV, LC

Dianne Steen
Morgan Stanley Smith 
Barney
EP, IN, IV

Joseph Stone
Stone Financial Group
IN, IV , LC

Ronald Sugameli
Weston Financial
EP, IV , TX

Jeanne Gibson Sullivan
Back Bay Financial Group
CG, IV

Robert Tafuri
Ameriprise Financial
IN, IV, LC

Eric Takach
Ameriprise Financial
EP, IN, IV

Richard Tartarini
LPL Financial
BP, IN, IV

Eric Tetschner
Tetschner Financial 
Services
EP, IN, IV

Henry Tiedemann
Tiedemann & Associates 
Investment Advisors
EP, IV, TX

Matthew Tosh
Ameriprise Financial
IN, IV

Graham Tower
Ameriprise Financial
IN, IV, LC

Jason M. Traino
Morgan Stanley Smith 
Barney
EP, IN, IV

John Tritle
Ameriprise Financial
IV

Gordon Ulen
The Retirement Financial 
Center
EP, IV, TX

Robert Walczak
Granite State Wealth 
Management
EP, IN, LC

David Walsh
The Cornerstone Financial 
Group
IN, IV

Richard Webber
AXA Advisors
IN, IV

Jeffrey West
Financial Compass 
Group
BP, IN, IV

Daniel Williams
The Dover Group
EP, IN, LC

Daniel Wilson
Ameriprise Financial
EP, IN, IV

Albert J. Wisialko
A. Wisialko & Company
IV , TX

George Woerdeman
Ameriprise Financial
EP, IN, IV

Thomas Wood
UBS Financial Services
EP, IN, IV

Mark Zunick
Morgan Stanley Smith 
Barney
CG, EP, IV

INSURANCE

Arthur Andreoli
Sullivan Group
EP, FP

Jody Young Clement
New York Life
EP, IV, LC

Francis M. Clifford, Jr.
E.A. Stevens Company
BP, EP

Christopher Fulton
Centinel Financial Group
IV , LC

Derek Gregoire
Senior Health Partnership
FP, LC

Michael Hammonds
Boston Partners Financial 
Group
BP, EP, FP

Boris Lokshin
Wellesley Financial Group
EP, IV, LC

James Maltz
Canton Financial
EP, FP, LC

Patrick Olski
Northwestern Mutual
BP, EP, FP

William Payne
PRW Wealth Management
EP, FP, IV

Jacob Pilibosian
Commonwealth Financial 
Group
CG, IV, LC

Richard Renwick
PRW Walth Management
BP, EP, FP

Thomas J. Rogers III
Baystate Financial 
Services
EP, FP, IV

Michel Scheinmann
Wellesley Financial Group
BP, EP, LC

John Vassallo
Boston Partners Financial 
Group
IV , LC

INVESTMENTS

Jack Achmakjian
Morgan Stanley Smith 
Barney
EP, FP, TX

Jason Adamic
Merrill Lynch

Mark Ahern
Morgan Stanley Smith 
Barney
EP, FP

Kevin Alcaro
LPL Financial
IN, LC

Alicia Andre
Silver Bridge Advisors
FP, TS

Jeffrey Appelstein
UBS Financial Services
EP, FP, TX

David Baranowski
Bay Financial Associates
EP, FP, IN

David Barcomb
Merrill Lynch

Chad Battaglia
Merrill Lynch

Christopher Bayles
Merrill Lynch

Chuck Bean
Heritage Financial 
Services
EP, FP

Joel Beeders
Merrill Lynch

Victor L. Berman
Moors & Cabot 
Investments
CG, FP, IN

Jim Beville
Coastal Capital Group
CG, EP, FP

Drew Bottaro
Calibre
EP, FP, TS

Michael Boucher
Morgan Stanley Smith 
Barney
EP, FP, IN

James Boudreaux
Bay State Financial 
Services
CG, EP, FP

Erick Bourbon
Salem Five Investment 
Services
EP, IN, TS

John Bratschi
Seaward Management
FP

Debra Brede
D.K. Brede Investment 
Management
BP, EP, FP

Eric Breeman
Merrill Lynch
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BScott E. Saxton JDBScott E. Saxton JD
LPL FinancialBLPL Financial
IN, IV, LCBIN, IV, LC

Michael SchreiberBMichael Schreiber
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Robert SiefertnRobert Siefert

d
HMS Financial Group

d
HMS Financial Group
IV, LC

d
IV, LC

Philip J. SherdPhilip J. Sher
The Sher Wealth dThe Sher Wealth 
Management GroupdManagement Group
EP, IVdEP, IV

oBarbara ShapirooBarbara Shapiro
HMS Financial GroupoHMS Financial Group
IV, LC oIV, LC

Philip J. SheroPhilip J. Sher
The Sher Wealth oThe Sher Wealth 

BBJohanna Schulman BJohanna Schulman
Ameriprise FinancialBAmeriprise Financial uuPlanninguPlanning

EP, IN, IVuEP, IN, IV

Kenneth SteeleuKenneth Steele
MetLifeuMetLife

sStanley StartzellsStanley Startzell
Lincoln Investment sLincoln Investment 
PlanningsPlanning
EP, IN, IVsEP, IN, IV

iWeston FinancialiWeston Financial
EP, IN, IV iEP, IN, IV

Stanley StartzelliStanley Startzell
Lincoln Investment iLincoln Investment 

nnMaria StaffierenMaria Staffiere
Weston FinancialnWeston Financial

Stanley StartzellnStanley Startzell
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CreJason SkolnickeJason Skolnick

sSafe Harbor Retirement sSafe Harbor Retirement 
PlanningsPlanning
EP, IV, TXsEP, IV, TX
cMark SingercMark Singer

Safe Harbor Retirement cSafe Harbor Retirement 
PlanningcPlanning

eMorgan Stanley Smith eMorgan Stanley Smith 
Barney eBarney

Mark SingereMark Singer

nRobin SilverGracenRobin SilverGrace
Morgan Stanley Smith nMorgan Stanley Smith 

dd
Back Bay Financial Group

d
Back Bay Financial Group

Boston Hill Advisors dBoston Hill Advisors
Jeanne Gibson SullivandJeanne Gibson Sullivan

Back Bay Financial GroupdBack Bay Financial Group
CG, IVdCG, IV

ooRonald SugamelioRonald Sugameli
Weston FinancialoWeston Financial
EP, IV , TXoEP, IV , TX

Jeanne Gibson SullivanoJeanne Gibson Sullivan
Back Bay Financial GroupoBack Bay Financial Group

BJoseph StoneBJoseph Stone
Stone Financial GroupBStone Financial Group
IN, IV , LC BIN, IV , LC

Ronald SugameliBRonald Sugameli

uu
Morgan Stanley Smith 

u
Morgan Stanley Smith 

Stone Financial GroupuStone Financial Group

ssIN, IVsIN, IV

Richard WebbersRichard Webber
AXA AdvisorssAXA Advisors

iiDavid WalshiDavid Walsh
The Cornerstone Financial iThe Cornerstone Financial 
GroupiGroup
IN, IViIN, IV
nEP, IN, LCnEP, IN, LC

David WalshnDavid Walsh
The Cornerstone Financial nThe Cornerstone Financial 
GroupnGroup

eGranite State Wealth eGranite State Wealth 
ManagementeManagement sRobert Walczak sRobert Walczak
Granite State Wealth sGranite State Wealth 

ssMichael HammondssMichael Hammonds
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Ameriprise Platinum 

C
Ameriprise Platinum 
Financial

C
Financial
EP, IN, IVCEP, IN, IV

Joseph SomersetCJoseph Somerset
Beantown Financial CBeantown Financial 
AdvisorsCAdvisors

rDawn Smith MaloneyrDawn Smith Maloney
Ameriprise Platinum rAmeriprise Platinum 
Financial rFinancial eDawn Smith MaloneyeDawn Smith Maloney
Ameriprise Platinum eAmeriprise Platinum 

ssIFP/Lincoln Financial sIFP/Lincoln Financial ccTetschner Financial cTetschner Financial 
ServicescServices
EP, IN, IVcEP, IN, IV

Henry TiedemanncHenry Tiedemann

eBP, IN, IVeBP, IN, IV

Eric TetschnereEric Tetschner
Tetschner Financial eTetschner Financial 
ServiceseServices

nRichard TartarininRichard Tartarini
LPL FinancialnLPL Financial
BP, IN, IVnBP, IN, IV

Eric TetschnernEric Tetschner

dAmeriprise FinancialdAmeriprise Financial

Richard TartarinidRichard Tartarini

ooA. Wisialko & CompanyoA. Wisialko & Company
IV , TXoIV , TX

BB
The Dover Group

B
The Dover Group
EP, IN, LC

B
EP, IN, LC

Daniel WilsonBDaniel Wilson
Ameriprise FinancialBAmeriprise Financial
EP, IN, IVBEP, IN, IV

uDaniel WilliamsuDaniel Williams
The Dover GroupuThe Dover Group
EP, IN, LC uEP, IN, LC

Daniel WilsonuDaniel Wilson

sii
Financial Compass iFinancial Compass nnnPatrick OlskinPatrick Olski

Northwestern MutualnNorthwestern Mutual
BP, EP, FPnBP, EP, FP

William PaynenWilliam Payne
PRW Wealth ManagementnPRW Wealth Management

eEP, FP, LCeEP, FP, LC

Patrick OlskiePatrick Olski
Northwestern MutualeNorthwestern Mutual
BP, EP, FPeBP, EP, FP

sJames Maltz sJames Maltz
Canton FinancialsCanton Financial sWellesley Financial GroupsWellesley Financial GroupSS
Boston Partners Financial 

S
Boston Partners Financial 

Wellesley Financial GroupSWellesley Financial Group

David BaranowskiSDavid Baranowski
Bay Financial AssociatesSBay Financial Associates
EP, FP, INSEP, FP, IN

eJeffrey AppelsteineJeffrey Appelstein
UBS Financial ServiceseUBS Financial Services
EP, FP, TXeEP, FP, TX

David BaranowskieDavid Baranowski

rJeffrey AppelsteinrJeffrey Appelstein
UBS Financial ServicesrUBS Financial Services

vSilver Bridge AdvisorsvSilver Bridge Advisors

Jeffrey AppelsteinvJeffrey Appelstein
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Jason M. Traino

C
Jason M. Traino

Morgan Stanley Smith CMorgan Stanley Smith 
BarneyCBarney
EP, IN, IVCEP, IN, IV

John TritleCJohn Tritle

rIN, IV, LCrIN, IV, LC

Jason M. TrainorJason M. Traino
Morgan Stanley Smith rMorgan Stanley Smith 
BarneyrBarney

eGraham TowereGraham Tower
Ameriprise FinancialeAmeriprise Financial
IN, IV, LCeIN, IV, LC

Jason M. TrainoeJason M. Traino

sGraham Tower sGraham Tower
Ameriprise FinancialsAmeriprise Financial

cAmeriprise FinancialcAmeriprise Financial eeArthur AndreolieArthur Andreoli
nnBarneynBarney

CG, EP, IVnCG, EP, IV
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UBS Financial Services

d
UBS Financial Services
EP, IN, IV

d
EP, IN, IV

Mark ZunickdMark Zunick
Morgan Stanley Smith dMorgan Stanley Smith 
Barney dBarney
CG, EP, IVdCG, EP, IV

oUBS Financial ServicesoUBS Financial Services

Morgan Stanley Smith oMorgan Stanley Smith 

BBAmeriprise Financial BAmeriprise Financial
ServicesBServices
EP, FP, IVBEP, FP, IV

Michel ScheinmannBMichel Scheinmann
Wellesley Financial GroupBWellesley Financial Group

u
BP, EP, FP

u
BP, EP, FP

Thomas J. Rogers IIIuThomas J. Rogers III
Baystate Financial uBaystate Financial 
ServicesuServices
EP, FP, IVuEP, FP, IV

sPRW Walth ManagementsPRW Walth Management
BP, EP, FP sBP, EP, FP

Thomas J. Rogers IIIsThomas J. Rogers III

iRichard Renwick iRichard Renwick
PRW Walth ManagementiPRW Walth Managementnn
Commonwealth Financial nCommonwealth Financial 

PRW Walth ManagementnPRW Walth Management

Victor L. BermannVictor L. Berman
eeCommonwealth Financial eCommonwealth Financial 

EP, FPeEP, FP

Joel BeederseJoel Beeders
Merrill LyncheMerrill Lynch
sHeritage Financial sHeritage Financial 

ServicessServices
EP, FPsEP, FP

Joel BeederssJoel Beeders
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Heritage Financial sHeritage Financial 
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Centinel Financial GroupsCentinel Financial Group
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cE.A. Stevens CompanycE.A. Stevens Company

Christopher FultoncChristopher Fulton
Centinel Financial GroupcCentinel Financial Group

eFrancis M. Clifford, Jr.eFrancis M. Clifford, Jr.
E.A. Stevens CompanyeE.A. Stevens Company

nnMerrill LynchnMerrill Lynch

Mark AhernnMark Ahern

ddd
Jack Achmakjian

d
Jack Achmakjian

Morgan Stanley Smith 

d
Morgan Stanley Smith 
BarneydBarney
EP, FP, TXdEP, FP, TX

Jason AdamicdJason Adamic
Merrill LynchdMerrill Lynch

oJack AchmakjianoJack Achmakjian
Morgan Stanley Smith oMorgan Stanley Smith 
Barney oBarney
EP, FP, TXoEP, FP, TX
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B
Boston Partners Financial 
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uuBoston Partners Financial uBoston Partners Financial 

Michael Boucher

u
Michael Boucher

Morgan Stanley Smith uMorgan Stanley Smith 
BarneyuBarney
EP, FP, INuEP, FP, IN

James BoudreauxuJames Boudreaux

sEP, FP, TSsEP, FP, TS

Michael BouchersMichael Boucher
Morgan Stanley Smith sMorgan Stanley Smith 
BarneysBarney

iDrew BottaroiDrew Bottaro
Calibre iCalibre
EP, FP, TS iEP, FP, TS
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n
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n
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ManagementdManagement
BP, EP, FPdBP, EP, FP
ooFPoFP

Debra BredeoDebra Brede
D.K. Brede Investment oD.K. Brede Investment 
ManagementoManagement

B
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B
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INVESTMENTS INVESTMENTS INVESTMENTS INVESTMENTS INVESTMENTS

Nancy L. Brickley
Morgan Stanley Smith 
Barney
EP, FP, IN

Robert Brier
Morgan Stanley Smith 
Barney
BP, EP, FP

Michael L. Brown
Boston Financial 
Management
EP, FP, TS

Gayle Buff
Buff Capital 
Management
CG, EP, FP

Brian Callow
Rockland Trust - IMG
EP, FP, TS

Gregory Cannon
Morgan Stanley Smith 
Barney
EP, FP, TS

Thomas Capachietti
Merrill Lynch

Peter Caplan
Caplan Asset 
Management
FP, IN, LC

Dave Caruso
Coastal Capital Group
FP, IN, LC

Kirk Chisholm
NUA Advisors
BP, EP, FP

Gerard Ciccio
Morgan Stanley Smith 
Barney
CG, EP, FP

Laurance Clark
Morgan Stanley Smith 
Barney
CG, EP, FP

Jack Corbett
Morgan Stanley Smith 
Barney
BP, CG, FP

Gina Costello
UBS Private Wealth 
Management
FP

Robert Cotter
Wells Fargo Advisors, LLC

Allan Crudale
Merrill Lynch

John Curtin
Ameriprise Financial
EP, FP, IN

Gerald Curtis
Morgan Stanley Smith 
Barney
EP, FP

Marcie Daleo
RBC Wealth Management
EP, FP

Jeremy David
Eastern Bank
EP, FP, TS

Wayne Davies
Davies Wealth 
Management Strategies
EP, FP, TX

Paul Davis
Marble Harbor 
Investment Counsel
TS

Stephen J. DiCarlo
Merrill Lynch

Nick Diranian
Fleetstar Financial
EP, FP, IN

Peter Disch
Disch & Associates
CG, EP, FP

Brian Doherty
Curran & Doherty 
Financial Partners
BP, EP, FP

Michael Douvadjian
UBS Financial Services
CG, FP

Peter Dragonas
Morgan Stanley Smith 
Barney
EP, FP, IN

John Driscoll
AXA Advisors 
EP, FP, IN

David Duchesneau
Argent Wealth 
Management
EP, FP, TX

Owen H. Dugan
Morgan Stanley Smith 
Barney
EP, IN

William Eaton II
TEG Partners/
Investment 
Management Team of 
Detwiler Fenton
EP, FP, LC

Michael F. Edwards
Boston Hill Advisors
BP, EP, FP

Bruce Ehrlich
Ameriprise Financial
BP, FP

David Elan
Windward Investment 
Management
FP

Eugene Ellison
Commonwealth 
Financial Network
EP

Larry Eppolito
Wells Fargo Advisors, 
LLC

Steve Faberman
IFP/Lincoln Financial 
Advisors
FP

Scott Fabyan
The Spooner Group 
Morgan Stanley Smith 
Barney
EP, FP, IN

Gregory Farland
The Farland Group
FP, IN, TX

Paul Fehrenbach, Jr.
Merrill Lynch

Mark Feinberg
Merrill Lynch

Jeffrey Ferrante
Merrill Lynch

Gary Ferreira
Merrill Lynch

Michael Fielding
Wells Fargo Advisors, LLC

Alan Fields
Atlantic Trust
FP, TS

Albert Filosa
IFP/Lincoln Financial 
Advisors
EP, FP, IN

Scott Finlay
Wells Fargo Advisors, LLC

Matt Fitzpatrick
Enterprise Bank

Sean Flynn
Commonwealth Financial 
Group
BP, EP, FP

Jim Freeman
Cantella & Company
BP, FP, IN

Peter Frisch
Wells Fargo Advisors, LLC

Gerald Garon
Gerald S. Garon
EP, FP, TX

William Gaudino II
Ameriprise Financial
EP, FP

James Gennari
Merrill Lynch

Bruce Goodman
LPL Financial
BP, FP

William Graham
UBS Financial Services
EP, FP, TS

Bruce Gregory
Morgan Stanley Smith 
Barney
EP, FP, IN

Timothy Grimes
Grimes & Company
BP, EP, FP

William Grinnell
Credit Suisse
BP, FP

Jessica Guo
Merrill Lynch Global 
Wealth Management

Erik Hacker
Capital Analysts of New 
England
BP, EP, FP

Kimball Halsey
Radius Capital 
Management

Scott Hanley
Wells Fargo Advisors, LLC

Geoff Hargadon
UBS Financial Services
FP

Ned Harris
UBS Financial Services
EP, FP, IN

Mary Hastings
Wells Fargo Advisors, LLC

Guy E. Heald
Wells Fargo Advisors, LLC/
The Heights Group

Darwin Heath, Jr.
Detwiler Fenton & 
Company
FP, IN, TS

Elliot Herman
PRW Wealth Management
EP, FP, TX

Ronald Hertel
Wells Fargo Advisors, LLC

Steven Heslinga
Wells Fargo Advisors, LLC

Colin Hoehn
Merrill Lynch

Scott Holden
Centinel Financial 
Group
IN, LC

Herbert Hollender
UBS Financial Services
EP, FP, IN

Laurie Holmes
Grimes and Company
BP, EP, FP

Stephen Howlett
Morgan Stanley Smith 
Barney
FP

Jonathan Hoy
Middlesex Financial 
Group
IN, LC

Malcolm Huckaby
Banc of America 
Investment Services
FP

James J. Hughes
Hughes Financial 
Management
CG, EP, FP

Robert E. Hurley
Stoddard Management 
Company
EP, FP, TX
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Gayle Buff

d
Gayle Buff

Buff Capital dBuff Capital 
ManagementdManagement
CG, EP, FPdCG, EP, FP

Brian CallowdBrian Callow
Rockland Trust - IMG
d

Rockland Trust - IMG

oEP, FP, TSoEP, FP, TS

Gayle BuffoGayle Buff
Buff Capital oBuff Capital 
ManagementoManagement

BBMichael L. Brown BMichael L. Brown
Boston Financial BBoston Financial 

uuGerald CurtisuGerald Curtis
Morgan Stanley Smith uMorgan Stanley Smith 
BarneyuBarney
EP, FPuEP, FP

sAmeriprise FinancialsAmeriprise Financial
EP, FP, INsEP, FP, IN

Gerald CurtissGerald Curtis

iMerrill LynchiMerrill Lynch

John CurtiniJohn Curtin
Ameriprise FinancialiAmeriprise FinancialnnAllan Crudale nAllan Crudale
Merrill Lynch nMerrill Lynch

Ameriprise FinancialnAmeriprise Financial
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Dave CarusosDave Caruso
Coastal Capital GroupsCoastal Capital Group
FP, IN, LCsFP, IN, LC

cCaplan Asset cCaplan Asset 
ManagementcManagement
FP, IN, LCcFP, IN, LC

Dave CarusocDave Caruso

ePeter CaplanePeter Caplan
Caplan Asset eCaplan Asset 
ManagementeManagement

nThomas CapachiettinThomas Capachietti
Merrill Lynch nMerrill Lynch

ddMorgan Stanley Smith dMorgan Stanley Smith 

Investment CounseldInvestment Counsel
TSdTS

ooManagement StrategiesoManagement Strategies
EP, FP, TXoEP, FP, TX

Paul DavisoPaul Davis
Marble Harbor oMarble Harbor 
Investment CounseloInvestment Counsel

B
Jeremy David

B
Jeremy David

Eastern Bank

B
Eastern Bank
EP, FP, TS BEP, FP, TS

Wayne DaviesBWayne Davies
Davies Wealth BDavies Wealth 
Management StrategiesBManagement Strategies

uuss
RBC Wealth Management sRBC Wealth Management BP, FPsBP, FP

David ElansDavid Elan
Windward Investment sWindward Investment 

iiBruce EhrlichiBruce Ehrlich
Ameriprise FinancialiAmeriprise Financial
BP, FPiBP, FP
nBoston Hill AdvisorsnBoston Hill Advisors

BP, EP, FPnBP, EP, FP

Bruce EhrlichnBruce Ehrlich
Ameriprise FinancialnAmeriprise Financial

eMichael F. EdwardseMichael F. Edwards
Boston Hill AdvisorseBoston Hill Advisors

sManagement Team of sManagement Team of 
Detwiler Fenton sDetwiler Fenton ssManagement Team of sManagement Team of 
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Laurance Clark

C
Laurance Clark

Morgan Stanley Smith 

C
Morgan Stanley Smith 
BarneyCBarney
CG, EP, FPCCG, EP, FP

Jack CorbettCJack Corbett
Morgan Stanley Smith CMorgan Stanley Smith 

rLaurance ClarkrLaurance Clark
Morgan Stanley Smith rMorgan Stanley Smith eMorgan Stanley Smith eMorgan Stanley Smith 

Laurance Clark eLaurance Clark
Morgan Stanley Smith eMorgan Stanley Smith 

ssMorgan Stanley Smith sMorgan Stanley Smith ccBP, EP, FPcBP, EP, FP

Michael DouvadjiancMichael Douvadjian

eBrian DohertyeBrian Doherty
Curran & Doherty eCurran & Doherty 
Financial PartnerseFinancial Partners
BP, EP, FPeBP, EP, FP

nDisch & AssociatesnDisch & Associates
CG, EP, FPnCG, EP, FP

Brian DohertynBrian Doherty
Curran & Doherty nCurran & Doherty 

d
Fleetstar Financial

d
Fleetstar Financial
EP, FP, IN dEP, FP, IN

Disch & AssociatesdDisch & Associates

ooScott FabyanoScott Fabyan
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Larry Eppolito

B
Larry Eppolito

Wells Fargo Advisors, 

B
Wells Fargo Advisors, 
LLCBLLC

Steve FabermanBSteve Faberman
IFP/Lincoln Financial BIFP/Lincoln Financial 
AdvisorsBAdvisors

uLarry EppolitouLarry Eppolito
Wells Fargo Advisors, uWells Fargo Advisors, 

sFinancial NetworksFinancial Network iinnn
Gerald GaronnGerald Garon

Gerald S. GaronnGerald S. Garon
EP, FP, TXnEP, FP, TX

William Gaudino IInWilliam Gaudino II

ePeter FrischePeter Frisch
Wells Fargo Advisors, LLCeWells Fargo Advisors, LLC

Gerald GaroneGerald Garon
Gerald S. GaroneGerald S. Garon

sPeter Frisch sPeter Frisch
Wells Fargo Advisors, LLCsWells Fargo Advisors, LLC

sCantella & CompanysCantella & Company
SSCommonwealth Financial SCommonwealth Financial Guy E. HealdSGuy E. Heald

Wells Fargo Advisors, LLC/SWells Fargo Advisors, LLC/
The Heights GroupSThe Heights Group

Darwin Heath, Jr.SDarwin Heath, Jr.

eMary HastingseMary Hastings
Wells Fargo Advisors, LLCeWells Fargo Advisors, LLC

Guy E. HealdeGuy E. Heald
Wells Fargo Advisors, LLC/eWells Fargo Advisors, LLC/

rEP, FP, INrEP, FP, IN

Mary HastingsrMary Hastings
Wells Fargo Advisors, LLCrWells Fargo Advisors, LLC

vUBS Financial ServicesvUBS Financial Services

Mary HastingsvMary Hastings
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Wells Fargo Advisors, LLC©Wells Fargo Advisors, LLC
CCUBS Private Wealth CUBS Private Wealth ManagementCManagement

EP, FP, TXCEP, FP, TX

Owen H. DuganCOwen H. Dugan

rDavid DuchesneaurDavid Duchesneau
Argent Wealth rArgent Wealth 
ManagementrManagement
EP, FP, TXrEP, FP, TX

eAXA Advisors eAXA Advisors 
EP, FP, INeEP, FP, IN

David DuchesneaueDavid Duchesneau
Argent Wealth eArgent Wealth 
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Merrill Lynch
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Merrill LynchnMerrill Lynch

Jeffrey FerrantenJeffrey Ferrante
Merrill LynchnMerrill Lynch
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The Farland Group

d
The Farland Group
FP, IN, TX

d
FP, IN, TX

Paul Fehrenbach, Jr.dPaul Fehrenbach, Jr.
Merrill LynchdMerrill Lynch

Mark FeinbergdMark Feinberg

oThe Farland GroupoThe Farland Group
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Colin HoehneColin Hoehn
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sSteven HeslingasSteven Heslinga
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Colin HoehnsColin Hoehn

sRonald HertelsRonald Hertel
Wells Fargo Advisors, LLCsWells Fargo Advisors, LLC

Steven HeslingasSteven Heslinga
Wells Fargo Advisors, LLCsWells Fargo Advisors, LLC
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Erik HackerdErik Hacker
Capital Analysts of New dCapital Analysts of New 
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BP, EP, FPdBP, EP, FP
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Merrill Lynch Global oMerrill Lynch Global 
Wealth ManagementoWealth Management

Erik HackeroErik Hacker
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CG=Charitable Giving; EP=Estate Planning; FP=Financial Planning; IN=Insurance; IV=Investments; LC=Long-Term Care; TS=Trust Services; TX=Taxation; WP=Will Preparation

INVESTMENTS INVESTMENTS INVESTMENTS INVESTMENTS INVESTMENTS

Daniel Jacob
Beaumont Financial 
Partners
EP, FP, TX

Christopher Jaeger
Securities America
FP, IN

David Javaheri
Morgan Stanley Smith 
Barney
CG, EP, FP

Stephen Johnson
Charles Schwab
FP

Josh Jones
Kobren Insight Funds
FP

Todd Peters
Kobren Insight Funds

Richard Kahn
Argent Wealth 
Management
EP, FP, TX

Richard Kamper
Richard G. Kamper & 
Associates
EP, IN

Susan C. Kaplan
Kaplan Financial 
Services
BP, EP, FP

Arthur Karabelas
Merrill Lynch

Andrew Karelis
KSP Financial 
Consultants
FP, IN, LC

Jeffrey Karelis
KSP Financial 
Consultants
FP, IN, LC

Susan Karsch
Merrill Lynch

Bernard Kavanagh
Merrill Lynch

Christopher Keith
Kobren Insight 
Management

Carol Khouri
Wingate Financial Group
CG, EP, FP

Todd Kobelski
Merrill Lynch

Dolores Kong
Winslow Evans & 
Crocker
FP, IN, LC

Brian Konish
Wells Fargo Advisors, LLC

Jeffrey Kutz
Ameriprise Financial 
Services/Gaudino & Kutz
EP, FP

Andrew Kyriacou
WTAS
EP, FP, TX

Peter Landry
UBS Financial Services
EP, FP, IN

Wyatt Larsen
UBS Private Wealth 
Management
CG, EP, FP

Dale LaVelle
Merrill Lynch

William LaVelle
Rockland Trust 
Company
FP, IN, TS

Timothy Le Pain
Ameriprise Financial
BP, FP, IN

Mark Lefebvre
Bay Financial Associates
EP, FP

Robert Lepson
Fidelity Investments
CG, FP, IN

Donald Little
UBS Financial Services
EP, FP

Keith Long
Merrill Lynch

Brian MacKinnon
Morgan Stanley Smith 
Barney
EP, FP, IN

Stuart MacKinnon
Morgan Stanley Smith 
Barney
EP, FP, IN

James Manninen
Janney Montgomery 
Scott
EP, FP, TS

Sandra Manzella
UBS Financial Services
CG, EP, FP

David B. Matias
Vodia Capital
BP, FP, TX

James McCall
Lighthouse Asset 
Management

James McCusker
James McCusker & 
Associates
FP, TX

Daniel M. McLaughlin
UBS Financial Services
FP

William McMahon
Thomas Partners
FP

Joseph McNamara
Morgan Stanley Smith 
Barney
EP, FP, IN

Michael J. McNamara
McNamara Financial 
Services
FP

Michael J. McNamara
McNamara Financial 
Services
FP

Brian McNeil
Merrill Lynch

Gary R. Mikula
Birch Hill Investment 
Advisors
CG, EP, TS

Todd Millay
Choate Investment 
Advisors
EP, TX, TS

Ernest Monrad
Northeast Investors
EP, FP, TX

Benjamin Moore
Morgan Stanley Smith 
Barney
EP, FP

Cristen T. Moore
Wells Fargo Advisors, LLC

Joanne Morris
Morgan Stanley Smith 
Barney
EP, FP, IN

Deborah Moses
Eaton Vance Investment 
Managers
CG, EP, FP

Mary Mullin
Merrill Lynch

Michael E. Mullowney, Sr.
Wells Fargo Advisors, LLC

George Mutrie
Morgan Stanley Smith 
Barney
FP

Rem V. Myers, Jr.
UBS Financial Services
FP

Michael Nahill
Merrill Lynch

Peter Hamilton Nee
UBS Financial Services
CG, FP, TS

Robert Needham
Needham Advisors
EP, FP, TS

Leonard F. Nolan
Morgan Stanley Smith 
Barney
CG, EP, FP

Marc O’Brien
O’Brien Management
CG, EP, FP

Robert O’Brien
Merrill Lynch

Eric Packer
Progressive Asset 
Management 
Massachusetts Branch 
Socially Responsible 
Investor
CG, FP, TS

Andrew Parvey
Merrill Lynch

Max Peckler
UBS Financial Services
FP, IN

Janell Phillips
Boston Financial 
Management
TS

Matthew Pimental
Merrill Lynch

Chad Pimentel
Charles Schwab
CG, FP

Patrick Pirone
Investment Centre at 
Eastern Bank
EP, FP, IN

Charles Platt
Fiduciary Trust Company
CG, EP, TS

Mark Podolsky
Financial Solutions 
Associates
BP, EP, FP

Ridgway Powell
BNY Mellon
EP

Kristen Ragusin
Merrill Lynch

Robyn Redfield
Morgan Stanley Smith 
Barney
CG, EP, TS

Leo Robinson
Morgan Stanley Smith 
Barney
EP, FP, IN

Ruven Rodriguez
Morgan Stanley Smith 
Barney
BP, CG, FP

Richard Rosenthal
First Financial Trust
FP

David P. Roy
New England Schooner/
Royal Alliance
IN, LC

William T. Ryan, Sr
Ryan Financial
EP, FP, IN

Steven Scher
UBS Financial Services
FP

Thomas Schmidt
Merrill Lynch

John Scullin
Beacon Investment 
Management
EP, FP
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BDaniel JacobBDaniel Jacob
Beaumont Financial BBeaumont Financial 
PartnersBPartners
EP, FP, TXBEP, FP, TX

uuINVESTMENTSuINVESTMENTS

Daniel JacobuDaniel Jacob
Beaumont Financial uBeaumont Financial 
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Todd PetersnTodd Peters

d
Stephen Johnson

d
Stephen Johnson

Charles Schwab

d
Charles Schwab
FPdFP

Josh JonesdJosh Jones
Kobren Insight FundsdKobren Insight Funds
FPdFP

oStephen JohnsonoStephen Johnson
Charles SchwaboCharles Schwab

Josh JonesoJosh Jones

BBMorgan Stanley Smith BMorgan Stanley Smith uu
Brian Konish

u
Brian Konish

Wells Fargo Advisors, LLCuWells Fargo Advisors, LLC

Jeffrey KutzuJeffrey Kutz
Ameriprise Financial uAmeriprise Financial 
Services/Gaudino & KutzuServices/Gaudino & Kutz

sFP, IN, LCsFP, IN, LC

Brian KonishsBrian Konish
Wells Fargo Advisors, LLCsWells Fargo Advisors, LLC

iWinslow Evans & iWinslow Evans & 
Crocker iCrocker
FP, IN, LC iFP, IN, LC

Brian KonishiBrian Konish

nnDolores KongnDolores Kong
Winslow Evans & nWinslow Evans & eCG=Charitable Giving; EP=Estate Planning; FP=Financial Planning; IN=Insurance; IV=Investments; LC=Long-Term Care; TS=Trust ServeCG=Charitable Giving; EP=Estate Planning; FP=Financial Planning; IN=Insurance; IV=Investments; LC=Long-Term Care; TS=Trust ServeINVESTMENTS eINVESTMENTS es
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CreArthur KarabelaseArthur Karabelas

sKaplan Financial sKaplan Financial 
ServicessServices
BP, EP, FPsBP, EP, FP
cEP, INcEP, IN

Susan C. KaplancSusan C. Kaplan
Kaplan Financial cKaplan Financial 
ServicescServices

eRichard G. Kamper & eRichard G. Kamper & 
AssociateseAssociates

Susan C. KaplaneSusan C. Kaplan

nRichard Kamper nRichard Kamper
Richard G. Kamper & nRichard G. Kamper & 

dd
Kobren Insight Funds

d
Kobren Insight Funds

Dale LaVelledDale LaVelle
Merrill LynchdMerrill Lynch

William LaVelledWilliam LaVelle

ooUBS Private Wealth oUBS Private Wealth 
ManagementoManagement
CG, EP, FPoCG, EP, FP

Dale LaVelleoDale LaVelle
Merrill LynchoMerrill Lynch

B
Peter Landry

B
Peter Landry

UBS Financial ServicesBUBS Financial Services
EP, FP, IN BEP, FP, IN

Wyatt LarsenBWyatt Larsen
UBS Private Wealth BUBS Private Wealth 

uuUBS Financial ServicesuUBS Financial Services

ssAssociatessAssociates
FP, TXsFP, TX
iiManagementiManagement

James McCuskeriJames McCusker
James McCusker & iJames McCusker & 
AssociatesiAssociates

nJames McCallnJames McCall
Lighthouse Asset nLighthouse Asset 
ManagementnManagement

James McCuskernJames McCusker
James McCusker & nJames McCusker & 

eVodia CapitaleVodia Capital

James McCall eJames McCall
Lighthouse Asset eLighthouse Asset 

sss
S
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Consultants

C
Consultants
FP, IN, LC

C
FP, IN, LC

Susan KarschCSusan Karsch
Merrill LynchCMerrill Lynch

Bernard KavanaghCBernard Kavanagh
Merrill LynchCMerrill Lynch

rKSP Financial rKSP Financial 
ConsultantsrConsultants
FP, IN, LC rFP, IN, LC

Susan KarschrSusan Karsch

eJeffrey Karelis eJeffrey Karelis
KSP Financial eKSP Financial 

sscc
Fidelity InvestmentscFidelity Investments
CG, FP, INcCG, FP, IN

Donald LittlecDonald Little

eEP, FPeEP, FP

Robert LepsoneRobert Lepson
Fidelity InvestmentseFidelity Investments
CG, FP, INeCG, FP, IN

nMark LefebvrenMark Lefebvre
Bay Financial AssociatesnBay Financial Associates
EP, FP nEP, FP

Robert LepsonnRobert Lepson

dTimothy Le Pain dTimothy Le Pain
Ameriprise FinancialdAmeriprise Financial

Bay Financial AssociatesdBay Financial Associates

ooFPoFP

Michael J. McNamaraoMichael J. McNamara

BB
Joseph McNamara

B
Joseph McNamara

Morgan Stanley Smith 

B
Morgan Stanley Smith 
BarneyBBarney
EP, FP, INBEP, FP, IN

Michael J. McNamaraBMichael J. McNamara
McNamara Financial BMcNamara Financial 

uJoseph McNamarauJoseph McNamara
Morgan Stanley Smith uMorgan Stanley Smith 

sThomas Partners sThomas Partners iinn
Morgan Stanley Smith nMorgan Stanley Smith 
BarneynBarney
FPnFP

Rem V. Myers, Jr.nRem V. Myers, Jr.
UBS Financial ServicesnUBS Financial Services

eWells Fargo Advisors, LLCeWells Fargo Advisors, LLC

George MutrieeGeorge Mutrie
Morgan Stanley Smith eMorgan Stanley Smith 
BarneyeBarney

sichael E. Mullowney, Sr.sichael E. Mullowney, Sr.
Wells Fargo Advisors, LLCsWells Fargo Advisors, LLC

George MutriesGeorge Mutrie
Morgan Stanley Smith 

s
Morgan Stanley Smith 

sichael E. Mullowney, Sr.sichael E. Mullowney, Sr.
Wells Fargo Advisors, LLCsWells Fargo Advisors, LLC

SSEaton Vance Investment SEaton Vance Investment 

Investment Centre at SInvestment Centre at 
Eastern BankSEastern Bank
EP, FP, INSEP, FP, IN

eCharles SchwabeCharles Schwab
CG, FPeCG, FP

Patrick PironeePatrick Pirone
Investment Centre at eInvestment Centre at 

rChad PimentelrChad Pimentel
Charles SchwabrCharles SchwabvMatthew PimentalvMatthew Pimental
Merrill Lynch vMerrill Lynch

Chad PimentelvChad Pimentel
Charles SchwabvCharles Schwab

iices; TX=Taxation; WP=Will Preparation iices; TX=Taxation; WP=Will Preparation iINVESTMENTSiINVESTMENTS

Matthew Pimental iMatthew Pimental conal financial services:  AC=Accounting; BK=Banking; BP=Business Planning; conal financial services:  AC=Accounting; BK=Banking; BP=Business Planning; cINVESTMENTS cINVESTMENTS
eonal financial services:  AC=Accounting; BK=Banking; BP=Business Planning; eonal financial services:  AC=Accounting; BK=Banking; BP=Business Planning; s

©Todd Kobelski©Todd Kobelski
Merrill Lynch©Merrill Lynch

CCWingate Financial GroupCWingate Financial Group

EP, FP, INCEP, FP, IN

James ManninenCJames Manninen
Janney Montgomery CJanney Montgomery 

rStuart MacKinnonrStuart MacKinnon
Morgan Stanley Smith rMorgan Stanley Smith 
BarneyrBarney
EP, FP, INrEP, FP, IN
eEP, FP, INeEP, FP, IN

Stuart MacKinnoneStuart MacKinnon
Morgan Stanley Smith eMorgan Stanley Smith 

sMorgan Stanley Smith sMorgan Stanley Smith 

Stuart MacKinnonsStuart MacKinnon

cMorgan Stanley Smith cMorgan Stanley Smith 
eeEP, TX, TSeEP, TX, TSnn

CG, EP, TSnCG, EP, TS

Todd MillaynTodd Millay
Choate Investment nChoate Investment 
AdvisorsnAdvisors
EP, TX, TSnEP, TX, TS

d
Merrill Lynch

d
Merrill Lynch

Gary R. MikuladGary R. Mikula
Birch Hill Investment dBirch Hill Investment 
AdvisorsdAdvisors
CG, EP, TSdCG, EP, TS

Todd MillaydTodd Millay

oGary R. Mikula oGary R. Mikula
Birch Hill Investment oBirch Hill Investment 

BB
Leonard F. Nolan

B
Leonard F. Nolan

Morgan Stanley Smith BMorgan Stanley Smith 
BarneyBBarney
CG, EP, FPBCG, EP, FP

Marc O’BrienBMarc O’Brien

uNeedham AdvisorsuNeedham Advisors
EP, FP, TSuEP, FP, TS

Leonard F. NolanuLeonard F. Nolan
Morgan Stanley Smith uMorgan Stanley Smith 
Barney
u

Barney

sRobert NeedhamsRobert Needham
Needham AdvisorssNeedham Advisorsi

Peter Hamilton NeeiPeter Hamilton Nee
UBS Financial ServicesiUBS Financial ServicesnnPeter Hamilton Nee nPeter Hamilton Nee
UBS Financial ServicesnUBS Financial Services

Robyn RedfieldnRobyn RedfieldeeKristen RagusineKristen Ragusin
Merrill LyncheMerrill Lynch

Robyn RedfieldeRobyn Redfield

sBNY MellonsBNY Mellon
EP sEP

Kristen RagusinsKristen Ragusin
Merrill Lynch
s

Merrill Lynch

sRidgway PowellsRidgway Powell
BNY MellonsBNY Mellon

SMark Podolsky SMark Podolsky
Financial Solutions SFinancial Solutions eFiduciary Trust Company eFiduciary Trust Company rvi

ces
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Wells Fargo Advisors, LLCsWells Fargo Advisors, LLCcCristen T. MoorecCristen T. Moore
Wells Fargo Advisors, LLCcWells Fargo Advisors, LLC

eMorgan Stanley Smith eMorgan Stanley Smith nnMorgan Stanley Smith nMorgan Stanley Smith 

Andrew ParveynAndrew Parvey
Merrill LynchnMerrill Lynch

Max PecklernMax Peckler

ddd
Massachusetts Branch 

d
Massachusetts Branch 
Socially Responsible dSocially Responsible 
InvestordInvestor
CG, FP, TSdCG, FP, TS

Andrew ParveydAndrew Parvey
Merrill LynchdMerrill Lynch

oManagement oManagement 
Massachusetts Branch oMassachusetts Branch 
Socially Responsible oSocially Responsible 
Investor oInvestor

BBMerrill Lynch BMerrill Lynch uu
BP, CG, FP

u
BP, CG, FP

Richard RosenthaluRichard Rosenthal
First Financial TrustuFirst Financial Trust
FPuFP

David P. Roy
u
David P. Roy

sMorgan Stanley Smith sMorgan Stanley Smith 
BarneysBarney
BP, CG, FPsBP, CG, FP

Richard RosenthalsRichard Rosenthal

iRuven RodrigueziRuven Rodriguez
Morgan Stanley Smith iMorgan Stanley Smith 
Barney iBarney
BP, CG, FPiBP, CG, FP

nRuven RodrigueznRuven Rodriguez
Morgan Stanley Smith nMorgan Stanley Smith 

eMorgan Stanley Smith eMorgan Stanley Smith ss
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Boston Financial 

n
Boston Financial dd
UBS Financial Services

d
UBS Financial Services

John ScullindJohn Scullin
Beacon Investment dBeacon Investment 
oooThomas SchmidtoThomas Schmidt

Merrill LynchoMerrill Lynch

John ScullinoJohn Scullin

B
William T. Ryan, Sr

B
William T. Ryan, Sr

B
Ryan Financial

B
Ryan Financial
EP, FP, IN BEP, FP, IN

Steven Scher BSteven Scher
UBS Financial ServicesBUBS Financial Services
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BEST IN CLIENT SATISFACTION
2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

I N D E X  O F  W E A LT H  M A N AG E R S

List compiled by Crescendo Business Services. Names in boldface also appear in the profiles that follow.  Wealth Manager additional financial services:  AC=Accounting; BK=Banking; BP=Business Planning; 

CG=Charitable Giving; EP=Estate Planning; FP=Financial Planning; IN=Insurance; IV=Investments; LC=Long-Term Care; TS=Trust Services; TX=Taxation; WP=Will Preparation

Certified Financial Planner Board of Standards Inc. owns the certification marks CFP®, CERTIFIED FINANCIAL PLANNER™ and the federally registered CFP (with 
flame logo) in the U.S., which it awards to individuals who successfully complete CFP Board’s initial and ongoing certification requirements. The Chartered 

Financial Consultant credential [ChFC®] is a financial planning designation awarded by The American College. 

INVESTMENTS INVESTMENTS INVESTMENTS INVESTMENTS TAXATION

Richard A. Seeley
ARC Investment Planning 
& Management
CG

Tim Shanahan
Compass Capital 
Corporation
EP, FP, TS

Raj Sharma
Merrill Lynch

Bradley Sharp
Braver Wealth 
Management
AC, EP, FP

Edward Shelley
MetLife
FP, IN

Jeffrey Sherman
Merrill Lynch

Gary Sherr
Carl P. Sherr & Company
FP

Matthew Shiely
Merrill Lynch

Alan Siegel
Alan Siegel Financial 
Services
FP, IN

Matthew Sliwa
KSP Financial 
Consultants
FP, IN, LC

Thurman Smith
Equity Fund Research

Darin Souza
Credit Suisse
BP, FP

Stephen Spector
Wells Fargo Advisors, LLC

John Spooner
Morgan Stanley Smith 
Barney/Spooner Group 
CG, EP, FP

Victoria Staebler
Merrill Lynch

Chitra Staley
TPW Financial
CG, EP, FP

Raymond Stecker
Boston Research & 
Management
EP, FP

Charles Stockbridge
Janney Montgomery 
Scott
CG

Martin Stocklan
Merrill Lynch

Debra Stotler
Moors & Cabot 
Investments
EP, IN, LC

Eric Strand
American Research & 
Management
EP, FP, TS

Warren H. Strauss
Moors & Cabot 
Investments
FP, IN, TX

Paul Stubbs
Morgan Stanley Smith 
Barney
EP, FP, IN

Todd Sturman
Tilton Sturman Financial
FP

William Tagerman
UBS Financial Services
FP, IN

Ellen Takagi
RBC Capital Markets
EP, FP, IN

Elisabeth Talbot
Colony Group
EP, FP, TX

Robert Taylor
RBC Capital Markets
CG, FP

Greg Thomas
Thomas Partners
FP

Bruce P. Thompson
Thompson Wealth 
Management
EP, FP

Pran Tiku
Peak Financial 
Management
EP, FP, IN

David Tobias
Morgan Stanley Smith 
Barney/Spooner Group 
CG, EP, FP

Daniel Traub
Tempo Financial 
Advisors

Arthur von der Linden
Wingate Financial Group
CG, FP, TS

Jonathan Wakely
P & W Global Advisors

Jeffrey Waxman
Morgan Stanley Smith 
Barney
EP, FP, TS

Terry Wells
LPL Financial
EP, FP, IN

Peter Wernau
Wernau Asset 
Management
CG, EP, FP

Rosemary White
Strong Financial Group
EP, FP, LC

Susan Wilson
Merrill Lynch

Michael Winn
Morgan Stanley Smith 
Barney
EP, FP, TS

Steve Wintermeier
Fenway Financial Advisors
BP, FP, IN

Mark Winthrop
LPL Financial/Winthrop 
Wealth Management
EP, FP

Robert Woolf
UBS Financial Services
BP, FP

Xiao-Xia Zhen
Merrill Lynch

Andrew Zimmerman
Morgan Stanley Smith 
Barney
EP, FP, TS

LONG-TERM CARE

Bruce Mozinski
Northwestern Mutual
FP, IN, IV

TAXATION

Richard Bowen
Kopelman and Paige
FP

Philip Camerlengo
Camerlengo & Associates
AC, IV

Deborah Campbell
Deborah F Campbell
AC, EP, FP

Geraldine Churchill
Geraldine Churchill
EP, FP, IV

Richard Conboy, Jr.
Rockett & Girouard
FP, IN, IV

Cathy Dana
Samet & Company
AC

Kenneth A. Drooks
Shuman and Epstein
AC, BP

Deborah Foley
Coughlin Sheff & 
Associates

Bob Ganley
Ganley P.C. Certified 
Public Accountants
AC, BP

Barry Ginsberg
Patriot Bookeeping 
Service
AC

Marlene Kaplan
Marlene S. Kaplan
AC, BP, TS

Michael Kaplanidis
Water Street Associates
FP

Zoe Kourbanides
Kourbanides Zoe Tax 
Consultant
AC, BP

Louis J. Marett
Choate Hall & Stewart
BP

Anne Marie McLaughlin
Donahue & Associates
AC, FP

Mihran Minassian
BayState Accounting & 
Taxes
AC, BP

Richard Mood
Richard B. Mood
AC, BP, FP

Doug Murstein
Doug J. Murstein
AC

Stephen Olney
ACCUplus Financial 
Services
FP, IV

Ellen Rose
Ellen Rose
AC, FP, IV

Andrew Schwartz
Schwartz & Schwartz
AC, BP

Richard Talkov
Goulston & Storrs
BP, CG, EP

Roger Volk
Roger Volk

Richard Walsh
Richard T. Walsh
AC, BP

Deborah Willman
Deborah C. Willman
FP, IV, TS

TRUST SERVICES

Katherine L. Babson, Jr.
Nixon Peabody
EP

Dennis Gorman
Fletcher Tilton & Whipple
BP, CG, EP
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BRichard A. SeeleyBRichard A. Seeley
ARC Investment Planning BARC Investment Planning 
& ManagementB& Management
CGBCG

uuINVESTMENTSuINVESTMENTS

Richard A. SeeleyuRichard A. Seeley
ARC Investment Planning uARC Investment Planning 
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FP, INnFP, IN

Jeffrey ShermannJeffrey Sherman

d
Management

d
Management
AC, EP, FPdAC, EP, FP

Edward ShelleydEdward Shelley
MetLifedMetLife
FP, INdFP, IN

oBradley SharpoBradley Sharp
Braver Wealth oBraver Wealth 
ManagementoManagement
AC, EP, FPoAC, EP, FP

Edward ShelleyoEdward Shelley

BBuu
Charles Stockbridge

u
Charles Stockbridge

Janney Montgomery uJanney Montgomery 
ScottuScott
CGuCG

Martin StocklanuMartin Stocklan

sEP, FPsEP, FP

Charles StockbridgesCharles Stockbridge
Janney Montgomery sJanney Montgomery 
ScottsScott
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2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

ATLANTIC PLANNING GROUP

Leading You Forward – the Clearer You
Can See the Future, the Easier You Can Make It a Reality

Our firm has more than 20 years experience in wealth management, 
building custom-tailored financial plans and solutions with a high level 

of competency and integrity for our valued clients and business owners.
Our unique approach delivers the clarity and knowledge to make confident 

financial decisions in today’s dynamic landscape.  Our process provides a 
360o view of where you are today to determine how to achieve your goals 
tomorrow.  We work closely with our clients and their advisors to develop an 

integrated plan and ensure all planning items – both tactical and fundamental 
are developed, executed, reviewed and monitored.  The ultimate goal is your 
peace of mind – getting you to see the next phase in your life as your wealth 
and business grow.  That’s our advantage.

Trust the experts at Atlantic Planning Group to design a customized plan 
to achieve your goals and objectives.

•  Clarifying your goals so you can make confident financial decisions

•  Customized plans with tailored solutions – always managed, always monitored

•  Developing long-term relationships to grow client trust, loyalty and value

Atlantic Planning Group, LLC
800 South Street, Suite 420  •  Waltham, MA 02453

Phone: (781) 894-7000  •  Toll-free: (888) 808-PLAN

APG@AtlanticPlanning.com  •  www.AtlanticPlanning.com

Christopher Battersby, Michael Broderick, and Jason Vanderstreet are Registered Representatives offering securities through NYLIFE Securities LLC, Member FINRA/SIPC, A Licensed 
Insurance Agency.  Investment advisory services offered through Atlantic Planning Group, LLC, a Registered Investment Adviser.  Certain investment advisory services offered 

through Eagle Strategies LLC, a Registered Investment Adviser.  Atlantic Planning Group, LLC is not owned or operated by NYLIFE Securities LLC or its affiliates.

Left to right:  Jason Vanderstreet, FIVE STAR Wealth Manager Christopher Battersby,

Joanna Antonopoulos, Gina Cueva, FIVE STAR Wealth Manager Michael Broderick
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BEST IN CLIENT SATISFACTION
2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

ATLANTIC WEALTH MANAGEMENT GROUP

Your Trusted Team in a Changing World

The Atlantic Group was formed to leverage the vast resources of UBS on 
a global level with top talent locally.  With nearly a century of combined 

industry experience, they bring exceptional real life knowledge and expertise 
in helping clients navigate the always changing financial markets.  In addition 
to life experience, each team member also carries an impressive resume of 
academic accomplishments and advanced industry designations.

By virtue and design they tend to implement investment portfolios with 
a more conservative bias with income goals coming first, and growth as an 
important secondary objective.  They define success as working towards 
achieving financial goals with peace of mind alongside a perpetually growing 

level of confidence, friendship and trust with each relationship.
The Atlantic Group delivers and performs in four main capacities: financial 

planners, portfolio management specialists, private bankers and overall 
trusted advisors.  This in-depth approach provides clients thoughtful and 
comprehensive financial solutions to their individual situations.  It empowers 
clients to know they have a strong and trusted team by their side to help guide 
them through life’s complex journey.

Please call Jamie Connelly at the number below to schedule a 
complimentary consultation to review your current situation.

•  Define your dreams and concerns

•  Develop and implement a tailored plan to meet them

•  Consistently deliver ongoing advice and measure progress

UBS Financial Services, Inc.
Boston South Shore Office  •  1099 Hingham Street, Suite 300  •  Rockland, MA 02370

Phone: (781) 982-3602  •  Toll-free: (888) 376-1183

www.ubs.com/team/atlanticgroup

Left to right: FIVE STAR Wealth Manager Pete Landry, Paula Mogan, Lawrence DePaulis, Jim Gleason

Areas of Focus:  Wealth Management and Income Planning Strategies for individuals and families with investable assets of

$1 million or more
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2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

BICKLING FINANCIAL SERVICES

An Independent, Family Owned, Firm Committed to
Providing Comprehensive Personal Financial Planning

A t Bickling Financial Services, Inc., we have focused on holistic, client –
centered financial planning since our founding in 1984.  We help people 

understand all aspects of their financial world through comprehensive 
financial planning.  Our top priority has always been maintaining strong 
long-term relationships with our clients, by recognizing each client’s unique 
challenges and goals.  We assist clients when they face personal challenges 

such as: retirement, receiving an inheritance, divorce, or unemployment.
We educate clients about the many choices in investments and retirement 

plans.  While helping to grow our client’s assets, we actively monitor their 
investments and help them manage taxes and risks.  Our goal is simple, to 
build and preserve wealth for our clients and their families.

Our motto is always, “Do what is best for each client.”

•  Family owned practice celebrating more than 25 years in business

•  Customized, comprehensive financial planning for individuals and businesses to help grow and prosper

•  Recognized experts providing seminars, classes and a weekly radio program 

35 Bedford Street, Suite 15  •  Lexington, MA 02420

Phone: (781) 862-9792  •  Fax: (781) 674-2545

Spencer.Betts@lpl.com  •  Dorothy.Bickling@lpl.com  •  www.Bickling.com

Advisory services and securities provided through LPL Financial - Registered Investment Advisor-Member FINRA/SIPC

Left to right:  Andrew Betts, FIVE STAR Wealth Managers Dorothy Bickling and Spencer Betts

Team Focus:  Financial Planning, Wealth Management, Retirement Income Planning

Designations:  CFP(R), Ed. D., MBA, AIF(R)
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BEST IN CLIENT SATISFACTION
2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

THE BONHEUR, SCOT T, TRAINO GROUP

Wealth Management:  By Design, Not By Default

There are typically four or five major financial decisions someone will 
make in their lifetime.  Through our experience, disciplined financial 

planning process, and global resources, our clients rely on us to guide 
them to the appropriate strategies for their family.  As Certified Financial 
Planners(TM), our team takes a planning based approach with every client 
to help them grow, manage and preserve their wealth for generations.

We find there are two types of people in the world; those who have a 
wealth management plan by default and those who have one by design.  Our 
clients have a comprehensive plan by design that is disciplined and covers all 
aspects of their financial life.  With extensive experience dealing with volatile 
markets, and the resources of a global firm with a 130 year heritage, we help 
simplify the complexities that wealth can bring.

•  Helping our clients simplify the complexities of wealth

•  Extensive experience serving corporate executives, business owners, families and retirees

•  One destination for all your wealth management needs

222 Rosewood Drive, Eighth Floor  •  Danvers, MA 01923

Direct: (978) 739-3918  •  Toll-free: (800) 343-1291

jason.traino@smithbarney.com  •  www.fa.smithbarney.com/bonheurscotttrainogroup/

Investments and services offered through Morgan Stanley Smith Barney LLC, member SIPC. © 2010 Morgan Stanley Smith Barney

Left to right: Colin Gallagher, Gregg Bonheur, Michael Scott, FIVE STAR Wealth Manager Jason Traino, Maura Lewis, Michele Vincent

Focus:  Retirement Planning, Estate Planning, Insurance Planning, Asset Allocation, Corporate Executive Services, 401k/ Qualifi ed Plan Consulting

Designations:  Certifi ed Financial Planner(TM), Chartered Life Underwriter(R), Chartered Retirement Plans Specialist(SM)
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2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

DAVID A. CARUSO

Connecting Your Money with Your Life

U tilizing a proactive process, David Caruso, CFP(R) and his team at 
Coastal Capital Group – including two other CFPs(R) – leave no 

stone unturned in your financial life.  This methodology is based on the 
Coastal Compass, which uses the four directions to guide you through 
your financial journey.  The team will get to know you and your values, put 
together a life to-do list, and organize your financial information into a 
concise reference.  Your assets will ultimately be managed in an “advance 

and protect” strategy using technical analysis to navigate the markets when 
they become turbulent.

David is an influential national and local media personality, helping to 
simplify the complicated financial world in which we live.  He has co-authored 
two books on personal finance – “Let’s Talk Money” and “Decoding Wall 
Street” – and is the Financial Editor for WBZ 1030 radio .

•  Experience: David is in his 30th year of providing comprehensive wealth management services

•  Communication: clear and consistent communication with a no second request service model

•  Discipline and process: tailored financial planning and investment strategies

222 Rosewood Drive, 8th Floor  •  Danvers, MA 01923

Phone: (877) 950-DAVE  •  Phone: (978) 777-3116

Dave.Caruso@CCGWealth.com  •  www.CCGWealth.com 

Securities and Financial Planning Offered Through LPL Financial, Member FINRA/SIPC

Areas of Focus:  Investment management, fi nancial planning, income planning, estate planning and risk management
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BEST IN CLIENT SATISFACTION
2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

THE CLARK GROUP

You Require a Manager, We Provide a Management Team

The “family office” structure of The Clark Group combined with the global 
resources of Morgan Stanley Smith Barney provides virtually unlimited 

services and support to assist our clients in managing the business of their 
wealth.  The Clark Group’s goal as your wealth management team is to build 
a trusting long-term relationship where personal needs and desires are 
accurately and faithfully translated into economic terms and executed with 

timeliness, integrity and reliability.  In addition to our investment advisory, 
trust and administrative roles, we can work with your other advisors to help 
protect, grow and steward your family’s wealth.  The Clark Group will help 
weave the threads of your family’s finances into a unique fabric that suits 
your particular needs and objectives and has the strength and flexibility to 
endure for generations.

•  Working with successful individuals and their families for more than 20 years

•  Tax sensitive planning and execution of financial goals

•  Integrated and disciplined investment process

The Clark Group at Morgan Stanley Smith Barney

28 State Street  •  Boston, MA 02109  |  Phone: (617) 570-9237  •  Toll-free: (800) 235-1205

Laurance.R.Clark@SmithBarney.com  •  James.A.Yoshizawa@SmithBarney.com  •  Matthew.W.Grygiel@SmithBarney.com

http://fa.smithbarney.com/theclarkgroup/
Investments and services offered through Morgan Stanley Smith Barney LLC, member SIPC.  © 2010 Morgan Stanley Smith Barney Morgan Stanley Smith Barney LLC and its affiliates 

do not provide tax or legal advice.  To the extent that this material or any attachment concerns tax matters, it is not intended to be used and cannot be used by a taxpayer for the 
purpose of avoiding penalties that may be imposed by law.  Any such taxpayer should seek advice based on the taxpayer’s particular circumstances from an independent tax advisor.

Left to right:  Back Row: James A. Yoshizawa, Matthew W. Grygiel

Front Row: Heather F. Gordon, FIVE STAR Wealth Manager Laurance R. Clark, Sandra M. Barnatchez

Laurance R. Clark, CIMA(R), Sr. VP-Senior Portfolio Manager PM; James A. Yoshizawa, VP-Senior Portfolio Manager PM; Matthew Grygiel, 

Reg. Client Service Associate; Sandra M. Barnatchez, 1st. VP – Wealth Management; Heather F. Gordon, Asst. VP– Wealth Management
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2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

EUGENE E. ELLISON

No One Will Care More
About Your Financial Success Than We Do

W ith 26 years of experience in this industry, Gene Ellison concentrates 
his daily attention to working with high-net-worth individuals, such 

as entrepreneurs, business owners, professional athletes, entertainers and 
retirees.  Currently, he is one of the lead wealth managers for Commonwealth 
Financial Network in Lynnfield, Massachusetts.  When asked to speak about 

his work philosophy, Gene said, “My professionally trained staff and I create 
game plans and strategies that help our clients pursue their financial goals.  
Our clients have our promise that no one will care more about their financial 
success than we do.”

•  Client portfolio design and management

•  Retirement income planning

•  Estate planning

Commonwealth Financial Network
50 Salem Street, Building A  •  Lynnfield, MA 01940

Phone: (781) 245-5800

gene@cfninvestments.com  •  www.cfninvestments.com

Securities and Advisory Services offered through Commonwealth Financial Network, Member FINRA/SIPC, a Registered Investment Advisor

Left to right: Tiff any Clark, FIVE STAR Wealth Manager Eugene Ellison, Robert Ellison

Designations:  CLU, ChFC
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BEST IN CLIENT SATISFACTION
2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

LARRY EPPOLITO

Custom Wealth and Risk Management Strategies

Larry Eppolito, Managing Director – Investment Officer at Wells Fargo 
Advisors, LLC, has been providing clients with honest, concise and 

relevant advice for more than 25 years.  Larry leverages his clients’ time 
by constructing and overseeing custom investment portfolios designed to 
remain consistent with his clients’ objectives.  By doing so, his clients are 
more comfortable attending to other important issues of their lives.  He is 
dedicated to simplifying his clients’ financial lives and reducing the anxiety 

often associated with investment planning.
Larry works seamlessly with attorneys and tax professionals to develop 

strategies to help meet financial goals.
Larry is supported by a skilled administrative staff consisting of Registered 

Client Associate, Carole A. Alexander and Client Associate, Shannon 
Alexander.

•  Focused on providing personalized and timely financial strategies

•  Dedicated to simplicity, objectivity and confidentiality

•  Committed to cost effective, highly personalized service that exceeds expectations

The Eppolito Financial Group of Wells Fargo Advisors
One Meetinghouse Road  •  Chelmsford, MA 01824

Phone: (978) 250-0003  •  Toll-free: (800) 964-1003

larry.eppolito@wellsfargoadvisors.com  •  www.wfadvisors.com/larry.eppolito

The rating may not be representative of any one client’s experience because the rating reflects an average of all, or a sample of all, of the experiences of the investment advisor’s clients.  The 
rating is not indicative of the investment advisor’s future performance. See the announcement page for more information on how the FIVE STAR Wealth Managers are chosen.

Wells Fargo Advisors, LLC, Member SIPC, is a registered broker-dealer and a separate non-bank affiliate of Wells Fargo & Company. [CAR #1209-0401B]

Areas of Focus:  Investment advisory services, wealth management planning and risk management

Designations:  Certifi ed Financial Planner(R) Professional, Fundamental Choice Portfolio Manager

FIVE STAR Wealth Manager Larry Eppolito and family
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2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

INTEGRATED FINANCIAL PARTNERS

IFP, Inc. Congratulates Steve Faberman, Al Filosa, and Ray Lucas for 
Being Recognized as Top Wealth Managers in Boston Magazine

You receive advice from your CPA, attorney, stockbroker and friends.  
Who is coordinating your financial affairs?  An experienced planner can 

review all aspects of your financial plan to see if your goals are being met.
At IFP, our planners will work with your other professional advisors to help 

determine the adequacy of your current plan.  Using our Financial Second 
Opinion(TM) program, we will provide you with an assessment to give you 
updated and concise information on vital financial matters that affect you 

and your family.
Our team of independent planners can help clients implement financial 

solutions to address the individual needs uncovered during the financial 
planning process.  From working with your CPA on tax savings strategies to 
assisting your attorney with your estate planning needs, Integrated Financial 
Partners is proud of our commitment to provide superior client service.

•  Steve and Al provide a team approach to wealth management, distribution and transfer needs for clients

•  As Sr. VP, Ray Lucas, CFP(R) is a valuable resource to the planners and CPA firms affiliated with IFP

•  John Pastore, Sr. VP, is a recognized industry leader, building CPA/financial planner relationships

300 Fifth Avenue  •  Waltham, MA 02451

Phone: (866) 279-3190

Ray.Lucas@lfg.com  •  John.Pastore@lfg.com  •  Steve.Faberman@lfg.com
Associates of Integrated Financial Partners, Inc. are registered representatives of Lincoln Financial Advisors, Corp.

Securities and investment advisory services offered through Lincoln Financial Advisors, Corp., a broker-dealer (Member SIPC) and registered investment advisor.  Insurance offered 
through Lincoln affiliates and other fine companies.  Branch office: 115 Glastonbury Blvd., Glastonbury, CT 06033.  Phone: 860-734-0400.   CRN200912-2036910

Left to right:  FIVE STAR Wealth Manager Ray Lucas, John C. Pastore, Paul A. Saganey, FIVE STAR Wealth Managers Steve Faberman, Albert Filosa

Areas of Focus:  We specialize in estate and fi nancial planning, insurance and investment strategies to help meet clients’ unique needs

Lucas CFP, CRPC, Sr. VP IFP; Pastore, Jr., CRPC, Sr. VP IFP; Saganey CFP, President/ Founder; Faberman, Private Wealth Advisor; Filosa, Private Wealth Advisor
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BEST IN CLIENT SATISFACTION
2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

LEE ANN FATALO

Planning for Life’s Important Events, Expected and Unexpected

Lee Ann Fatalo joined the financial services industry in 1999.  She works 
with individuals, professionals and business owners to help them plan for 

life’s important events; such as, home purchase, college funding, retirement, 
business succession, divorce and estate planning.

In 2004, she formed The Minority Business Resource Network (MBRN), 
dedicated to developing solutions for all the professional business needs 
of minority and women-owned business enterprises.  MBRN is a group of 

trusted industry professionals; including financial advisors, employee benefit 
specialists, CPAs and attorneys.

She is a Senior Financial Planner and Registered Representative with 
New England Securities, holding Series 6, 66 and 7 licenses and is a Certified 
Financial Planner (TM) professional.

She is a member of the Financial Planners Association and MDRT.  She 
also serves on the Diversity Advisory Council for MetLife.

•  Helping you reach your personal and business financial goals

•  Personal needs: family protection and wealth accumulation

•  Business needs: business continuation planning and employee and executive benefit planning

800 South Street, Suite 505  •  Waltham, MA 02453

Office: (781) 788-4627

lfatalo@sfp-ma.com  •  www.leeannfatalo.com
Strategic Financial Partners is a general agency of New England Life Insurance Company, (NELICO) Boston, MA 02116. Securities and investment advisory services offered through 

New England Securities Corp., (NES) (member FINRA/SIPC) Boston, MA 02116, a registered investment advisor. NELICO and NES are affiliates.  NELICO and NES are affiliates.  
Strategic Financial Partners is a separate entity from NES.  L1109072423[exp1210][MA]

Designation:  CFP(TM)
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2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

THE INVESTMENT MANAGEMENT GROUP

Rockland Trust: Integrated Approach to Wealth Management

Successful wealth management starts with fully understanding a client’s needs.  
At Rockland Trust’s Investment Management Group, each client benefits from 

a two-person team consisting of a portfolio manager and relationship manager 
who work together to understand all aspects of a client’s individual circumstances.  
Before investing for superior long-term results, portfolio managers like Brian 
Callow and Bill Lavelle invest in building a relationship with the client.  Once a 
plan is in place, the team spends as much time as necessary to help their clients 

reach their financial goals.  Brian and Bill reach out to clients (and their attorneys, 
tax advisors, and other professionals) through seminars and private consultations 
to help ensure all interested parties work in partnership.

Brian Callow specializes in fixed-income analysis.  He is a triathlon athlete 
who finished his first Ironman competition in 2008.

Bill Lavelle specializes in equity analysis.  On the side, he writes for 
Quarterly Review of Wines magazine.

•  Proactive, individualized asset management

•  Collaborative approach to client service

•  Team of 50 highly credentialed professionals 

Rockland Trust Building  •  2036 Washington Street  •  Hanover, MA 02339

Phone: (800) 826-6101

Brian.Callow@RocklandTrust.com  •  William.Lavelle@RocklandTrust.com  •  www.RocklandTrust.com  
Rockland Trust’s Investment Management Group operates under the trust powers of Rockland Trust Company.  Investments in stocks, bonds, mutual funds, and other securities are 

not bank deposits or obligations, are not guaranteed by any bank, and are not insured or guaranteed by the FDIC (Federal Deposit Insurance Corp.), the Federal Reserve Board, or any 
other government agency.  Investments in stocks, bonds, and mutual funds involve risks, including possible loss of principal.

Left to right:  FIVE STAR Wealth Managers Brian Callow and William Lavelle

Areas of Focus:  Individual and institutional investment management, estate/trust, insurance, retirement, and tax planning services

Designations:  Brian Callow is a CFA charterholder; William Lavelle is a Level III CFA candidate; Both are CFA Institute members
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BEST IN CLIENT SATISFACTION
2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

KOBREN INSIGHT MANAGEMENT CLIENT TEAM

20 Years of Experience Providing a Disciplined and 
Personalized Approach to Achieving Financial Success

S ince 1990, Kobren Insight Management has helped investors achieve 
their financial goals.  Building nest eggs, providing retirement income, 

and developing strategies to ensure maximum assets are left to heirs, Kobren 
treats each client as a unique individual with distinct needs.  Kobren’s services 
are available to investors with $250,000 or more in investable assets.

All relationships begin with Kobren’s detailed approach to planning; 
including a complete understanding of an investor’s needs and risk attitudes.  
The investment process includes finding who we believe are the brightest 
portfolio managers, looking at the broader investment universe, utilizing 

unconventional investments and employing dynamic asset allocation 
strategies.  Portfolios are managed with a diversified approach across multiple 
investment styles and asset classes from around the globe.

Unlike many brokerage firms that focus on selling financial products, Kobren 
is solely focused on helping clients meet their financial goals.  Backed by an 
exceptionally experienced research team, sophisticated due diligence is conducted 
on all investments selected for client portfolios.  As a fee-based registered 
investment advisor with their only “product” being their financial guidance, 
Kobren only claims success when clients meet their financial objectives.

•  Kobren Insight Management client team award winners: Josh Jones, Todd Peters and Chris Keith

•  Personalized service to meet individual needs, combined with an institutional level of expertise

•  Clients from across the United States have entrusted approximately $1 billion to Kobren’s care

Kobren Insight Management, Inc.
20 William Street, Suite 200  •  Wellesley, MA 02481

Phone: (617) 369-2000  •  Toll-free: (800) 586-4727

kimcon@etrade.com  •  www.kobreninsightmanagement.com

Kobren Insight Management (KIM) is a federally registered Investment Advisor and a wholly owned subsidiary of E*TRADE FINANCIAL Corporation. KIM does not provide legal or 
tax advice. For more information about KIM’s products and services, refer to KIM’s Form ADV Part II available by calling 800-586-4727. IA-KF1001B.

Left to right:  James Verity, Elizabeth Kesselman,

FIVE STAR Wealth Managers Todd Peters, Josh Jones, Christopher Keith;

Christopher Greeley, Christopher Hagan, Nicholas Steward

Areas of Focus:  Complete discretionary portfolio management services for individual and corporate retirement plans, including
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S P E C I A L  A D V E R T I S I N G  S E C T I O N

KSP FINANCIAL CONSULTANTS TEAM

Helping You Sustain the Retirement of Your Dreams

Our thorough and intensive retirement income planning process can 
reduce uncertainty and help ensure that your lifestyle and legacy goals 

remain within reach — no matter what the future brings.  From objective 
research that allows us to recommend the best investments for you, to 
anticipating rising inflation rates and health care costs, to factoring in the 
impact of increased longevity on your income plan — we’ve got it covered.

Everyone on our team shares a passion for helping you protect what 
you’ve worked so hard to build — and extend the lifestyle and legacy of 
your dreams.  Whether you’re approaching retirement or are already there, 
we invite you to share those dreams with us.  We would be honored to help 
you make them a reality.

•  Customized planning based on a 360° view of your financial life

•  Research-driven investment management

•  Tax-efficient income distribution solutions and a focus on you as an individual

950 Winter Street, Suite 4250  •  Waltham, MA 02451

Phone: (781) 890-6460  •  Toll-free: (800) 809-9026

advisors@kspfinancial.com  •  www.kspfinancial.com

Securities and Advisory Services offered through Commonwealth Financial Network, member FINRA/SIPC, a Registered Investment Adviser.

FIVE STAR Wealth Managers from middle to right Andrew Karelis, Jeff  Karelis and Matthew Sliwa

We specialize in helping you clarify your retirement goals and in creating a practical fi nancial plan for achieving them
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BEST IN CLIENT SATISFACTION
2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

DEBORAH W. MOSES

Combining the Resources and Stability of Eaton Vance with
the Personalized Service of a Small Wealth Management Firm

W ith 30 years of experience in the investment industry, Debbie 
has established a reputation for providing long-term investment 

management for her clients and their families built on a foundation of 
integrity, expertise and continuity of service.  Working with a team of experts, 
Debbie also provides guidance on a range of issues such as estate planning, 
risk management, lifetime income and family office services.

With a history dating back to 1924, Eaton Vance Investment Counsel is one 

of the oldest investment management firms in the United States.  The Firm 
is recognized for its reputation for providing long-term, multigenerational 
investment services with an uncompromising commitment to professionalism 
and excellence.  A history of responsible stewardship of client assets and our 
record of investment performance make Eaton Vance Investment Counsel an 
excellent choice for discerning investors.

•  An individualized approach to clients and their families

•  Investment management across a broad range of asset classes and strategies

•  A long history of independence, integrity and stability

Eaton Vance Investment Counsel
Two International Place  •  Boston, MA 02110

Phone: (617) 672-8700

www.eatonvancecounsel.com

Investing entails risks and there can be no assurance that Eaton Vance Investment Counsel will achieve profits
or avoid incurring losses.  Past performance is no guarantee of future results.

Services include:  Separate Account Investment Management, Retirement Planning, Trust and Estate Planning, Family Offi  ce Services

Designations:  Chartered Financial Analyst, Chartered Investment Counselor
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2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

NEW ENGLAND PRIVATE WEALTH ADVISORY TEAM

Independent Wealth Advisor Building Relationships on
Knowledge, Trust and Integrity

New England Private Wealth Advisors, LLC is a fee-based registered 
investment advisory firm.  Our comprehensive, team approach is designed 

to assist clients in making financial decisions consistent with their goals and 
values.  We provide a full range of services for the development, implementation, 
management and ongoing oversight of a coordinated master financial plan.  We 
recognize and understand the numerous challenges impacting our clients’ assets, 
including:  the importance of taxes and inflation, income needs, generational 

planning, philanthropic interests and trust structures.
We think strategically across all asset classes, utilizing both traditional 

and alternative investments, in designing highly customized portfolios.  We 
utilize nationally recognized firms such as Charles Schwab and Fidelity to 
custody client assets.  We are committed to establishing a lasting partnership 
with our clients and place a strong emphasis on ethics and values, which are 
the keys to our success.

•  Fee-only, personalized and comprehensive wealth management with more than $500 million under advisement

•  Delivering objective, unbiased, communicative and highly customized services

•  Integrated and flexible process involving your existing advisors (CPA, attorney, insurance)

36 Washington Street, Suite 395  •  Wellesley, MA 02481

Phone: (781) 416-1700

Ira.rapaport@nepwealth.com  •  www.nepwealth.com

Left to right: Melissa Boccaci, FIVE STAR Wealth Manager Ira Rapaport, Sara Sokolowski, Jennifer Votano

Areas of Focus:  Wealth management services for individuals, families, and organizations with investable assets greater than $2 million

Our Professional Team Designations:  AIF, CFA, CFP, ChFC, CIMA, CPA, MBA and MST
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BEST IN CLIENT SATISFACTION
2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

JANELL PHILLIPS, MIKE BROWN AND THEIR TEAM

Large Enough to Achieve Your Goals,
Small Enough to Deliver Extraordinary Service

As an independent wealth manager, Boston Financial Management’s 
focus is to generate high after-tax returns in its clients’ portfolios.  A 

high after-tax return is the lifeblood of the wealth creation process.  We 
accomplish this by investing in high quality securities that provide the 
consistency and stability to keep portfolio turnover – and capital gains tax 
outflows – to a minimum.

At Boston Financial Management defining, discussing, and analyzing 
the key issues that each client may face over time is at the heart of building 
successful long-term relationships.

Founded 33 years ago, Boston Financial Management is dedicated to 
serving the financial needs of high-net-worth individuals and their 
families.

One Winthrop Square  •  Boston, MA 02110-1209

Phone: (617) 338-8108  •  Toll-free: (800) 338-8107

MikeB@BFMinvest.com  •  www.BFMinvest.com

Left to right:  Front row: Karen Bottar, Dick Morse, and FIVE STAR Wealth Manager Janell Phillips

Back row:  Dana Clark, Geoff  Juviler, Ted Glesmann, Mark Ingram, Alan Macdonald, and FIVE STAR Wealth Manager Mike Brown

Areas of Focus:  Investment Counsel, Wealth Creation and Management for High Net Worth Individuals

Designations:  Among the professional designations and advanced degrees held by members of our staff  are:  CFA, CTFA, PhD, JD and CPA
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2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

CRAIG LEWIS

Dedication and Experience to Secure Your Future

I am honored to have been given the FIVE STAR “Overall Satisfaction” 
Award.  Managing people’s life savings is an enormous responsibility, 

and I know it can never be taken for granted.  My team listens to my clients’ 
unique circumstances to deliver tailored advice, empowering clients toward 
achieving their life-long goals.

In the complex financial world, I focus on a time-tested approach utilizing 
investment policy statements, asset allocations, asset rebalancing, investment 

portfolios and non-correlating asset classes.  This institutional process has 
an emphasis on capital preservation.  My priority is to provide my clients a 
level of service that exceeds their expectations.

The RGL Group consists of three Financial Advisors – Craig Lewis, First 
Vice President, FIVE STAR winner; Robert Ryan, CIMA, CFP, FVP; and Peter 
Grave, CRPC; and two registered Client Service Associates – Adrian Wong 
and James Fitzpatrick.

•  Tailoring wealth management strategies

•  Organizing, prioritizing and implementing comprehensive financial plans

•  Providing optimum personal commitment to client service

125 High Street, 24th Floor  •  Boston, MA 02110

Phone: (617) 478-6462  •  Fax: (617) 946-5104

craig.lewis@morganstanley.com  •  robert.ryan1@morganstanley.com  •  peter.grave@morganstanley.com

Investments and services offered through Morgan Stanley Smith Barney LLC, member SIPC. © 2010 Morgan Stanley Smith Barney

Left to right:  Top:  Robert Ryan, FIVE STAR Wealth Manager Craig Lewis, Peter Grave

Bottom:  Adrian Wong, James Fitzpatrick

Areas of Focus:  Financial Planning, Wealth Management and Executive Services

Team Designations:  First Vice President, CFP, CIMA, CRPC, International Financial Advisor, and Corporate Client Group Director
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BEST IN CLIENT SATISFACTION
2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

THOMAS TIRRELL RIQUIER

Our Mission is to Help Improve the Process of Retiring Through 
Education, Planning, Implementation and Performance

Tom and his team practice the “total financial planning concept,” providing 
solid, unbiased advice for all the financial needs of his clients.  His 38 

years of experience in finance, insurance, retirement and investment planning 
has helped him understand the unique financial needs of seniors. 

Tom constantly evaluates economic trends and recommends appropriate 
portfolio changes.  In September 2008, Tom made the tough recommendation 
to his clients to liquidate all securities.  Making the recommendation to get 

out of the stock market was difficult, however, Tom believes “your financial 
success is not only determined by how much you make when the markets 
go up, it is also determined by how much you don’t lose when they go down.”  
In March of this year he began reinvesting and by June was fully invested.  
Our team has a hands-on approach to investment planning and is dedicated 
to providing sound guidance and expertise in every phase of financial and 
retirement planning.

•  Full-service financial services firm focused on helping clients maximize the growth of their money

•  Our objective is to increase investment returns, decrease tax liability and protect principal

•  We offer customized programs designed to grow, protect and conserve our clients’ wealth

10 Liberty Street, Suite 316  •  Danvers, MA 01923

Phone: (978) 777-5000  •  Fax: (978) 762-5551

ttriquier@unitedplanners.com  •  www.retirementctr.com

Thomas T. Riquier, CFP®, CLU is a Registered Representative offering Securities and Advisory Services through UNITED PLANNERS’ FINANCIAL SERVICES OF AMERICA. A 
Limited Partnership. Member:  FINRA, SIPC. The Retirement Financial Center and United Planners’ are not affiliated.

Areas of Focus:  We deliver an unprecedented level of personalized service for pre-retirement and in-retirement investment planning

Designations:  Thomas T. Riquier, CFP(R), CLU, President, The Retirement Financial Center and an Ed Slott Elite IRA Advisor Group(TM) member

The Retirement Financial Center
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2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

PAUL V. RYAN, JR.

Fee-Based and Independent –
Allows Us to Work in Your Best Interest

For years, Paul has been helping people work through their financial affairs 
in order to develop an appropriate investment strategy personalized to 

their needs. 
When you come to see Paul at Flagship Financial Advisors, LLC, he will 

want you to feel comfortable speaking about your individual goals, needs and 
aspirations.  Understanding where you want to go is very important to Paul 
before talking about how he will get you there.

To Paul, and this is central, investments are a tool to use to help achieve 

your financial goals.  Investments are a means to an end, not an ends to 
themselves.  With an strong blend of education and more than 20 years 
experience, Paul is well qualified to help you achieve your financial goals.

Paul also serves as the Managing Executive of the largest group in the 
Northeast with his broker/dealer.  There are more than 50 independent 
professional representatives in Paul’s group managing more than $1 billion 
in client assets.

•  Managing investments with the end in mind – your financial goals

•  Confidential, interactive and personal relationships with our clients

•  Customized individual financial, investment and retirement planning

Flagship Financial Advisors, LLC
301 Edgewater Place, Suite 400  •  Wakefield, MA 01880

Phone: (781) 224-9924  •  Toll-free: (800) 631-9997

Paul@FlagshipFA.com  •  www.FlagshipFinancialAdvisors.com

Securities and investment advisory services offered through Royal Alliance Associates, Inc., member FINRA/SIPC and a registered investment advisor. Additional investment advisory 
services offered through Flagship Financial Advisors LLC, a registered investment advisor not affiliated with Royal Alliance Associates, Inc.

Areas of Focus:  Financial Planning – Estate Planning – Asset Management – Wealth Management

Designations:  Certifi ed Financial Planner – Registrations 7, 24, 6, 63, 65, 4, 53 – Executive Director
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BEST IN CLIENT SATISFACTION
2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

THOMAS, GREGORY  •  MCMAHON, WILLIAM

ThomasPartners Dividend-Driven Portfolios:
Delivering Income, Safety and Growth

ThomasPartners is nationally-recognized as a leader in the research and 
development of dividend-driven investment strategies.  Its strategies 

employ careful and broad diversification and pursue market-beating total 
returns, as well.  However, ThomasPartners also structures every client 
portfolio to deliver significant and growing dividend income streams.

ThomasPartners does this for three important reasons.  First, dividend-paying 
stocks have historically delivered above-market total returns.  Second, dividend 

income streams have historically reduced volatility.  And third, a continuing dividend 
income stream protects retirees from consuming principal and allows pre-retirees 
to reinvest fresh cash when market prices are depressed.

ThomasPartners is headquartered in Wellesley, MA, and has offices 
in Burlington, VT, Beaufort, SC, and Aspen, CO.  It provides investment 
management and financial planning services to clients in all 50 states and 
currently has more than $1 billion in client assets under management. 

•  ThomasPartners’ portfolios deliver significant, recurring, and growing portfolio income streams

•  Portfolios are globally diversified among a broad range of sectors, asset classes and geography

•  Client assets are separately-managed to meet their individual goals and objectives

75 Central Street  •  Wellesley, MA 02482

Phone: (781) 431-1430  •  Toll-free: (888) 431-1430

greg@thomaspartnersinc.com  •  www.thomaspartnersinc.com

Please see Part II of Form ADV for more information. Past performance is no guarantee of future results.  No investment in this strategy is guaranteed: your investment could lose 
value. Barron’s Publication dated August 31, 2009.  Barron’s is a registered trademark of Dow Jones LP.  ThomasPartners claims compliance with the Global Investment Performance 

Standards (GIPS).  Please contact ThomasPartners for a fully compliant presentation and/or a list and description of all firm composites.

Left to right:  FIVE STAR Wealth Managers William McMahon and Gregory Thomas

Focus:  Retirement Income Planning and Solutions; Domestic and Foreign Dividend Growth Equities, Fixed Income, MLPs and REITs

Designation:  2009 Barron’s “America’s Top 100 Independent Investment Advisors”
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2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

THE WESTON FINANCIAL TEAM

Personal Wealth Management Providing Trusted Advice
and Peace of Mind Since 1979

For more than 30 years with more than $1.5 billion under management, 
our experienced team of professionals has provided high-quality, 

comprehensive wealth management services to high-net-worth individuals, 
affluent families, and corporate executives in the Boston area, as well as 
throughout the country.

A personalized financial plan is the foundation of your portfolio.  We 
implement your plan through an open platform of thoroughly researched, 

best-in-class investment managers.  We continually monitor your plan 
to ensure it aligns with your goals.  And as your goals evolve and market 
conditions change, we adjust your plan and asset allocation accordingly.

At Weston Financial, we will help you manage and preserve your wealth 
while providing you with peace of mind in a rapidly changing world.  Isn’t it 
time you met with a trusted advisor to define and achieve your life goals?

•  Providing comprehensive wealth management solutions

•  Experienced team of professionals specializing in wealth management for affluent families

•  Dedicated to a superior level of client service

Wellesley Office Park:  40 William Street, Suite 100  •  Wellesley, MA 02481

Main: (781) 235-7055  •  Fax: (781) 235-1905

wwalsh@westonfinancial.net  •  www.westonfinancial.net
Wealth management services offered by Weston Financial Group, Inc., a Registered Investment Advisor and a wholly owned subsidiary of The Washington Trust Company.  

Securities are offered through its sister company; Weston Securities Corporation, a Broker/Dealer, Member FINRA/SIPC.  Not a deposit.  Not FDIC insured.  May lose value.  Not bank 
guaranteed.  Not insured by any Federal Government Agency.

Left to right:  Back row:  Kerry Falco, Matt Biggar, Wayne Grzecki, William Walsh and Andre Fernandes

Front row:  FIVE STAR Wealth Managers Maria Staffiere and Ron Sugameli, and Susan Arnold

Areas of Focus:  Strategic planning, asset management, tax and estate planning strategies
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BEST IN CLIENT SATISFACTION
2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

AMERICAN RESEARCH & MANAGEMENT

•  Personalized, comprehensive wealth management

•  Advising successful individuals, families, foundations and trusts

•  Long-term focus with exceptional client service

Designations:  MBA, CFA

Managing Wealth for Generations

American Research and Management Co. (AR&M) helps families and individuals build 
wealth and create multi-generational financial legacies.  We offer private investors 

a unique combination of tailored strategies, multi-generational wealth management and 
customized investment advice together with a commitment to the highest standard of personal 
service.

145 Front Street  •  Marion, MA 02738

Phone: (508) 748-1665

www.arm-co.com

SEC-registered investment advisor.  Member FINRA, SIPC.
Left to right:  Andrew McIntire and

FIVE STAR Wealth Manager Eric Strand

THE AHERN BLANCHARD GROUP

•  Wealth preservation and transfer – retirement income planning

•  Investment management and consulting

•  Business owner services and succession planning

Designations:  Chartered Retirement Planning Counselor

Senior Vice President – Wealth Management and Financial Advisor

Developing Strategies for Your Financial Goals

The Ahern Blanchard Group is devoted to building a financial foundation based on deep 
relationships, mutual respect and open communication.  Whether it is handling unique assets 

or factors that influence their clients’ financial situations, Mark and Peter’s experience gives them the 
perspective and insight to develop the potential opportunities to help clients achieve their objectives.  
Mark and Peter state “Our mission is to guide our clients and their families to a place of financial 
independence and comfort by crafting a financial strategy designed to carry through the generations.  
We approach our practice as we approach our lives – with integrity, patience, humility and trust.”

The Ahern Blanchard Group at Morgan Stanley Smith Barney

25 Recreation Park Drive, Suite 200  •  Hingham MA 02043

Phone: (781) 740-3000  •  Toll-free: (800) 343-7913

www.fa.smithbarney.com/ahernblanchardgroupsb

Investments and services offered through Morgan Stanley Smith Barney 
LLC, member SIPC. © 2010 Morgan Stanley Smith Barney

Left to right:  Peter Blanchard,

FIVE STAR Wealth Manager Mark Ahern, Joanne Mills
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2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

CENTINEL FINANCIAL GROUP

•  Professionalism, respect, trust and quality

•  An independent organization — we work for you

•  Using your personal values to make decisions

Areas of Focus:  Wealth Management and Asset Protection

Designations:  Including CFP, CLU, ChFC, CLTC

Helping Clients Accumulate and Protect Wealth

Centinel Financial Group, LLC is a select team of financial advisors and professionals 
with backgrounds in finance, business, insurance and investments.  Through our team 

approach, our firm has built a reputation as a leader in the financial services industry and as 
an innovative business partner with our clients.  Each advisor understands his or her client’s 
unique financial picture and provides for the most effective resources to help meet those 
needs.

16 Laurel Avenue, Suite 300  •  Wellesley Hills, MA 02481

Main Office: (781) 446-5000  •  Fax: (781) 446-5050

www.centinelfinancialgroup.com

Registered Representative/Securities and Investment Advisory Services offered through Signator 
Investors, Inc., Member FINRA, SIPC, a Registered Investment Advisor.  Centinel Financial Group, LLC 

is independent of Signator Investors, Inc. and any affiliated companies. 501-11302009-17053159

Left to right:  Front row:  FIVE STAR Wealth Managers

John W. Hwee, Scott W. Holden

Back row:  FIVE STAR Wealth Managers

Adam M. Sachs, Stuart H. Armstrong II

PETER J. DRAGONAS

•  Comprehensive financial management solutions

•  Fully integrated intergenerational approach

•  Celebrating more than 30 years combined experience

Scott A. Bobek, CFA Senior Vice President, Wealth Advisor

Peter J. Dragonas  Senior Vice President, Wealth Advisor

Customized Wealth Preservation Strategies

I have a highly dedicated team committed to building and maintaining your long-term wealth 
through sophisticated investment strategies.  I provide innovative customized financial 

solutions and focused objective guidance to help you meet your personal and family financial 
goals.  You will receive personalized advice and service and the complete dedication of our team 
to stay focused on your success every step of the way.

125 High Street, 24th Floor  •  Boston, MA 02110

Phone: (617) 478-6491  •  Toll-free: (800) 829-9199

peter.dragonas@morganstanley.com

Investments and services offered through Morgan Stanley Smith Barney 
LLC, member SIPC. © 2010 Morgan Stanley Smith Barney

Left to right:  Scott A. Bobek, Mayra A. Ansaldi,

FIVE STAR Wealth Manager Peter J. Dragonas
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BEST IN CLIENT SATISFACTION
2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

CONSTELLATION FINANCIAL 

•  Have your income taxes prepared by concerned individuals

•  Get a custom financial plan to meet your needs

•  Review your numbers, without being treated like one

Areas of Focus:  Financial Advisors and Income Tax Preparation

Designations:  Enrolled Agent

A Piotte Enterprises, Inc. Company

Constellation Financial & Wealth Management Services helps individuals, families and 
business owners live their dreams by providing a comprehensive wealth management 

review including strategies and solutions for all of your investment, retirement, estate and tax 
planning needs.

Contact us today by phone or visit our web site to let us help you live your dreams.

179 Great Road  •  Acton, MA 01720

Phone: (978) 266-1930  •  Fax: (978) 635-9862

www.CFWMS.com

Securities offered through 1st Global Capital Corp Member FINRA, SIPC
Investment Advisory Services offered through 1st Global Advisors, Inc.

Left to right:  Faith E. Piotte,

FIVE STAR Wealth Manager Stephen P. Piotte, Cindy J. Maille

OWEN H. DUGAN JR.

•  Total portfolio management based on your specific objectives

•  Estate and retirement planning services

•  Taxable and tax free income management

Areas of Focus:  Professional Asset Management

Designations:  Senior Vice President – Wealth Management

Comprehensive Wealth Management

My primary objective is to establish long-term relationships with high-net-worth 
individuals and families, and continue to help them grow their accounts based on their 

unique financial objectives.  Asset allocation and portfolio diversification are key components 
of managing each client’s risk tolerance, and I seek to constantly review these to make sure they 
are in line with my clients objectives.

28 State Street  •  Boston, MA 02109

Phone: (617) 570-9400  •  Toll-free: (800) 235-1205

owen.dugan@smithbarney.com  •  www.fa.smithbarney.com/thedugangroup

Investments and services offered through Morgan Stanley Smith Barney LLC, member SIPC. © 
2010 Morgan Stanley Smith Barney.  Morgan Stanley Smith Barney LLC and its Financial Advisors 

and Investment Representatives do not offer tax or legal advice. Individuals should consult their 
personal tax and/or legal advisors before making any tax- or legal-related investment decisions.
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S P E C I A L  A D V E R T I S I N G  S E C T I O N

DARWIN W. HEATH, JR.

•  Investment mgmt. dovetails with you and your professional advisors

•  Mid-size business owners, family offices, trusts, tax-exempt entities

•  Strives for annual positive returns with low standard deviation

Areas of Focus:  Global 20 Plus Asset Classes Market Returns with Lower Volatility

Designations:  Managing Director, MBA, NYU, FINRA Series7,63,65

Private Business Owners-Multigenerational Guidance   

Mr. Heath has customized financial and portfolio solutions for clients since 1976.  
Having developed a globally diversified investment style that focuses on achieving 

annual positive returns regardless of market conditions and with lower volatility, Mr. Heath 
differentiates himself from his peers.  With conservative, moderate and aggressive portfolios, he 
customizes the risk for each client, and focuses on long-term growth while preserving capital.  
Each portfolio will generally include US and non-US bonds, plus gold, oil and currency ETF’s. 
Mr. Heath may also recommend private placements in distressed real estate, oil, alternative 
energy, IPO’s, hedged and structured investments as appropriate. 

100 High Street  •  Boston, MA 02110

Phone: (617) 747-0125

dheath@dmcos.com  •  www.dmcos.com

Detwiler Fenton & Co. is a registered investment advisor and also a member of FINRA/
SIPC.  Please consult your tax advisor or attorney regarding specific tax issues.

GAGE & WILSON

•  Solutions for high-net-worth clients with a wide breadth of needs

•  Client focused, competent guidance on a full range of investment strategies

•  Risk management and estate planning

Areas of Focus:  Include fi nancial planning, retirement strategies, education funding

Designations:  CFP, ChFC, CLU

Customized Personal Service

W ith more than 27 years of combined experience, Senior Financial Advisors Doug Gage 
and Dan Wilson pride themselves on providing excellent advice and outstanding service 

to their clients.  Simplifying the finances of busy people through ongoing financial planning 
and asset management has consistently ranked them among the top advisors at Ameriprise 
Financial in client satisfaction and retention.  Their clients are able to focus on living the dreams 
that are most important to them and their families, while Doug and Dan employ financial 
strategies that help to manage and protect all they have achieved.  Gage & Wilson is committed 
to your financial well-being … it’s time to enjoy your journey!

Gage & Wilson, a financial advisory practice of Ameriprise Financial Services, Inc.

450 Lexington Street, Suite 202  •  Auburndale, MA 02466

Phone: (617) 500-4225  •  Doug Gage:  Ext. 108  •  Dan Wilson: Ext. 106

douglas.b.gage@ampf.com  •  daniel.t.wilson@ampf.com

Financial planning services and investments offered through Ameriprise 
Financial Services, Inc., Member FINRA and SIPC. 

Left to right:  FIVE STAR Wealth Managers

Dan Wilson and Doug Gage
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BEST IN CLIENT SATISFACTION
2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

PETER T. JAWORSKI

•  Wealth management planning built around what matters most to you

•  Customized fee planning

•  Independent

Focus:  Business owner succession, investment, retirement cash fl ow design, tax

Designations:  CFP, ChFC, CLU

Strategies to Meet Your Life Goals

Navigating the complexities of financial planning requires expertise, creativity and a 
personal touch.  As Managing Director of Caturano Wealth Management, LLC, Peter brings 

extensive experience to all aspects of his clients’ financial plans including tax minimization 
planning, risk management, investments, retirement, and estate planning.

His broad client base, which includes small business owners, professionals, corporate 
executives, and retirees, benefits from his experience and unique insight.  Plan designs include 
flexibility to change as your life changes, with adaptability to encompass innovative wealth 
transfer applications later on, to help plan a family or charitable legacy. 

Caturano Wealth Management, LLC
80 City Square  •  Boston, MA 02129

Phone: (617) 241-1321  •  Toll-free: (617) 912-9000

peter.jaworski@caturanowealth.com  •  www.caturanowealth.com

SUSAN C. KAPLAN

•  Comprehensive wealth planning

•  Asset management and estate planning

•  Retirement analysis

Areas of Focus:  Family Offi  ce – total care of family fi nancial situation

Designations:  MBA, CFP

Kaplan Financial Services

Susan Kaplan is the president of Kaplan Financial Services in Newton, Massachusetts.  Her 
broker dealer is LPL Financial. She is a Certified Financial Planner(TM) and has an MBA 

in finance with honors.  She is the past president and chair of the Institute of Certified Financial 
Planners in Boston and is on the Board Trustees for the Beth Israel Deaconess Medical Center. 

Each year Barron’s has named Susan as one of the top 100 Financial Advisors in the country.  
Susan has also been named by Boston Magazine as one of the top financial advisors in Boston 
and inducted into the Advisor Hall of Fame by Research Magazine.  Susan has been chosen by 
Worth Magazine as one of the top 100 financial planners in the country for six years.  She has 
been chosen by Medical Economics as one of the best 100 financial advisors for doctors.

Kaplan Financial Services
2227 Washington Street, Suite 300  •  Newton, MA 02462

Phone: (617) 527-1557

susan.kaplan@lpl.com

Securities offered through LPL Financial, member of FINRA/SIPC
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2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

LEO ROBINSON

•  Individualized, client-focused approach

•  Comprehensive group experience

•  Proven experience navigating difficult financial markets

Leo Robinson, Financial Advisor;  Areas of Focus:  Wealth Management; Retirement 

Income and Distribution Planning; Secession, Sale and Business Strategies

The Robinson Group – Comprehensive Management

The Robinson Group is a wealth management team providing customized investment 
guidance.  With a strong focus on understanding their client’s objectives and providing an 

integrated approach, they help individuals, families and businesses in all aspects of financial 
planning.  Typical clients have accumulated wealth and are at a point in their lives that they need 
a comprehensive plan that considers their financial, retirement and business decisions as well 
as a team that has the resources and experience to help preserve and grow their wealth. 

Robinson Group at Morgan Stanley Smith Barney

600 Longwater Drive, Suite 202  •  Norwell, MA 02061

Phone: (781) 681-4903  •  Toll-free: (800) 326-5951

Leo.Robinson@morganstanley.com  •  www.morganstanley.com/fa/leo.robinson

Investments and services offered through Morgan Stanley Smith Barney 
LLC, member SIPC. © 2010 Morgan Stanley Smith Barney FIVE STAR Wealth Manager Leo Robinson

LEONARD F. NOLAN

•  Leonard F. Nolan, CDFA(R) – Senior Vice President – Financial Advisor

•  Timothy J. Nolan, CIMA(R) – Vice President – Wealth Advisor

Areas of Focus:  Wealth Management, Divorce and Financial Planning Strategies

Designations:  Series 7, Series 66, Series 31, CDFA(R), CIMA(R)

Wealth Management and Preservation

The Nolan Group at Morgan Stanley Smith Barney LLC works with high-net-worth 
individuals and their families; foundations and endowments; and businesses on wealth 

management and financial planning strategies.

125 High Street, 24th Floor  •  Boston, MA 02110

Phone: (617) 478-6404  •  Toll-free: (800) 829-9199

www.morganstanley.com/fa/thenolangroup

Investments and services offered through Morgan Stanley Smith Barney LLC,
member SIPC. © 2010 Morgan Stanley Smith Barney

Left to right:  FIVE STAR Wealth Manager Leonard F. Nolan

and Timothy J. Nolan
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BEST IN CLIENT SATISFACTION
2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

TEG PARTNERS

•  Preeminent full service investment mgmt. and financial advisory team

•  Unique partnership: planning, investments and risk management

•  Flexible approach guided by integrity and trust

Growth at a Reasonable Price “GARP” research coupled with technical analysis

Sr. Managing Director, CIMA (Eaton), Managing Director, CIMA (Goldfeld)

Discretionary Management … Your Goals, Our Guidance

TEG Partners, a division of Detwiler Fenton & Co., is a preeminent full service investment 
management and financial advisory team.  The group has been providing customized financial 
and portfolio solutions for clients for more than 25 years.  We utilize a unique team partnership 
approach which ties planning, a comprehensive investment process and a steadfast focus on 
risk management.  Additionally, we provide advice on private investments, annuities, insurance, 
long-term care, estate and asset protection.  Thank you to our clients and peers for evaluating 
us for this special recognition.  Your goals, our guidance … a perfect partnership.

100 High Street  •  Boston, MA 02110

Phone: (877) 721-7035

tegpartners@dmcos.com  •  www.detwilerfenton.com/tegpartners

Detwiler Fenton & Co. is a registered investment advisor and also a member of FINRA/
SIPC.  Please consult your tax advisor or attorney regarding specific tax issues.

Left to right:

Lower row: FIVE STAR Wealth Manager William Eaton, II, 

Mitchell Goldfeld

Upper row: John Donabedian, Deborah Friend

ROBERT E. WALCZAK • ROBERT J. WALCZAK

•  Develop the plan

•  Implement the plan

•  Track and monitor the plan

Areas of Focus:  Our Clients

Designations:  Robert E. Walczak, RFC, CLTC; Robert J. Walczak, CRPC

When You Succeed, We Succeed

Our number one goal is to be advisors who champion honesty, sincerity and integrity.  
We are convinced that the only way to succeed is to build relationships with clients who 

appreciate the same core beliefs and want to enhance their own lives and the lives of others.

53 Stiles Road, Suite A-103  •  Salem, NH 03079

Phone: (603) 894-4554

www.gswmanagement.com

Securities Offered Through Commonwealth Financial Network, Member FINRA/SIPC
Left to right:  Robert J. Walczak and

FIVE STAR Wealth Manager Robert E. Walczak
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S P E C I A L  A D V E R T I S I N G  S E C T I O N

ANDREW H. ZIMMERMAN

•  Open architecture platform

•  Tax sensitive

•  Performance driven

Areas of Focus:  Family Wealth Management, Trust Services and Financial Planning

Title:  Senior Vice President, Financial Advisor, Senior Portfolio Manager

Our team exists for one reason: to serve a limited number of successful families in growing 
and preserving their hard won wealth.  While each of our clients is unique, they all 

share three common desires: attention to detail, strong communication and results.  In each 
relationship we strive to over deliver on all three of these critical elements, with an emphasis 
on long-term, tax efficient and planning based strategies.

125 High Street, 24th Floor  •  Boston, MA 2110

Phone: (617) 748-5820

Andrew.Zimmerman@morganstanley.com

Investments and services offered through Morgan Stanley Smith Barney 
LLC, member SIPC. © 2010 Morgan Stanley Smith Barney.

Morgan Stanley Smith Barney LLC and its Financial Advisors and Investment Representatives 
do not offer tax or legal advice. Individuals should consult their personal tax and/

or legal advisors before making any tax- or legal-related investment decisions

Left to right: Megan Cooney, Cindy Wolf,

FIVE STAR Wealth Manager Andrew Zimmerman,

Lisa D’Amelio, Michael Trethewey

JEFFREY G. WEST

•  Proprietary comprehensive wealth management process

•  Retirement plan design and implementation

•  Closely-held and family-business planning

Title/Designations:  Jeff rey West, CFP(R), MBA, Partner; Richard Shakter, JD, CFP(R), 

CLU, Partner; Gerald Govatsos, Partner

Navigating Your Financial Journey

F inancial Compass Group, LLC utilizes a client-centered approach to counseling individuals and 
business owners in defining and planning for their wealth, retirement and quality of life goals 

while protecting and enhancing those already attained.  Combining our extensive experience with our 
proprietary 360o Panoramic WealthView planning system we escort clients through the evaluation of 
their financial position and quality of life.  This allows us to identify gaps where they exist relative to 
their objectives, and focus on integrating wealth management and protection strategies.

Two Newton Executive Park, Suite 200  •  Newton, MA 02462

Phone: (617) 630-7777  •  Fax: (617) 630-7778

www.financialcompassgroup.com
Jeffrey West, Richard Shakter and Gerald Govatsos are Registered Representatives and Investment 
Adviser Representatives of Equity Services, Inc.  Securities and investment advisory services are 

offered solely by Equity Services, Inc., a Broker/Dealer and Registered Investment Advisor, Member 
FINRA/SIPC, Two Newton Executive Park, Suite200, Newton, MA 02462.  Telephone (617) 965-7777.  

Financial Compass Group, LLC is independent of Equity Services, Inc.   TC53362(1109)
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FIVE STAR Wealth Manager Jeff rey West, Richard Shakter
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BEST IN CLIENT SATISFACTION
2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

GEORGIA
BRUGGEMAN
Meridian Financial 

Advisors, LLC
13 Water St., Ste. 2

Holliston, MA 01746

Phone: (508) 429-2600

Cell: (781) 799-6331

georgia@meridianfinancial.net

Financial Peace of Mind

MFA will help you stay on track with your goals so you will have more control 
of your finances, peace of mind and a clear financial direction.  Your team 

will include CPAs, Estate Attorneys and Insurance Agents when appropriate.  You 
will eliminate the guesswork in coordinating insurance, taxes, retirement, estate, 
LTC and education funding and reduce emotional decision making.  Your success 
is our number one priority.  Stocks, bonds, preferreds, ETFs and no load funds.  
Recognized Fiduciary. Registered Investment Advisor.

Member: CFA Institute, NAPFA, Advisor Background Check, FPA, MD Preferred 
Financial Network

•  Providing personal attention to clients for 20 years

•  Independent, fee-only, no commissions or 12-B1 fees

•  Focus on downside protection and tax minimization

Focus:  Portfolio Management, Comprehensive Wealth Management

Designations:  CFP, MBA

GEORGE
BURDICK

Wealth Simplification

My goal is to build trust through thoughtful insights and follow-
through.  Comprehensive planning includes; benefits, education, 

cash flow, options, retirement planning, asset allocation, insurance, and 
estate planning.  Carefully documenting and coordinating your financial 
affairs provides the framework to apply tailored asset management.

Investments and services offered through Morgan Stanley Smith Barney LLC, 
member SIPC. © 2010 Morgan Stanley Smith Barney

•  Long-term client relationships

•  More than 20 years of experience

•  Unbiased, objective advice

Areas of Focus:  Executive fi nancial issues, life science entrepreneurs

Designations:  Certifi ed Financial Planner , Chartered Life Underwriter

100 Front St., 15th Floor

Worcester, MA 01608

Phone: (508) 751-5602

george.h.burdick@smithbarney.com

ROBERT
BRIER

Trust  •  Value  •  Service

The basis of any long-term relationship is built upon a foundation 
of trust.  Then it becomes our responsibility to create value for our 

clients with personalized, comprehensive financial services to help 
maximize results.  When we work together, you can expect to hear from 
us regularly to review portfolio results, make necessary adjustments and 
address questions or concerns.

Investments and services offered through Morgan Stanley Smith Barney LLC, 
member SIPC. © 2010 Morgan Stanley Smith Barney

•  A traditional value approach to manage your money

•  Quarterly account and performance reviews

•  Asset-based fee structure eliminating commissions

Areas of Focus:  Portfolio Management, Financial and Estate Planning

Designations:  Associate Vice President and Financial Advisor

370 Faunce Corner Rd.

Dartmouth, MA 02747

Phone: (508) 985-1018

robert.brier@morganstanley.com

THOMAS
CAPPUCCI

Creative Solutions for Life

With real-life experience as an educator, real estate developer, business 
consultant, and venture capitalist, Tom offers a unique perspective 

on financial planning — one that is designed to work with business 
owners, high-net-worth clients, and working families alike.  Formed in 
1994, and with the addition of his son, Registered Representative Dan 
Cappucci, CFP in 2004, Tom has built a thriving team at SFP who all share 
a passion and commitment to building long-lasting client relationships.
Tom Cappucci is a Registered Representative and Financial Planner of, and offers securities 
and investment advisory services through, New England Securities (NES)(FINRA/SIPC) a 
registered investment advisor. SFP is not affiliated with NES. L1109074662[exp1210][MA]

•  Comprehensive approach to financial planning

•  Strategies for small business owners and executives

•  Team built around the client experience

Areas of Focus:  Retirement, Business Succession, Wealth Transfer

Designations:  CFP

800 South St., Ste. 505

Waltham, MA 02453

Phone: (781) 788-4611

tcappucci@sfpwealth.com
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2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

WAYNE R.
DAVIES*

Davies
Wealth Management 

Strategies, LLC
288 Main St.

Milford, MA 01757

Office: (508) 478-2600

www.DaviesWealthMS.com

Honest Ethical Practices – Integrity Earns Trust

Thank you to my clients and friends for your nomination.  For 
25 years Wayne R. Davies has been a trusted advisor for clients 

seeking competent advice and comprehensive management of their 
financial lives.  Visit www.DaviesWealthMS.com to learn about wealth 
management strategies and my customized holistic approach.

*Securities offered through HDVest Investment ServicesSM, Member SIPC. Advisory 
Services offered through HDVest Advisory ServicesSM. Non-bank subsidiaries of 
Wells Fargo & Co. Davies Wealth Management Strategies LLC is not a registered 

broker/dealer or independent investment advisory firm.

•  Extensive experience serving executives families retirees

•  Investment management* designed to minimize risk

•  Integrated tax strategies and family legacy planning

Areas of Focus:  Portfolio Management*, Taxes, Legacy Planning

Designations:  BS JD LLM Tax, CFP(R), ChFC(R), FINRA Lic. 7 24 63 65

LOUIS E.
CONRAD II

COMPASS Wealth Mgmt.
P.O. Box 250

Lexington, MA 02420

Phone: (781) 862-7030

Cell: (978) 828-5681

lconrad@compassinvest.com

www.compassinvest.com

Expert Advice – Superior Service

Your portfolio demands the personal attention of a leading wealth 
manager, who will structure your investments to meet your 

individual needs, as well as provide you with a comprehensive suite 
of wealth advisory services.  Your selection of a wealth manager is an 
important one — you require integrity in an advisor and you want 
someone you can trust.  At COMPASS Wealth Management, we strive to 
exceed each client’s expectations with a fee-only approach.

•  Independent, objective advice in your best interest

•  Comprehensive, customized solutions for your goals

•  Proactive, highly collaborative service model

Areas of Focus:  Investment Management, Retirement and Financial Planning

Designations:  CFA, MBA – Founder/Owner – Former Mutual Fund Manager

GERARD
CICCIO

Client Focused Wealth Management

Gerard Ciccio provides investment and wealth management services to 
individual high-net-worth clients in Florida, Massachusetts and 14 other 

states.  My business is based on long-term personal relationships.  With an 
investment philosophy to build long-term investment portfolios that are in line 
with my clients risk tolerance,  I give potential solutions in any market cycle.  I assist 
in college funding, retirement planning and the tax-efficient transfer of wealth.

Investments and services offered through Morgan Stanley Smith Barney LLC, member SIPC. © 
2010 Morgan Stanley Smith Barney.  Morgan Stanley Smith Barney LLC and its Financial Advisors 

and Investment Representatives do not offer tax or legal advice. Individuals should consult their 
personal tax and/or legal advisors before making any tax- or legal-related investment decisions

•   More than 30 years of experience

•   Helping protect and enhance wealth

•  Tax saving strategies

Areas of Focus:  Tax-effi  cient investment portfolios – Wealth preservation

Designation:  Financial Advisor, Senior VP

123D Palm Bay Terrace

Palm Beach Gardens, FL 33418

Phone: (800) 752-2678

gerard.d.ciccio@smithbarney.com

DAVID
DONOVAN

Experience, Integrity, Exceptional Service

You work hard for your money.  As a Senior Financial Advisor, I 
advise my clients on the issues that matter most to them: a good 

education for their children, a comfortable retirement and protection for 
their families.  I’ll work one-to-one with you to identify your short- and 
long-term goals, then supply the knowledge and advice you need to help 
you feel confident that you are making informed financial decisions for 
your family’s future.

Financial planning services and investments offered through Ameriprise Financial Services, 
Inc., Member FINRA and SIPC.  Ameriprise Financial cannot guarantee future financial results.

•  Accessible, reliable and committed to client service

•  Provides client-centered integrity driven financial solutions

•  Simplifying the complicated

Areas of Focus:  Financial planning, Investments, Insurance, Retirement

Designations:  CFP(R)

175 Derby St., Unit 1

Hingham, MA 02043

Phone: (781) 749-7747

david.j.donovan@ampf.com
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BEST IN CLIENT SATISFACTION
2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

MARC
FREEDMAN

Planner  •  Advisors  •  Partners

S ince 1968, our team of CFP professionals have committed themselves 
to improving the lives of individuals and families by delivering 

genuinely personal financial planning advice.
Isn’t it time you got serious about your financial plan?
Contact us for an information kit or to schedule a complimentary 

consultation.

Securities offered through LPL Financial, member FINRA/SIPC.  Financial planning 
offered thorough Freedman Financial, a Registered Investment Advisor

•  Trusted advice for individuals and families

•  Independent, objective, unbiased, sincere

•  Committed to placing your interests first

Areas of Focus:  Financial Planning / Retirement Income Strategies

Designations:  Certifi ed Financial Planner(TM) Professional

8 Essex Center Dr.

Peabody, MA 01960

Phone: (978) 531-8108

www.freedmanfinancial.com

PAUL
FRAGALA

Genuine Care with Knowledgeable Advice

As a Senior Financial Advisor, Paul listens to your concerns and takes 
the time to understand what means most to you and your family.  

Using a financial planning approach, he helps you make the financial 
decisions that fit your goals, needs and situation.  His team consists of 
two Associate Financial Advisors, a Client Service Manager and a client 
service specialist.

Financial planning services and investments offered through Ameriprise Financial Services, 
Inc., Member FINRA and SIPC.  *Conducted by an independent research organization, the 

Client Satisfaction Survey ranks clients’ overall satisfaction with their advisor.

•  Comprehensive financial planning approach

•  Honest, straightforward financial advice

•  99% client satisfaction*

Areas of Focus:  Financial Planning, Retirement, Investment Planning

Designations:  CFP(R) Practitioner and CIMA(R) Professional

200 Unicorn Park, Third Floor

Woburn, MA 01801

Phone: (781) 938-9911

paul.j.fragala@ampf.com

BLAKE C.
ELLISON

My Commitment, Your Success

B lake believes the cliche’ “life is a journey, not a destination” holds true 
as well with clients financial goals.  Today’s world is complex and 

volatile.  Disciplined asset allocation, diversification, risk management, 
financial modeling and goal analysis are all part of the planning process.  
He works with each client to continually update, implement and track 
their plan and investments.  He is honored to be named a “Five Star Wealth 
Manager” and wishes to thank his clients for their confidence and trust in 
his abilities.  Please visit http://www.morganstanley.com/fa/blake.ellison.

Investments and services offered through Morgan Stanley Smith Barney LLC, 
member SIPC. © 2010 Morgan Stanley Smith Barney

•   Extensive experience working with business owners, 

corporate executives, physicians and retirees

•  18 year Veteran as Financial Advisor

Focus:  Wealth Accumulation, Preservation and Retirement Planning

Designations:  B.S. Finance: Bentley University, Series 7,8,63, Insurance

One Technology Dr.

Westborough, MA 01581

Phone: (508) 870-7011

Blake.Ellison@morganstanley.com

DAVID L.
ERWIN

Erwin & Gresci

Financial Group
200 Unicorn Park

Woburn, MA 01801

Phone: (781) 932-9109

David@EandGFinancialGroup.com

EandGFinancialGroup.com

Your Planner for Retirement Income

Extensive experience creating post-retirement income plans to 
maintain an adequate income stream throughout retirement.  Each 

plan considers long life spans, market volatility, rising costs (inflation), 
and skyrocketing health care costs.

Securities and Advisory Services offered through Commonwealth Financial 
Network, Member FINA/SIPC, a Registered Investment Advisor

•  Expertise in key retirement age issues

•  Extensive industry experience of more than 15 years

•  Client focused advice – no corporate parent influence

Areas of Focus:  Developing plans for those at and near retirement

Designations:  CFP and Chartered Retirement Planning Counselor
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2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

DAVID B.
MATIAS

Vodia Capital, LLC
97 Lowell Rd., 2nd Floor

Concord, MA 01742

Phone: (978) 318-0900

dmatias@VodiaCapital.com

www.VodiaCapital.com

Family Wealth Management

Vodia Capital is a fee-only registered investment advisory firm 
offering a holistic strategy to our clients.  We manage assets in 

risk-tailored balanced portfolios in alignment with our financial and 
tax planning.  David attended Concord Academy before earning his B.A. 
from Amherst College and M.S. from MIT in Financial Engineering.

•  Complete financial strategy including tax advisory

•  Separately managed accounts

•  Socially responsible investment platform

Focus:  Investment Management, Tax Planning, Financial Planning

Designations:  CPA, M.S.

DEBORAH D.
MALOY

Planning for the Times of Your Life

We bring independent advice, exceptional service, a philanthropic 
spirit, and a world of experience to the financial planning and 

wealth management process.  When you are ready to turn hopes and 
dreams into a plan of action, please call us to arrange an initial meeting 
of the minds.

*Securities & Advisory Services Offered Through Commonwealth Financial 
Network, Member FINRA/SIPC A Registered Investment Adviser.

•  Financial advisory services at life’s crossroads

•  Customized approach to investment management*

•  Undaunted by unusual situations

Areas of Focus:  Financial Planning*, Wealth Management*, Philanthropy

Designations:  CFP(R), MBA, MLS, FPA(R) of Massachusetts, President (2009)

591 North Ave.

Wakefield, MA 01880

Phone: (781) 245-3466

www.maloyfinancial.com

JAMES J.
HOOGASIAN

Integrity – Dedication – Professionalism 

J im and his team are dedicated to educating clients on financial 
principles that help them to understand the impact of each decision on 

their long-term financial success.  Jim’s interactive approach allows him 
to deliver customized strategies specifically designed for each individual 
situation.  He is committed to providing clients with exceptional service and 
communication to ensure a successful long-term relationship.

Jim Hoogasian is a Registered Representative of, and offers securities through New 
England Securities (NES)(FINRA/SIPC).  SFP is not affiliated with NES.  Neither NES 

nor its representatives offer tax or legal advice.  Consult your personal tax & legal 
advisors for guidance.  L1109071985[exp1210][MA]

•  Tax-efficient wealth accumulation and distribution strategies

•  Wealth preservation techniques

•  Financial strategies for business owners and executives

Focus:  Corporate executives, business owners, healthcare professionals

Designation:  MBA

446 Main St., Seventh Floor

Worcester, MA 01608

Phone: (508) 890-0922, Ext. 103

jhoogasian@sfpworcester.com

BRIAN J.
HILL

Capital Analysts of

New England
1266 Furnace Brook Pkwy.

Quincy, MA 02169

Phone: (617) 786-1600

bhill@capitalanalystsne.com

www.capitalanalystsne.com

Experienced  •  Independent  •  Educator

We help our clients improve their lives and the lives of their 
children and grandchildren by developing financial strategies 

to accumulate, preserve and then eventually distribute their wealth to 
their family. I especially enjoy teaching classes in Boston about financial 
and retirement income planning strategies.

Thank you for the award!

Securities and Investment Advisory Services offered through Capital Analysts 
Incorporated.  Member FINRA/SIPC.  Capital Analysts of New England, Inc. and 

Capital Analysts Incorporated are independent non-affiliated entities. 

•  Comprehensive financial planning

•  Educational approach to the planning process

•  21 years of experience as a financial advisor

Investment Mgmt., Retirement Income Strategies, Wealth Mgmt., Education

Designations:  Chartered Financial Consultant (ChFC)
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BEST IN CLIENT SATISFACTION
2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

DUKE
PASCUCCI

Adding Value to the Lives of My Clients

My mission is to  add value to the lives of my clients by helping them 
identify and reach their financial and investment goals.  Each 

client has a unique set of objectives.  For individuals, these objectives 
encompass retirement and educational planning along with income 
and wealth creation.  For companies, I help establish and maintain the 
proper retirement plan.

Investments and services offered through Morgan Stanley Smith Barney LLC, 
member SIPC. © 2010 Morgan Stanley Smith Barney

•  Independent, objective and comprehensive approach

•  Customized planning to suit specific client objectives

•  Highly personalized service and client communication

First Vice President – Wealth Management; fi nancial, retirement and 

educational planning, investment management, company retirement plans

53 State St.

Boston, MA 02109

Phone: (617) 589-3270

philip.h.pascucci@smithbarney.com

PETER HAMILTON
NEE

UBS Financial Services, Inc.
55 William St.

Wellesley, MA 02481

Phone: (781) 446-8918

Cell: (617) 365-6848

peter.nee@ubs.com

Simplifying Client’s Financial Lives

Peter is able to leverage his more than 25 years of professional 
experience to allow his clients to grow, to preserve and to pass on 

their wealth.  As his clients’ indispensable family financial advisor, he 
integrates custom investment solutions with tax, wealth transfer and 
charitable giving strategies.  Peter also advises the leadership of cultural, 
educational, religious and not-for-profit organizations.

UBS Financial Services, Inc. does not provide Legal or Tax Advice.

•  Executives, professionals and business owners

•  Same-sex couples

•  Cultural, educational and non-profit organizations

Areas of Focus:  Prudent Financial Risk Management

Designation:  Certifi ed Retirement Planning Counselor

GREGG S.
MILES

Charter Oak Insurance & 

Financial Services Company
2 Liberty Square, Ste. 10

Boston, MA 02109

Office: (617) 482-7444

gmiles@finsvcs.com

www.greggmiles.com

Innovative Wealth Management Solutions

Gregg S. Miles specializes in advising successful, high-net-worth 
individuals and their families with complex wealth transfer 

planning techniques, comprehensive financial planning and defined 
wealth management strategies.  Gregg’s practice focuses on providing the 
highest level of service and expertise to clients through a coordinated team 
approach and by a strict philosophy of making recommendations that are 
consistent, yet customized and unbiased for every client’s situation.
A registered representative of and offers securities and investment advisory services 

through MML Investors Services, Inc. Member SIPC.  Supervisory  Office: 330 
Whitney Avenue, Suite 600, Holyoke, MA 01040, Tel: 413-539-2000. 

•  Comprehensive and coordinated financial planning strategies

•   Design and management of life insurance portfolios for 

wealth transfer plans

Areas of Focus:  Insurance, Financial Planning, Wealth Management

Designations:  CFP(R)

THERESA
MEEHAN

Meehan Financial

Services, LLC
One Cranberry Hill, Ste. 302

Lexington, MA 02421

Phone: (781) 676-2972

theresa@meehanfs.com

www.meehanfinancialservices.com

Trust-Value-Service

I have spent the last 27 years helping my clients make smart, informed 
financial choices.  I pride myself in exceptional professional service.  I 

strive to develop a plan that works with all relative financial professionals.  
I hold everyone accountable, including you.  I always offer clear, honest 
and unbiased advice.  Due to these founding principles, we maintain a 
high client retention and referral rate.

Securities Offered Through LPL Financial Member FINRA/SIPC

•  Focus on estate planning

•  Pre- and post-retirement strategies

•  College and insurance planning

Designation:  President of Meehan Financial Services
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2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

MARK
RUSSO

Customized Personal Planning

Mark Russo, Senior Financial Advisor, thanks all of his clients for 
their support and business.  His team of professionals believe in 

comprehensive financial planning and quality investment advice.  His 
mission is to provide his clients with a blueprint for success in planning 
for their financial and life goals.  Whether it is wealth planning, wealth 
accumulation or wealth preservation, we are here to help.

Russo & Associates, a financial advisory practice of Ameriprise Financial Services, Inc.
Financial planning services and investments offered through Ameriprise Financial 

Services, Inc., Member FINRA and SIPC.

•  Wealth management

•  Retirement and estate planning strategies

•  Customized solutions for high-net-worth clients

Areas of Focus:  Retirement, investments, fi nancial planning

Designations:  CRPC, Chartered Retirement Planning Counselor

910 Boston Post Road East

Marlboro, MA 01752

Phone: (508) 481-5507

mark.x.russo@ampf.com

PAUL L.
ROCHE II I

Integrity  •  Knowledge  •  Excellence

Paul Roche leads a team of professionals who are pledged to uphold 
their five guiding principles: Integrity, client focus, citizenship, 

lifelong education and teamwork.  We are honored and humbled to 
have been selected by our loyal and valued clients for the FIVE STAR 
“Overall Satisfaction” Award.  Thank you for your continuing trust and 
confidence.

Investments and services offered through Morgan Stanley Smith Barney LLC, 
member SIPC. © 2010 Morgan Stanley Smith Barney

•  Comprehensive wealth management

•  Corporate executive services

•  Planning-based, customized solutions

Areas of Focus:  Wealth Planning, Portfolio Construction, Risk Management

Designations:  Senior Vice President, CFP(R), CIMA(R), Wealth Advisor

125 High Street, 24th Floor

Boston, MA 02110

Phone: (617) 478-6515

Paul.Roche@MorganStanley.com

CHARLIE
ROBERTS

New England Investment 

& Retirement Group
231 Sutton St., Ste. 2a/2b

North Andover, MA 01845

Phone: (978) 975-2559

Cell: (978) 852-6122

charlie@neinv.com

Our Goal – Helping You Realize Yours

Charlie has been assisting investors for 15 years and has been with New 
England Investment for six years.  At New England Investment we have 

a support staff that averages nearly 20 years experience and our focus is 
on exceptional service and unbiased guidance.  We believe great service is 
introducing you around the office when you visit and its saying “thank you 
for your business”.  It’s taking a sincere, personal interest in you and your life 
because at New England Investment you are never just a client you are family.

Securities offered through Commonwealth Financial Network Member FINRA/SIPC.  
New England Investment is a Registered Investment Adviser.

•  Investment planning

•  Retirement planning

•  Wealth distribution planning

Areas of Focus:  Tax Reduction Strategies, Wealth Preservation

GARY J.
PETERS

Wellesley Financial Group 

& Insurance Agency
110 Cedar St.

Wellesley Hills, MA 02481

Phone: (781) 237-1720

Fax: (781) 237-2652

For more than 30 years, Gary has worked exclusively with physicians 
and medical practices.  His clientele includes many prominent 

medical doctors throughout the Northeast.  “Clients use our services 
because they don’t have the time to keep their financial affairs organized. 
Additionally, our team provides the same services to their extended 
family and friends.”

•  gary_peters@wellesleyfinancialgroup.com

•  http://wellesleyfinancialgroup.com/

Designations:  CLU, ChFC
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Russo & Associates, a financial advisory practice of Ameriprise Financial Services, Inc.nRusso & Associates, a financial advisory practice of Ameriprise Financial Services, Inc.
Financial planning services and investments offered through Ameriprise Financial nFinancial planning services and investments offered through Ameriprise Financial 

Services, Inc., Member FINRA and SIPC.nServices, Inc., Member FINRA and SIPC.
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BEST IN CLIENT SATISFACTION
2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

BRUCE P.
THOMPSON
Thompson Wealth 

Management, Ltd.
9 Damonmill Square, Suite 1F

Concord, MA 01742

Toll-free: (800) 524-1924

Bruce@twmltd.com

www.twmltd.com

The Best Things in Life Aren’t Things

TWM is an investment boutique noted for careful, thoughtful stewardship 
of clients’ financial affairs.  The firm’s mission is to provide high quality, 

individualized service to a discriminating group of families.  A pioneer 
among independent RIA’s, the firm’s structure, Code of Ethics and Personal 
CFO client model are designed to avoid conflicts apparent at many advisory 
firms.  Founded by Bruce Thompson, who has 27 years of experience, 
TWM has earned clients’ confidence with rare wisdom, a steady, disciplined 
approach to investment policy, and a religious approach to risk management.  
“We believe in building the ark before it rains,”  says Mr. Thompson.

•  Investment Counsel  •  Fee-only

•  Privately owned: objective, accessible, innovative

•  Integrity: pursue highest fiduciary standards

Areas of Focus:  Investments and total fi nancial coordination, planning

KEN
STEELE

Education — Experience — Objectivity

A Senior Financial Planner and Senior Account Executive with 34 
years of industry experience, Ken will help you make informed 

decisions about issues that affect you and your family’s financial well-
being so you can make intelligent choices with asset accumulation, 
retirement income and legacy planning.

Securities and Investment Advisory Services offered by MetLife Securities, Inc. 
(MSI)(member FINRA/SIPC)New York, N.Y. 10166.  Metropolitan Life Insurance 

Company (MLIC), New York, N.Y. 10166 MSI & MLIC are MetLife Companies.

L1009069322[exp0410][MA]

•  Financial plans created using a six step process

•  MetLife’s Financial Planner of the Year in 2005

•  Conducts financial education workshops

Areas of Focus:  Financial Planning, Investments, Insurance, Long-term Care

Designations:  CFP(R), CASL, ChFC, CLU

MetLife
200 West St.

Waltham, MA 02451

Phone: (781) 672-2867

ksteele@metlife.com

www.kensteele.metlife.com

PHILIP J.
SHER

Proactive Wealth Management

Welcome to a unique community – a community in which acts 
of kindness occur on a daily basis, a place where you’ll find 

compassion, caring as well as outstanding financial experience.  At 
the center of The Sher Wealth Management Group you’ll find Phil 
Sher.  Phil is a wealth advisor who has reached out to his clients in an 
extraordinary ways, built extraordinary friendships and helped clients 
pursue extraordinary results.

Securities and Advisory Service offered through LPL Financial. Member FINRA/SIPC

•  Independent, unbiased, customized investment advice

•  Detailed retirement and wealth management strategies

•  Exceptional service supported with 25 years experience

Areas of Focus:  Independent Investment Mgmt. and Retirement Planning

Designations:  Certifi ed Financial Planner, LPL Registered Principal

233 Needham St., Ste. 300

Newton, MA 02464

Phone: (617) 928-3656

www.sherwealth.com

ROBERT A.
WILKINSON, ESQ.
New England Trust Services

607 North Ave.

Wakefield, MA 01880

Office: (781) 246-0662

Toll-free: (800) 894-8662

www.newenglandtrust.com

Comprehensive Estate Planning 

New England Trust Services specializes in providing creative estate 
planning strategies and sound wealth management.  Clients of 

New England Trust Services are assured that they are receiving advice 
and estate planning techniques that are ideal for their individual 
circumstances.  Robert A. Wilkinson, President of New England Trust 
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2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

Helping high-net-worth clients 
plan for their  f inancial 

objectives through a long-term 
relationship based on personalized, 
knowledgeable advice.

Financial planning services and 
investments offered through Ameriprise 

Financial Services, Inc.,
Member FINRA and SIPC.

MARC
ALTENHOFF

271 Waverley Oaks Rd., Ste. 200
Waltham, MA 02452

Phone: (617) 792-5593

marc.c.altenhoff@ampf.com
Title:  Financial Advisor

A l i c i a  h a s  2 3  y e a r s 
o f  e x p e r i e n c e  a s  a n 

i nvest ment  adv i sor.  She 
provides thoughtful investment 
a n d  we a l t h  m a n a g e m e nt 
solutions, integrating clients’ 
investment, wealth transfer and 
tax planning strategies.

ALICIA M.
ANDRE

Silver Bridge

60 State St.
Boston, MA 02109

Phone: (617) 526-5881
Main: (866) 343-4326

www.silverbridgeadv.com
Comprehensive financial 

planning, wealth management 
and investment solutions

Har vey has  more  than 
30 years of  experience 

p r ov i d i n g  p e r s o n a l i z e d , 
c o m p r e h e n s i v e  w e a l t h 
management, and exceptional 
service for qualified investors.
RBC Wealth Management, a division 
of RBC Capital Markets Corporation, 

Member NYSE/FINRA/SIPC.

HARVEY
ALBERT

RBC Wealth Management
25 Burlington Mall Rd.
Burlington, MA 01803

Phone: (781) 270-2233

harvey.albert@rbc.com
www.harveyalbert.com

Specializing in helping to make 
life easier through total money 
management.

MARK
ZUNICK

Trusted Advice and Quality Service

Mark has been a trusted investment advisor for more than 22 years.  
He continues to focus on building long-term client relationships 

based on personalized, knowledgeable advice.  The goal is to put the 
client in the best position for success while focusing on risk mitigation 
and diversification.

Diversification does not ensure against loss.
Investments and services offered through Morgan Stanley Smith Barney LLC, 

member SIPC. © 2010 Morgan Stanley Smith Barney

•  Comprehensive wealth management

•  Individual retirement and income planning strategies

•  Providing personalized financial advice

Focus:  Wealth Management, retirement, income and insurance planning

Designations:  First Vice President – Wealth Management

222 Rosewood Drive

Danvers, MA 01923

Phone: (800) 343-1291, Ext. 3935

mark.t.zunick@smithbarney.com

DAN
WILLIAMS

The Dover Group
Elm Bank Horticultural Center

900 Washington St.

Wellesley, MA 02482

Phone: (781) 416-1840

dwilliams@dovergroup.com

www.dovergroup.com

Dedicated to Your Goals

For the past 19 years, Dan and his team have been helping families 
enhance and preserve their wealth.  Dan’s comprehensive approach 

to financial planning and dedication to his clients has earned him a spot 
as one of our 2010 Five Star Wealth Managers.

Investment Advisory services offered through Comprehensive Capital Management, 
Inc., an SEC-Registered corporation.  Securities offered through Comprehensive 

Asset Management and Servicing, Inc. Member, FINRA/SIPC/MSRB

•  Sophisticated planning

•  Innovative solutions

•  Maximizing and preserving wealth

Designations:  CFP, CLU, ChFC, AEP

Jack is a Senior Vice President 
and has been a registered 

Financial Advisor since 1969.  
Regularly works 7a.m. to 7p.m., 
Monday through Friday and 9a.m. 
to 5p.m. on Saturday.  Also available 
most Sundays.

Investments and services offered through 
Morgan Stanley Smith Barney LLC, member 
SIPC. © 2010 Morgan Stanley Smith Barney

JACK
ACHMAK JIAN

45 William St.
Wellesley, MA 02481

Phone: (781) 431-6715

Jack.Achmakjian@
morganstanley.com
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solutions, integrating clients’ dsolutions, integrating clients’ 
investment, wealth transfer and dinvestment, wealth transfer and 
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Main: (866) 343-4326

B
Main: (866) 343-4326

www.silverbridgeadv.comBwww.silverbridgeadv.com
Comprehensive financial BComprehensive financial 

planning, wealth management Bplanning, wealth management 
and investment solutionsBand investment solutions
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BEST IN CLIENT SATISFACTION
2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

Patience and integrity are the 
hallmarks of  his practice, 

building wealth and protecting 
families and businesses.
Jerry Facey’s a Registered Representative & 
Financial Planner of, and offers securities 

& financial planning services through  
New England Securities (NES) (member 

FINRA/SIPC), a registered investment 
advisor Baystate Financial  is not affiliated 

with NES  L1109072709 exp: 12/10

JERRY
FACEY

Baystate Financial Services
200 Clarendon/Hancock Tower

Boston, MA 02116

Phone: (617) 585-4516

jfacey@baystatefinancial.com
Designations:  CFP(R)
Areas of Focus:  Financial Planning, 

Insurance, Investments, Employee 
Benefits

My  f i r m’s  m i s s i on  i s 
to  prov ide you w ith 

financial planning advice that 
empowers you to live your 
ideal life.

Craig DuVarney, CFPTM - Registered 
Inv. Advisor. Securities offered 
through Royal Alliance Assoc., 

Member FINRA/SIPC

CRAIG
DUVARNEY

Craig DuVarney, CFP
2194 Main St.

Concord, MA 01742

Phone: (978) 772-2156

www.craigduvarney.com
planning@craigduvarney.com
Areas of Focus:  Financial Planning

N icholas helps clients manage 
their whole financial situation 

through a comprehensive planning 
approach and thoughtful advice.

Brokerage, investment and financial 
advisory services are made available 

through Ameriprise Financial Services, 
Inc. Member FINRA and SIPC. Some 

products and services may not be available 
in all jurisdictions or to all clients. 

NICHOLAS S.
CARLIN

Two Constitution Plaza
Charlestown, MA 02129

Phone: (617) 580-4136

Nicholas.S.Carlin@ampf.com
Title:  Advanced Financial Advisor

My passion is working one-
on-one with cl ients to 

understand their goals and needs, 
and provide a plan to help them 
feel confident about their future.

Financial planning services and 
investments offered through Ameriprise 

Financial Services, Inc.,
Member FINRA and SIPC. 

ROBERT M.
DOLLIVER

Charlestown, MA 02129

Phone: (617) 580-4244

robert.m.dolliver@ampf.com
Designations:  CRPC (R)

An  i nt u i t ive  l i s te n e r, a n 
analytic problem-solver, and 

a creative implementer, I will work 
with you side-by-side to develop 
an individualized investment 
plan designed to ensure both 
maintenance of your lifestyle and 
enjoyment of  all that you have 
worked so hard to achieve.

GAYLE
BUFF

Buff Capital Management
111 Hyde St.

Newton, MA 02461

Phone: (617) 641-2377

www.buffcapital.com
Focus:  Wealth Management
Designations:  CFA, CFP(TM), MBA

Michael’s passion is public 
education.  He consistently 

seeks opportunities to collaborate with 
other non profits and philanthropists 
with similar visions.  His team’s 
passion is their commitment to their 
clients.  The team’s focus is using 
an open architecture investment 
platform to manage risk.

MICHAEL
DOUVADJIAN

UBS Financial Services Inc.
One Post Office Square

Boston, MA 02108

Phone: (617) 439-8555
Cell: (617) 529-0044

michael.douvadjian@ubs.com
Senior Vice President – Investments
Advisory and Brokerage Services
Designation:  CFP(R)

T ime for a change?  Create 
your own recovery plan,  but 

don’t improvise.  Bob uses the 
unique Dream > Plan > Track > 
approach to help clients plan for 
their financial goals.
Financial planning services and investments 

offered through Ameriprise Financial 
Services, Inc., Member FINRA and SIPC. 

BOB
BRANDT

One Harris St.
Newburyport, MA 01950

Phone: (978) 465-4188

robert.a.brandt@ampf.com
Designation:  CFP

Wealth accumulation is 
impacted by taxes.  I 

integrate tax services with wealth 
preservation and financial 
management strategies.

Securities offered through H.D. Vest 
Investment ServicesSM, Member:  SIPC, 
Advisory Services offered through H.D. 

Vest Advisory ServicesSM, Non-bank 
subsidiaries of Wells Fargo & Company

DEBORAH
CAMPBELL

H.D. Vest Investment Services
18 North St., Unit 1

Plymouth, MA 02360

Phone: (508) 747-5249

www.myhdvest.com/
DebbieCampbell

CPA/Financial Planner developing 
personal connections; guidance in 
life’s financial challenges
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Phone: (978) 465-4188oPhone: (978) 465-4188

robert.a.brandt@ampf.comorobert.a.brandt@ampf.com

BB
BOB

B
BOB

BRANDTBBRANDTBBBBBBBBBBBBBuuussss
iiinne

ssssss
SSSSSSSSSSSSSSSSSSSSSSSSSSSSSSSSSSSSSSSSSSSSSSSSSSeeeeeeeeeeeW E A LT H  M A N AG E R SeW E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O NeS P E C I A L  A D V E R T I S I N G  S E C T I O NrrS P E C I A L  A D V E R T I S I N G  S E C T I O NrS P E C I A L  A D V E R T I S I N G  S E C T I O NvS P E C I A L  A D V E R T I S I N G  S E C T I O NvS P E C I A L  A D V E R T I S I N G  S E C T I O N

ice
s

©
Cress

cceeennnn
Financial planning services and investments nFinancial planning services and investments 

offered through Ameriprise Financial noffered through Ameriprise Financial 
Services, Inc., Member FINRA and SIPC. nServices, Inc., Member FINRA and SIPC. d

don’t improvise.  Bob uses the 

d
don’t improvise.  Bob uses the 

Dream > Plan > Track >

d
Dream > Plan > Track >

approach to help clients plan for dapproach to help clients plan for 
their financial goals. dtheir financial goals.
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Financial Services, Inc.,©Financial Services, Inc.,
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understand their goals and needs, Cunderstand their goals and needs, 
and provide a plan to help them Cand provide a plan to help them 
feel confident about their future.Cfeel confident about their future.

Financial planning services and CFinancial planning services and 
investments offered through Ameriprise Cinvestments offered through Ameriprise 

rrry passion is working one-ry passion is working one-
on-one with cl ients to ron-one with cl ients to on-one with cl ients to ron-one with cl ients to 

understand their goals and needs, runderstand their goals and needs, understand their goals and needs, runderstand their goals and needs, 
and provide a plan to help them rand provide a plan to help them rseeks opportunities to collaborate with rseeks opportunities to collaborate with 

eeeMeMMeMichael’s passion is public eichael’s passion is public eAdvisory and Brokerage ServiceseAdvisory and Brokerage ServicesAdvisory and Brokerage ServiceseAdvisory and Brokerage Services
Designation:  CFP(R)eDesignation:  CFP(R)ssmichael.douvadjian@ubs.comsmichael.douvadjian@ubs.com
Senior Vice President – InvestmentssSenior Vice President – Investments
Advisory and Brokerage ServicessAdvisory and Brokerage Services
Designation:  CFP(R)sDesignation:  CFP(R)

cPhone: (617) 439-8555cPhone: (617) 439-8555
Cell: (617) 529-0044cCell: (617) 529-0044

michael.douvadjian@ubs.comcmichael.douvadjian@ubs.com
Senior Vice President – InvestmentscSenior Vice President – Investments

eOne Post Office SquareeOne Post Office Square
Boston, MA 02108eBoston, MA 02108

Phone: (617) 439-8555ePhone: (617) 439-8555
Cell: (617) 529-0044eCell: (617) 529-0044

nDOUVADJIANnDOUVADJIAN
UBS Financial Services Inc.nUBS Financial Services Inc.

One Post Office SquarenOne Post Office Square
Boston, MA 02108nBoston, MA 02108
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subsidiaries of Wells Fargo & Companyssubsidiaries of Wells Fargo & Company iiiiiiiii, Member:  SIPC, i, Member:  SIPC, 
Advisory Services offered through H.D. iAdvisory Services offered through H.D. 

, Non-bank i, Non-bank 
subsidiaries of Wells Fargo & Company isubsidiaries of Wells Fargo & Company nnn

Brokerage, investment and financial 

n
Brokerage, investment and financial 
advisory services are made available nadvisory services are made available 

through Ameriprise Financial Services, nthrough Ameriprise Financial Services, 
Inc. Member FINRA and SIPC. Some nInc. Member FINRA and SIPC. Some 

products and services may not be available nproducts and services may not be available 
in all jurisdictions or to all clients. nin all jurisdictions or to all clients. 

ethrough a comprehensive planning ethrough a comprehensive planning 
approach and thoughtful advice.eapproach and thoughtful advice.

Brokerage, investment and financial eBrokerage, investment and financial 
advisory services are made available eadvisory services are made available 

through Ameriprise Financial Services, ethrough Ameriprise Financial Services, 
Inc. Member FINRA and SIPC. Some eInc. Member FINRA and SIPC. Some 

stheir whole financial situation stheir whole financial situation 
through a comprehensive planning sthrough a comprehensive planning 
approach and thoughtful advice.sapproach and thoughtful advice.

Brokerage, investment and financial sBrokerage, investment and financial 

ssicholas helps clients manage sicholas helps clients manage 
their whole financial situation stheir whole financial situation 

through a comprehensive planning sthrough a comprehensive planning 

Title:  Advanced Financial AdvisorsTitle:  Advanced Financial AdvisorS
Two Constitution Plaza

S
Two Constitution Plaza
Charlestown, MA 02129SCharlestown, MA 02129

Phone: (617) 580-4136 SPhone: (617) 580-4136

Nicholas.S.Carlin@ampf.comSNicholas.S.Carlin@ampf.com
Title:  Advanced Financial AdvisorSTitle:  Advanced Financial Advisor
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CCrrplatform to manage risk.rplatform to manage risk. eeclients.  The team’s focus is using eclients.  The team’s focus is using 

an open architecture investment ean open architecture investment 
platform to manage risk. eplatform to manage risk.

ssswith similar visions.  His team’s swith similar visions.  His team’s 
passion is their commitment to their spassion is their commitment to their passion is their commitment to their spassion is their commitment to their 
clients.  The team’s focus is using sclients.  The team’s focus is using clients.  The team’s focus is using sclients.  The team’s focus is using 
an open architecture investment san open architecture investment an open architecture investment san open architecture investment 

cccempowers you to live your cempowers you to live your 
ideal life.cideal life.cother non profits and philanthropists cother non profits and philanthropists 

with similar visions.  His team’s cwith similar visions.  His team’s 
eeMeMMeMto  prov ide you w ith eto  prov ide you w ith 

financial planning advice that efinancial planning advice that 
empowers you to live your eempowers you to live your 

nnM nMM nMy  f i r m’s  m i s s i on  i s ny  f i r m’s  m i s s i on  i s 
to  prov ide you w ith nto  prov ide you w ith nAreas of Focus:  Financial PlanningnAreas of Focus:  Financial Planningd

Concord, MA 01742
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Concord, MA 01742

Phone: (978) 772-2156
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Phone: (978) 772-2156

www.craigduvarney.comdwww.craigduvarney.com
planning@craigduvarney.comdplanning@craigduvarney.com
Areas of Focus:  Financial PlanningdAreas of Focus:  Financial Planning

ooConcord, MA 01742oConcord, MA 01742

Phone: (978) 772-2156oPhone: (978) 772-2156

www.craigduvarney.comowww.craigduvarney.com
planning@craigduvarney.comoplanning@craigduvarney.com
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through Royal Alliance Assoc., ethrough Royal Alliance Assoc., 

Member FINRA/SIPC eMember FINRA/SIPC nnnNew England Securities (NES) (member nNew England Securities (NES) (member 
FINRA/SIPC), a registered investment nFINRA/SIPC), a registered investment 

advisor Baystate Financial  is not affiliated nadvisor Baystate Financial  is not affiliated nthrough Royal Alliance Assoc., nthrough Royal Alliance Assoc., 
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building wealth and protecting 

d
building wealth and protecting 
families and businesses.dfamilies and businesses.
Jerry Facey’s a Registered Representative & dJerry Facey’s a Registered Representative & 
Financial Planner of, and offers securities dFinancial Planner of, and offers securities 

& financial planning services through  d& financial planning services through  
New England Securities (NES) (member dNew England Securities (NES) (member 

FINRA/SIPC), a registered investment dFINRA/SIPC), a registered investment 

oatience and integrity are the oatience and integrity are the 
hallmarks of  his practice, ohallmarks of  his practice, 

building wealth and protecting obuilding wealth and protecting 
families and businesses.ofamilies and businesses.
Jerry Facey’s a Registered Representative & oJerry Facey’s a Registered Representative & 
Financial Planner of, and offers securities 

o
Financial Planner of, and offers securities 

BBatience and integrity are the Batience and integrity are the B
jfacey@baystatefinancial.com

B
jfacey@baystatefinancial.com

Designations:  CFP(R) BDesignations:  CFP(R)
Areas of Focus:  Financial Planning, BAreas of Focus:  Financial Planning, 

Insurance, Investments, Employee BInsurance, Investments, Employee 
uujfacey@baystatefinancial.comujfacey@baystatefinancial.com

Areas of Focus:  Financial Planning, uAreas of Focus:  Financial Planning, 
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2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

Specializing in retirement 
income guaranteed to last as 

long as you do, Bob Giargiari also 
helps with investment management, 
asset/income protection, long-
term care planning, tax reduction 
strategies, and insurance/annuities 
as estate planning tools.

ROBERT C.
GIARGIARI

AspenCross Financial Group
1 Technology Drive

Westborough, MA 01581

Office: (508) 898-2810, Ext.132
Cell: (508) 653-2812

bobgnat@comcast.net
www.linkedin.com/in/

bobgiargiaricfs

My mission is to help you 
plan for your financial goals 

through a personal relationship based 
on personalized, knowledgeable 
advice.  This process is designed 
to give you focus and confidence 
regarding your financial future.
Financial planning services and investments 

offered through Ameriprise Financial 
Services, Inc., Member FINRA and SIPC.

CHRISTOPHER F.
GALLAGHER

One Ash St.
Hopkinton, MA 01748

Office: (508) 435-5200

Christopher.F.Gallagher@ampf.com
Designation:  CFP

It has been my privilege to serve 
both individuals and institutions.   

Our team’s goal is to provide 
unparalleled service and investment 
advice to all our clients.

Investments and services offered 
through Morgan Stanley Smith Barney 

LLC, member SIPC. © 2010 Morgan 
Stanley Smith Barney

STEPHEN
HOWLET T

125 High St., 24th Floor
Boston, MA 02110

Phone: (617) 478-6428

Stephen.howlett@morganstanley.com
Sr. Vice President, Financial Advisor

Pegaesus Advisors offers a 
uniquely flexible approach 

to managing our clients’ wealth.  
We clearly establish their goals 
and aspirations then design a 
holistic financial plan to meet 
their needs.

CAROLYN
HOWARD

Pegaesus Advisors Inc.
237 Lexington St., Ste. 201

Woburn, MA 01801

Phone: (781) 938-9200
Phone: (781) 938-9250

choward@pegaesusadvisors.com
Areas of Focus:  Comprehensive 

Planning, Investment Mgmt., Risk 
Mgmt. and Insurance

Backed by a strong research  
department and state-of-the-

art technology, Bruce Goodman and 
his staff offer a combined 60 years 
of experience providing service  
clients have grown to expect. In 
this economic climate, why would 
one settle for less?

Securities offered through LPL Financial
Member FINRA/SIPC

BRUCE
GOODMAN

LPL Financial
Lynnfield, MA 01940

Phone: (781) 268-0555

bruceg@theadvisory.net

Sp e c i a l i z i n g  i n  f i n a n c i a l 
planning and investment 

management for retirees, surviving 
and divorced partners.

Offering investment advisory services as 
a representative of Prudential Financial 
Planning Services, a division of Pruco 
Securities LLC (Pruco), and securities 
products and services as a Registered 

Representative of Pruco  0167571-00001-00

HEIDI
HANSON

Hanson Financial Group
501 Cabot St. 2nd Fl. Ste. 7

Beverly, MA 01915

Phone: (978) 922-4141
Toll-free: (866) 982-4141

Designation:  Certified Financial 
Planner (TM)

Bruce has been a trusted advisor 
developing comprehensive 

wealth management solutions for 
a selected group of families and 
businesses for more then 25 years.

Investment and services offered 
through Morgan Stanley Smith Barney 

LLC, member SIPC.  ©2010 Morgan 
Stanley Smith Barney

45 William St., Ste 130
Wellesley, MA 02481

Phone: (781) 431-6721

bruce.gregory@morganstanley.com

Title: Sr. Vice President, Wealth Advisor

BRUCE G.
GREGORY

Ja m e s  Hor ro ck s  h a s  1 5 
years experience helping 

individuals and companies 
meet their financial goals by 
providing highly personalized 
service.

Securities offered through LPL 
Financial.  Member FINRA/SIPC

JAMES
HORROCKS

Integrated Financial Partners
8 Enon St., Ste. 1R
Beverly, MA 01915

Phone: (978) 232-1111

james.horrocks@lpl.com
www.lpl.com/james.horrocks
Designations:  CFP, AIF, MBA
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Designation:  CFPdDesignation:  CFP

oOne Ash St.oOne Ash St.
Hopkinton, MA 01748oHopkinton, MA 01748

Office: (508) 435-5200oOffice: (508) 435-5200

Christopher.F.Gallagher@ampf.comoChristopher.F.Gallagher@ampf.com
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regarding your financial future.

n
regarding your financial future.
Financial planning services and investments nFinancial planning services and investments 
regarding your financial future.
Financial planning services and investments 
regarding your financial future.

n
regarding your financial future.
Financial planning services and investments 
regarding your financial future.

offered through Ameriprise Financial noffered through Ameriprise Financial 
Services, Inc., Member FINRA and SIPC.nServices, Inc., Member FINRA and SIPC.Services, Inc., Member FINRA and SIPC.nServices, Inc., Member FINRA and SIPC.nd

through a personal relationship based 

d
through a personal relationship based 
on personalized, knowledgeable 

d
on personalized, knowledgeable 
advice.  This process is designed dadvice.  This process is designed 
to give you focus and confidence dto give you focus and confidence 
regarding your financial future.dregarding your financial future.
Financial planning services and investments dFinancial planning services and investments 
regarding your financial future.
Financial planning services and investments 
regarding your financial future.dregarding your financial future.
Financial planning services and investments 
regarding your financial future.

offered through Ameriprise Financial doffered through Ameriprise Financial 
Services, Inc., Member FINRA and SIPC.dServices, Inc., Member FINRA and SIPC.

ooohelps with investment management, ohelps with investment management, oplan for your financial goals oplan for your financial goals 
through a personal relationship based othrough a personal relationship based 
on personalized, knowledgeable oon personalized, knowledgeable on personalized, knowledgeable oon personalized, knowledgeable 
advice.  This process is designed oadvice.  This process is designed 
to give you focus and confidence oto give you focus and confidence to give you focus and confidence oto give you focus and confidence 
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Office: (508) 898-2810, Ext.132
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bobgnat@comcast.netubobgnat@comcast.net
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s1 Technology Drives1 Technology Drive
Westborough, MA 01581sWestborough, MA 01581

Office: (508) 898-2810, Ext.132sOffice: (508) 898-2810, Ext.132
Cell: (508) 653-2812sCell: (508) 653-2812

bobgnat@comcast.netsbobgnat@comcast.net
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1 Technology Drivei1 Technology Drive
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Office: (508) 898-2810, Ext.132iOffice: (508) 898-2810, Ext.132
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Phone: (978) 922-4141
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Phone: (978) 922-4141

Toll-free: (866) 982-4141CToll-free: (866) 982-4141
Designation:  Certified Financial CDesignation:  Certified Financial 

Planner (TM)CPlanner (TM)

rHanson Financial GrouprHanson Financial Group
501 Cabot St. 2r501 Cabot St. 2

Beverly, MA 01915rBeverly, MA 01915

Phone: (978) 922-4141rPhone: (978) 922-4141
Toll-free: (866) 982-4141rToll-free: (866) 982-4141
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asset/income protection, long-
term care planning, tax reduction Bterm care planning, tax reduction term care planning, tax reduction Bterm care planning, tax reduction 
strategies, and insurance/annuities Bstrategies, and insurance/annuities 
as estate planning tools. Bas estate planning tools.
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his staff offer a combined 60 years 
of experience providing service  uof experience providing service  
clients have grown to expect. In uclients have grown to expect. In 
this economic climate, why would uthis economic climate, why would 
one settle for less?uone settle for less?
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a representative of Prudential Financial 

©
a representative of Prudential Financial 
Planning Services, a division of Pruco 

©
Planning Services, a division of Pruco 
Securities LLC (Pruco), and securities 

©
Securities LLC (Pruco), and securities 
products and services as a Registered ©products and services as a Registered 

Representative of Pruco  0167571-00001-00©Representative of Pruco  0167571-00001-00
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C
p e c i a l i z i n g  i n  f i n a n c i a l 
planning and investment 

C
planning and investment 

management for retirees, surviving 

C
management for retirees, surviving 
and divorced partners. Cand divorced partners.

Offering investment advisory services as COffering investment advisory services as 
a representative of Prudential Financial Ca representative of Prudential Financial 
Planning Services, a division of Pruco CPlanning Services, a division of Pruco 
Securities LLC (Pruco), and securities CSecurities LLC (Pruco), and securities 

rrrp e c i a l i z i n g  i n  f i n a n c i a l rp e c i a l i z i n g  i n  f i n a n c i a l p e c i a l i z i n g  i n  f i n a n c i a l rp e c i a l i z i n g  i n  f i n a n c i a l 
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Designations:  CFP, AIF, MBAsDesignations:  CFP, AIF, MBAcPhone: (978) 232-1111cPhone: (978) 232-1111

james.horrocks@lpl.comcjames.horrocks@lpl.com
www.lpl.com/james.horrockscwww.lpl.com/james.horrocks
Designations:  CFP, AIF, MBAcDesignations:  CFP, AIF, MBA

e8 Enon St., Ste. 1Re8 Enon St., Ste. 1R
Beverly, MA 01915eBeverly, MA 01915ePhone: (978) 232-1111ePhone: (978) 232-1111

james.horrocks@lpl.comejames.horrocks@lpl.com
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8 Enon St., Ste. 1Rn8 Enon St., Ste. 1R
Beverly, MA 01915nBeverly, MA 01915
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businesses for more then 25 years.

n
businesses for more then 25 years.

Investment and services offered nInvestment and services offered 
through Morgan Stanley Smith Barney nthrough Morgan Stanley Smith Barney 

LLC, member SIPC.  ©2010 Morgan nLLC, member SIPC.  ©2010 Morgan 
ewealth management solutions for ewealth management solutions for 

a selected group of families and ea selected group of families and 
businesses for more then 25 years.ebusinesses for more then 25 years.

Investment and services offered eInvestment and services offered 
through Morgan Stanley Smith Barney ethrough Morgan Stanley Smith Barney 

sdeveloping comprehensive sdeveloping comprehensive 
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a selected group of families and sa selected group of families and 
businesses for more then 25 years.sbusinesses for more then 25 years.

sruce has been a trusted advisor sruce has been a trusted advisor 
developing comprehensive sdeveloping comprehensive 

wealth management solutions for swealth management solutions for 

Title: Sr. Vice President, Wealth AdvisorsTitle: Sr. Vice President, Wealth AdvisorS
45 William St., Ste 130

S
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Wellesley, MA 02481 SWellesley, MA 02481

Phone: (781) 431-6721 SPhone: (781) 431-6721

bruce.gregory@morganstanley.comSbruce.gregory@morganstanley.com

Title: Sr. Vice President, Wealth AdvisorSTitle: Sr. Vice President, Wealth Advisor

erv
ice

s

©
CCrrFinancial.  Member FINRA/SIPCrFinancial.  Member FINRA/SIPCeeeSecurities offered through LPL eSecurities offered through LPL 

Financial.  Member FINRA/SIPCeFinancial.  Member FINRA/SIPC smeet their financial goals by smeet their financial goals by sssproviding highly personalized sproviding highly personalized providing highly personalized sproviding highly personalized cccWe clearly establish their goals cWe clearly establish their goals 
and aspirations then design a cand aspirations then design a 

meet their financial goals by cmeet their financial goals by meet their financial goals by cmeet their financial goals by eePePPePegaesus Advisors offers a eegaesus Advisors offers a 
uniquely flexible approach euniquely flexible approach 

to managing our clients’ wealth.  eto managing our clients’ wealth.  
We clearly establish their goals eWe clearly establish their goals 
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uniquely flexible approach nuniquely flexible approach nAreas of Focus:  Comprehensive nAreas of Focus:  Comprehensive 

Planning, Investment Mgmt., Risk nPlanning, Investment Mgmt., Risk 
Mgmt. and InsurancenMgmt. and Insuranced

Woburn, MA 01801
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Woburn, MA 01801

Phone: (781) 938-9200
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Phone: (781) 938-9200
Phone: (781) 938-9250dPhone: (781) 938-9250

choward@pegaesusadvisors.comdchoward@pegaesusadvisors.com
Areas of Focus:  Comprehensive dAreas of Focus:  Comprehensive 

Planning, Investment Mgmt., Risk dPlanning, Investment Mgmt., Risk 
Mgmt. and InsurancedMgmt. and Insurance

oo237 Lexington St., Ste. 201o237 Lexington St., Ste. 201
Woburn, MA 01801oWoburn, MA 01801

Phone: (781) 938-9200oPhone: (781) 938-9200
Phone: (781) 938-9250oPhone: (781) 938-9250

choward@pegaesusadvisors.comochoward@pegaesusadvisors.com
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Iboth individuals and institutions.   

d
both individuals and institutions.   

Our team’s goal is to provide 

d
Our team’s goal is to provide 
unparalleled service and investment dunparalleled service and investment 
advice to all our clients.dadvice to all our clients.

Investments and services offered dInvestments and services offered 
through Morgan Stanley Smith Barney dthrough Morgan Stanley Smith Barney 

ot has been my privilege to serve ot has been my privilege to serve 
both individuals and institutions.   oboth individuals and institutions.   

Our team’s goal is to provide oOur team’s goal is to provide 
unparalleled service and investment ounparalleled service and investment 
advice to all our clients.oadvice to all our clients.

BBt has been my privilege to serve Bt has been my privilege to serve 

Boston, MA 02110

B
Boston, MA 02110

Phone: (617) 478-6428BPhone: (617) 478-6428

Stephen.howlett@morganstanley.comBStephen.howlett@morganstanley.com
Sr. Vice President, Financial AdvisorBSr. Vice President, Financial Advisor

uPhone: (617) 478-6428 uPhone: (617) 478-6428

Stephen.howlett@morganstanley.comuStephen.howlett@morganstanley.com
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BEST IN CLIENT SATISFACTION
2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

Stuart formed The MacKinnon 
Group at Morgan Stanley Smith 

Barney to assist high-net-worth 
individuals, and institutions by 
providing total wealth management 
and business planning strategies.

Investments and services offered through 
Morgan Stanley Smith Barney LLC, member 
SIPC. © 2010 Morgan Stanley Smith Barney

STUART A.
MACKINNON

53 State St., 39th Fl., Exchange Place
Boston, MA 02109

Phone: (617) 589-3217

stuart.a.mackinnon@smithbarney.com
Sr. Vice President – Wealth Management

M ike’s firm plays the role of 
the quarterback, guiding 

and overseeing significantly, all of 
our clients’ financial decisions in 
a holistic fashion

Securities and Advisory Services 
offered through Commonwealth 

Financial Network, Member FINRA/
SIPC, a Registered Investment Adviser.

MICHAEL
MARCHESE

Axial Financial Group
5 Burlington Woods, Ste. 102

Burlington, MA 01803

Phone: (781) 273-1400
Fax: (781) 273-1402

Michael.Marchese@axialfg.com
Focus:  Asset Mgmt., Financial/Bus. 

Planning, Risk Management
Principal / Wealth Mgmt. Dir., CFP(R), CPA

As  a  C e r t i f i e d  Fi n a n c i a l 
Planner, I work with my 

clients to develop a comprehensive 
relationship so I can best advise 
them in al l  aspec ts  of  their 
financial lives.
Financial planning services and investments 

offered through Ameriprise Financial 
Services, Inc., Member FINRA and SIPC.

SANDEEP
MADHAVAN

Two Constitution Plaza
Boston, MA  02129

Office: (617) 580-4105

www.ameripriseadvisors.
com/sandeep.x.madhavan/

We l ive in a  fast-paced, 
constantly changing world.  

One of my responsibilities is to help 
my clients maintain their financial 
focus, so that they can plan for the 
things that are important to them 
and their families.
Financial planning services and investments 

offered through Ameriprise Financial 
Services, Inc., Member FINRA and SIPC.

CAROLYN M.
LAUNIE

Two Constitution Plaza
Charlestown, MA 02129

Phone: (617) 580-4138

Carolyn.M.Launie@ampf.com
Advanced Financial Advisor, CFP(R)

A Pulitzer Prize finalist 
and George Polk Award 

winner in her former career 
at The Boston Globe, Dolores 
takes pride in service.  Her 
client motto: “Educate, advocate, 
motivate!”

Winslow, Evans & Crocker, Inc.
Member FINRA/SIPC

DOLORES
KONG

Winslow, Evans & Crocker, Inc.
175 Federal St.

Boston, MA 02110

Phone: (617) 896-3573

dkong@e-winslow.com
Title/Designations:  Senior Vice 

President, CFP(R), EA

W i t h  m o r e  t h a n  2 5 
years in the financial 

services industry, Bob has the 
experience to help you identify 
and prioritize the key financial 
issues in your life.

Securities offered through LPL 
Financial.  Member FINRA/SIPC

ROBERT A.
MATSON

Robert A. Matson, CLU, ChFC
333 Orchard St.
Millis, MA 02054

Office: (508) 376-2009

robert.matson@lpl.com
www.lpl.com

Designations:  CLU, ChFC, LIA
Retirement, Investment and 

Insurance Planning

J im has been working with 
individuals and families for 

more than 20 years providing 
straightforward financial advice.  
His firm was founded on the 
notion that people benefit from a 
holistic orientation to preserving 
and growing their wealth.

JAMES
MCCUSKER

James McCusker & Associates
11 Summer St.

Chelmsford, MA 01824

Phone: (978) 256-1323

James@McCuskerAssociates.com
www.McCuskerAssociates.com

Fee-only advisory firm specializing 
in financial planning, portfolio 
management and tax services

In these trying times we continue 
to help clients retire with dignity, 

educate  their  chi ldren, and 
manage investment portfolios in 
an environment of comprehensive 
financial planning and monitoring.
Securities and Advisory Services offered 

through Commonwealth Financial 
Network, Member FINRA/SIPC, a 

Registered Investment Adviser.

JAMES
HUGHES

Hughes Financial Management
21 Pleasant Street

Newburyport, MA 01950

Phone: (978) 462-9500

hughesfinancialnetwork.com
Specializations:  Retirement 

Planning and Investment 
Management

Designations:  CFP(R), MBA, AIF(R)
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2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

Wealth management is equal 
parts listening, understanding, 

and providing advice and focused 
strategies for your family’s ever-
changing circumstances.
Michael A. Schreiber & Associates is a Registered 
Investment Advisor, and offers advisory services. 

Securities offered through LPL Financial, 
Member FINRA/SIPC.  Michael A. Schreiber & 
Associates is not affiliated with LPL Financial.

MICHAEL A.
SCHREIBER

Michael A. Schreiber & Associates
10 Laurel Ave., Ste. 350

Wellesley Hills, MA 02481

Phone: (781) 239-1180

Michael@
SchreiberAndAssociates.com

www.SchreiberAndAssociates.com
Personalized Asset Mgmt., Business 

and Individual Financial Planning

Thank you to  my cl ients 
for  their  suppor t  in my 

achieving the FIVE STAR Overall 
Satisfaction Award.  For more 
than 20 years we are driven by 
integrity, honesty and trust.

Investments and services offered through 
Morgan Stanley Smith Barney LLC, member 
SIPC. © 2010 Morgan Stanley Smith Barney

RUVEN
RODRIGUEZ

53 State Street
Boston, MA 02109

Phone: (617) 589-3251

Ruven.rodriguez@smithbarney.com
Title:  Financial Advisor

P lanting the seeds for growth 
a n d  su c c e s s !   R i c h a rd 

provides personalized financial 
planning and advisory services in 
all areas of estate, accounting and 
tax.  Rich is known for his wealth 
growth strategies for individuals 
and small businesses. 

RICHARD B.
MOOD

Richard Mood CPA, MST
45 Lyman St., Ste. 12

Westborough, MA 01581

Phone: (508) 836-0194
Fax: (508) 836-0195

info@moodcpa.com
www.moodcpa.com

Personalized financial planning, retirement-
estate-business-accounting, taxation

Squillace & Associates is a 
boutique life and estate planning 

law firm dedicated to providing 
comprehensive wealth and wisdom 
transfer services.  Our counseling 
oriented approach creates plans that 
work for individuals, families and 
the LGBT community.

SCOT T E.
SQUILLACE, ESQ.
Squillace & Associates, P.C.

306 Dartmouth St., Ste. 305
Boston, MA 02116

Phone: (617) 716-0300
Fax: (617) 203-9050

scott@squillace-law.com
www.squillace-law.com

Estate Planning, Asset Protection, 
Probate and Trust Administration

For more than 25 years, Jeff has 
been assisting individuals, 

families, trusts and businesses 
achieve  their  f inancia l  and 
business goals.  With extensive 
experience as an attorney and as 
a CPA, Jeff can provide solutions 
to your legal, tax and financial 
management challenges.

JEFF
SKERRY

Hays & Skerry
31 Milk St.

Boston, MA 02109

Phone: (617) 423-5599

 jeffskerry@hays-skerry.com
www.hays-skerry.com

Trust Management; Business, 
Real Estate, Tax and Estate Law
Designation:  Attorney at Law

Susan Miller, Managing 
P r i n c i p a l  o f  Au r o r a 

Financial Advisors, has more 
than 25 years of experience in 
wealth management, financial 
consulting, and tax planning for 
high-net-worth individuals and 
families.

SUSAN
MILLER

Aurora Financial Advisors, LLC
180 Linden St., Ste. 8A
Wellesley, MA 02482

Phone: (781) 239-9996

www.AuroraFA.com
CPA, CFP, CDFA, MA (Econ)
Fee-Only Wealth Mgmt., Financial 

Planning, Taxation and Financial 
Dispute Resolution

It’s not about winning business.  
It’s about keeping that business 

for the long-term.  Patrick Pirone 
believes investing is a life-long 
process.  The more trust one has in 
their advisor, the better able they 
are to make their dreams a reality.

PATRICK
PIRONE

Investment Centre at 
Eastern Bank

Wakefield, MA 01880

Phone: (781) 598-7396

patrick.pirone@invpro.com
Specializations:  Investment 

Planning, Tax Planning Estate 
Planning

Charles has been serving 
non-profit and charitable 

organizations for more than 25 
years.  He and his team specialize 
in endowment management, gift 
accounts, and creating solutions 
to balance income need and 
future growth potential.

CHARLES
STOCKBRIDGE

Janney Montgomery Scott LLC
183 Washington St., Ste. 1

Norwell, MA 02061

Cell: (617) 240-6971
Office: (781) 982-8668

cstockbridge@janney.com
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believes investing is a life-long ubelieves investing is a life-long 
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Associates is not affiliated with LPL Financial.©Associates is not affiliated with LPL Financial.
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strategies for your family’s ever-Cstrategies for your family’s ever-
changing circumstances.Cchanging circumstances.
Michael A. Schreiber & Associates is a Registered CMichael A. Schreiber & Associates is a Registered 
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changing circumstances.Cchanging circumstances.
Michael A. Schreiber & Associates is a Registered 
changing circumstances.
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SIPC. © 2010 Morgan Stanley Smith BarneynSIPC. © 2010 Morgan Stanley Smith Barney
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work for individuals, families and nwork for individuals, families and work for individuals, families and nwork for individuals, families and naccounts, and creating solutions naccounts, and creating solutions 

to balance income need and nto balance income need and 
future growth potential.nfuture growth potential.
ddcomprehensive wealth and wisdom dcomprehensive wealth and wisdom comprehensive wealth and wisdom dcomprehensive wealth and wisdom d
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years.  He and his team specialize dyears.  He and his team specialize 
in endowment management, gift din endowment management, gift 
accounts, and creating solutions daccounts, and creating solutions 
to balance income need and dto balance income need and 
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non-profitonon-profit and o and non-profit and non-profitonon-profit and non-profit
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in endowment management, gift oin endowment management, gift 
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BEST IN CLIENT SATISFACTION
2010 F I V E  S TA R W E A LT H  M A N AG E R S

S P E C I A L  A D V E R T I S I N G  S E C T I O N

We serve our clients by 
better understanding 

their individualized objectives, 
while offering an unparalleled 
level  of  legal  ser v ice  and 
cl ient  care which exceeds 
expectations.

WILLIAM T.
WHITTENBERG, JR.
Whittenberg Knudsen, LLP
401 Edgewater Pl., Ste. 140

Wakefield, MA 01880

Phone: (781) 246-3030
Fax: (781) 246-3050

www.WealthDesign.com
“It’s not what you own, it’s what 

you value.”

W ith more than 20 years 
e x p e r i e n c e , D a n  u s e s 

u n d e r s t a n d a b l e ,  t w o - w a y 
communication to develop long-term 
relationships and tailor investment 
solutions.  His proprietary Dynamic 
Strategies(TM) strive to preserve 
and grow wealth by managing risk 
beyond traditional techniques.

DANIEL
TRAUB

One Apple Hill Dr., Ste. 316
Natick, MA 01760

Phone: (508) 655-7827

DanT@TempoAdvisors.com

My commitment to clients 
i s  o n g o i n g  f i n a n c i a l 

management strategies.  I strive 
to earn my clients’ trust and 
confidence as I work to help them 
plan for their goals.
Financial planning services and investments 

offered through Ameriprise Financial 
Services, Inc., Member FINRA and SIPC. 

MAT THEW F.
TOSH

Two Constitution Plaza
Charlestown, MA 02129

Office: (617) 580-4203

Matthew.F.Tosh@ampf.com
Financial Advisor, CRPC

Jon’s business is built on 
education, integrity and 

ser vice – partnering with 
his clients to provide them 
with customized investment 
solutions to meet their unique 
needs.

Member FINRA/SIPC

JON
WAKELY

PW Global Advisors
101 Federal St., Ste. 1900

Boston, MA 02110

Phone: (617) 478-4850

jwakely@pwgadvisors.com
www.pwgadvisors.com

Areas of Focus:  Portfolio 
Construction, Personalized 
Solutions and Monitoring

Need a 
Great 
Wealth 
Manager?

Look for
Wealth Managers
displaying this logo
Wealth Managers interested
in learning more about the
FIVE STAR Program,
please call 1-888-438-5782
or visit our Web site at:
www.fi vestarprofessional.com

Thank you for naming us a FIVE 
STAR Wealth Manager.

I  a m  a  f i r m  b e l i e v e r  i n 
consistent client communication.  
I offer unbiased/practical advice 
and guidance to individuals and 
institutions.
Securities, Financial Planning and Asset 

Management offered Through LPL 
Financial Member FINRA/SIPC

RICHARD J.
TARTARINI

Tartarini Financial Services
99 Essex St.

Melrose, MA 02176

Phone: (781) 662-0002

richard.tartarini@lpl.com
tartarinifinancialservices.com

Richard offers Comprehensive 
Financial Planning and Prudent Asset 
Mgmt. for Businesses and Individuals
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Securities, Financial Planning and Asset nSecurities, Financial Planning and Asset 

Management offered Through LPL nManagement offered Through LPL 
Financial Member FINRA/SIPCnFinancial Member FINRA/SIPC
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Financial Advisor, CRPCBFinancial Advisor, CRPCuTwo Constitution PlazauTwo Constitution Plaza

Charlestown, MA 02129uCharlestown, MA 02129

Office: (617) 580-4203uOffice: (617) 580-4203
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Financial Advisor, CRPCuFinancial Advisor, CRPC
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Fax: (781) 246-3050CFax: (781) 246-3050

www.WealthDesign.comCwww.WealthDesign.com
“It’s not what you own, it’s what C“It’s not what you own, it’s what 

you value.”Cyou value.”

rWhittenberg Knudsen, LLPrWhittenberg Knudsen, LLP
401 Edgewater Pl., Ste. 140r401 Edgewater Pl., Ste. 140

Wakefield, MA 01880rWakefield, MA 01880
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confidence as I work to help them 
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confidence as I work to help them 

Financial planning services and investments BFinancial planning services and investments 
offered through Ameriprise Financial Boffered through Ameriprise Financial 

Services, Inc., Member FINRA and SIPC. BServices, Inc., Member FINRA and SIPC. 

uuu
u n d e r s t a n d a b l e ,  t w o - w a y 

u
u n d e r s t a n d a b l e ,  t w o - w a y 
communication to develop long-term ucommunication to develop long-term 
relationships and tailor investment urelationships and tailor investment 
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Strategies(TM) strive to preserve uStrategies(TM) strive to preserve 
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with customized investment 
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with customized investment 
solutions to meet their unique nsolutions to meet their unique 
needs.nneeds. eser vice – partnering with eser vice – partnering with 
his clients to provide them ehis clients to provide them 
with customized investment ewith customized investment 
solutions to meet their unique esolutions to meet their unique 

seducation, integrity and seducation, integrity and 
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